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STRONG OPPOSITION 
TO OIL ASSOCIATION 





Some Companies Have Lodged a 
Vigorous Protest to the New 
Organization 





DO NOT LIKE POOL PLAN 





Champions of Move Say It is Neces- 
sary to Meet Demands of 
Times 





(FROM A STAFF CORRESPONDENT) 
NEW YORK, Nov. 5.—Much interest 
has developed in some of the eastern 
ofices as to the oil pool which has 
been organized in Chicago to write oil 
tanks, refineries and kindred properties 
largely in Kansas, Oklahoma and Tex- 
as. Some underwriters in the east ap- 
parently are opposed to the formation 
of pools for handling special classes of 
business unless there is a vital neces- 
sity. The Underwriters’ Grain Associa- 
tion which was organized to insure 
wheat in the great terminals of the 
west, probably was necessary from a 
patriotic standpoint. In other cases 
syndicates are held to be desirable to 
protect the interests of stock companies 
against the mutuals. 
Object to Pool Plan 


However, I find that many under- 
writers view with alarm the pooling 
idea, because they say it robs companies 
of their underwriting initiative, ex- 
perience and knowledge that the com- 
panies have acquired. In other words 
these underwriters say that everything 
is taken out of the hands of a company 
and the underwriting and carrying on 
of the business are placed in the hands 
of the manager of the syndicate who 
may not have any special knowledge 
of the class. This question of pooling 
arrangement to handle specific classes 
ot property will no doubt come up from 
time to time and will form a vital issue 
to be discussed. 


Many Advocates of Oil Pool 


There are many strong advocates of 
he oil pool. They claim that as at 
Present handled this business is most 
Msatisfactory to the companies and 
agents. They declare that the Globe & 
Rutgers, which is not admitted to the 
(CONTINUED ON PAGE 7) 
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AAtna (Fire) .asurance Co. 
OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 
more than $165,000,000.00 in losses. Company that has faithfully carried out 
every obligation assumed during so long a period may be regarded as an important 
part in the foundation upon which our country’s prosperity rests. Its agents may 
be found in all cities and towns. 
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FOR 65 YEARS— 


—THE CONTINENTAL has built its name 
to stand for all that is best in fire insurance. 
FAIR DEALING has won it a leading 
place among agents and the insuring public. 
CONSTRUCTIVE management has as- 


sured its growth in the past and assures a 
continuation of progress in the future. 


FINANCIAL strength insures stability 


and guards against any conflagration danger. 


[FIRE] 


THE CONTINENTAL 


INSURANCE COMPANY 
Cash Capital - - - Ten Million Dollars 


HENRY EVANS, President 


HOME OFFICE: MANAGING BRANCH OFFICES: 
80 Maiden Lane, New York Chicago, Montreal, San Francisco 


CONTINENTAL COMMANDS CONFIDENCE 





‘“*America Fore”’ 
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ATTITUDE TOWARD 
NORTHERN MINNESOTA 


Policy Companies Will Pursue in 
Passing on Business from 
This Section 








CONSERVATISM NEEDED 





Large Lumber Lines Will Be Reduced 
—No General Retirement From 
Territory Anticipated 





MINNEAPOLIS, MINN., Nov. 6.— 
(Special Correspondence)—It becomes 
evident as western managers look more 
thoroughly into the situation that there 
is to be no wholesale withdrawal of 
fire insurance companies from northern 
Minnesota because of the recent $10,- 
000,000 conflagration. Much has been 
said about fire companies pulling out of 
this territory and refusing to write in 
the forest fire section of Minnesota, but 
these rumors cannot be substantiated. 
Sound and conservative underwriters 
are not going to turn their underwrit- 
ing policy upside down because of one 


fire. 
Line Reductien Probable 


Nevertheless there are certain lessons 
to be learned from the Minnesota fire 
that will not be ignored, and will, in 
some degree, change the attitude of 
some of the companies toward busi- 
ness from what is known as the re- 
stricted territory of Minnesota. The 
immediate effect of the fire evidently 
will be a reduction in lines rather than 
a withdrawal from the territory. The 
recent fire has merely emphasized that 
it is the part of wisdom to keep a 
close watch on lumber lines in northern 
Minnesota. It was on this business 
that the companies were caught for 
heavy amounts. No criticism can be 
leveled at the underwriter whose com- 
pany suffered rather heavy losses in 
Duluth, or even Cloquet proper. From 
any standpoint this business was first 
class. The losses in Duluth were al- 
most entirely dwelling losses, and the 
business would have been passed as de- 
sirable by nearly any underwriter in 
the country. The same is true in a 
sense of many of the smaller towns that 
were entirely wiped out. 

But as the lists come in and it is pos- 
sible to definitely identify figures, it is 
evident that a number of companies 
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were carrying lines on lumber that were 
too large. Unquestionably the fire com- 
panies will reduce their lines on lumber 
in this section and also reduce as much 
as possible their net retention an lum- 
ber. Many underwriters have ex- 
pressed the opinion that where fairly 
good lines are carried on lumber the 
amount of business carried on adjoin- 
ing towns should be kept at the lowest 
possible point and vice versa. In other 
words, it is clearly poor underwriting 
to carry large lines on lumber and also 
to write heavily a general line of busi- 
ness in the same town in which the lum 
ber properties are located. 


Not to Retire Wholesale 


Some towns, of course, will be with- 
drawn from. But to pull out of the whole 
section of the state affected by the recent 
fires would be to admit that the whole 
underwriting policy of the company tak- 
ing such action had been built on a false 
foundation. Towns remotely located and 
very largely surrounded by stretches of 
timber stands or second growth lumber 
have been shown to be very dangerous 
and it is towns of this description that 
companies will avoid as far as possible. 


Need of Full Information 


Underwriters will not allow themselves 
to be stampeded because heavy losses 
were sustained, but have had demon- 
strated to them the fact that many have 
been plunging too heavily in a district 
about which they were not fully enough 
informed. In sending men from their 
Chicago offices now to survey the terri- 
tory many companies are by this action 
admitting that they were not before in 
close touch with the situation in north- 
ern Minnesota. A closer familiarity with 
conditions in this section always will op- 
erate to create a conservative attitude in 
the mind of the underwriter who might, 
with only a superficial knowledge of 
northern Minnesota, be inclined to write 
business with a rather free hand. 


COMMENT ON DULUTH PROPERTY 


Fire insurance men from Chicago have 
looked over the residence property in 
Duluth that was burned and say that it 
eannot be regarded as strictly suburban 
property in the sense that suburban 
property is regarded in other towns. The 
section of Duluth that burned was com- 
posed largely of half acre tracts, which 
had been sold by real estate firms. Thus 
rather comfortable homes were erected 
in the midst of a rather thick growth of 
trees, weeds, underbrush, etc. In fact, 
the growth was so thick and continued 
on out into the country so far that the 
hazard was equal to that of a town re- 
motely located and this property should 
be regarded as a separate proposition 
from Duluth proper. The homes that 
burned were in a _ section that was 
merely a continuation of the heavy for- 
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INSURANCE IN DISASTER TIME” « 








# 











SPLENDID example of the ad- 
A vantages of doing business with 
well managed and substantial fire 
insurance companies may be found in 
the fine service rendered in northern 
Minnesota following the recent confla- 
gration. The fire occurred on Satur- 
day night and Monday morning most 
of the field men whose companies were 
interested in the loss were on the 
ground. They at once began adjusting 
losses and paying claims. In fact, they 
sought out claimants, in many cases 
with much difficulty. The inclination 
to quibble or haggle over a loss was 
conspicuous by reason of its absence. 
On every hand was to be seen the effort 
to render a big and broad service in an 
emergency. In every sense the men 
representing the companies rose to the 
occasion and demonstrated what it 
means to the policyholder to be insured 
in a company that is able to meet its 
obligations instantly and “‘with a smile.” 
The contrast was drawn rather sharply 


by the fact that many of the smaller and 
weaker institutions; the local farmers 
and county mutuals ang some others of 
limited means and machinery were abso- 
lutely unequipped to handle claims: ‘They 
had no men on the ground to pay out 
money to people Who were in dire need. 
No representative could be found. Many 
were made insolvent by their heavy 
losses. 

Once in a while there is to be heard 
the complaint that the standard com- 
panies are charging too much for their 
business. The critics point to the fact 
that they are accumulating surplus funds 
which are termed to be too large. They 
forget that frequently a big disaster, 
such as this northern Minnesota confla- 
gration, comes along and digs a big hole 
into the surplus account. This fund is 
accumulated for the purpose of meeting 
unusual and unexpected claims of this 
kind, and these catastrophes must be 
provided for because they will visit us 
from time to time. 

Dependable and service-rendering fire 
inswrance proves its worth in time of 
disaster. 








est growth, found in all parts of north- 
ern Minnesota. It is thought that it is 
unfair to charge the same dwelling rates 
for property in this section of Duluth as 
are charged in the central and well built 
sections of the city. 


Land Not Widely Cleared 


One reason that farm property in 
northern Minnesota is undesirable and 
dangerous is that most of the farms in 
that section are devotéd to dairy prod- 
ucts. The land is swampy and very 
difficult to cultivate. The result is that 
the farmer follows the line of least re- 
sistence and establishes a herd of dairy 
cattle. This means that the land is not 
broken up‘or cultivated to much extent, 
with the result that it is not cleared 
away sufficiently to check the progress 
of a forest fire. Owing to the character 
of the land it is felt that it will be many 
years before it can or will be cleared 
away and devoted to general farming. 
Farmers who buy land in northern Min- 
nesota will continue to raise dairy prod- 
ucts and this tendency will retard the 
clearing of the land as much as any- 
thing else, 


Won’t Create Moral Hazard 
Abandonment of the substitutes pro- 
gram by the Food Administration, as 
announced in Washington Tuesday, will 
mean that flour mills will not put in 
much additional machinery for blending 
various grains with wheat for flour pur- 


poses and may mean the junking of some 
expensive machinery that has been in- 
stalled. It is not believed, however, that 
this will create any moral hazard, as the 
millers have been profiting well and can 
easily stand any loss occasioned by the 
change. Some of the machinery will, no 
doubt, be as useful as it has been for a 
market for some of the substitutes, par- 
ticularly corn and rice flour, has been 
created and will not disappear imme- 
diately. Barley flour has not been popu- 
lar and machinery for making it will 
probably go out ahead of other kinds. 


Globe National’s Field 


The Globe National Fire of Sioux City, 
Iowa, is now licensed in Michigan, Dela- 
ware, Mississippi, Illinois, Iowa, New 
York, Nevada, New Hampshire, North 
Carolina, Tennessee, West Virginia and 
Wisconsin. The company is getting along 
nicely and has made a number of very 
excellent contracts for reinsurance. 


Hartford Fire Conference 


A. G. Dugan and John H. Carr, west- 
ern general agents of the Hartford Fire, 
are at the home office this week attend- 
ing the annual conference of the branch 
managers of the company. 





Manager George H. Batchelder, of the 
Pennsylvania in the western department, 





CHANGE IN AGENCIES 




































PROBLEMS DURING WAR TIME 


Many Men Going Into the Service 
Want to Conserve Interests 
Until They Return 


Change in agencies is Presenting 
many peculiar problems to companies 
and special agents at this time. Many 
men who are going into military life 
or into special war work wish to re. f 
tain hold of their agencies and return i 
to the insurance btsiness when the e 
war is over. These men are in many ! 
instances giving over their business to ’ 
women, relatives or clerks who have 


been in their offices for many years, in 
In a great majority of cases the agent cl 
wishes to turn the business over to a tl 
relative. Under just what conditions r 
the business is given over is what in- tl 
terests the company. to 
Power of Attorney 
The simplest form for handling the co 
matter to the satisfaction of everyone tr 
seems to be the forming of a partner. 
ship. Some have wished to delegate power 
of attorney to those taking over an th 
agency, but this would leave no legal wl 
recourse open to any one wishing to take po 
legal action against the agency. It is lar 
certain that no legal action could be fro 
taken against one who was serving in IBY 
France and as the man at home wouli per 
only be an agent of the man across th be 
seas, any legal action against the agency of 
would be hopeless. There is some dispute enc 
in some states about the legal status of thi 
one who acts with power of attorney. cler 
Some of the leading lawyers in thes doe 
states believe that any legal difficulty 
‘| could be handled satisfactorily even if T 
the agency was in charge of one with the 
power of attorney. It is doubtful whether oats 
the companies will take uniform actio hig 
in dealing with this situation and at any the 
rate the decision will probably not lam) 
known for sometime. — 
Have to Watch Balances — 
It also has been necessary for com aig 


panies recently to watch their balances 
earefully, especially where there is the it 
minent possibility of a call of the agen 
owner to the colors. It was found it 
Canada that not infrequently agents well ( 
into the service owing balances but lear 
ing no method which the company couli 
use to obtain payment. There have bet 
a few instances of this kind in this cour 
try and special efforts will be made it 
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NEW HAZARD IS SEEN 


CAUSE OF ELEVATOR FIRES 





Grain Dust Collected on Electric 
Globe, Ignited and Started Blaze 
in Floor Litter 





A new grain elevator hazard has been 
discovered which many feel may be re- 
sponsible for a number of fires of un- 
known origin that have occurred in well 
filled elevators recently. As it is of first 
importance to conserve food, underwrit- 
ers are endeavoring to give the widest 
publicity to the discovery of this new 
danger. 

In a large elevator recently three fires 
started within five feet of each other, at 
intervals of one hour. The employe in 
charge was a man who had been with 
the company for twenty years and 
whose record was above reproach. 
There were various theories concerning 
the origin of the fires and it was decided 
to make a detailed investigation. De- 
tectives were employed to come into the 
plant and work with the men and a 
complete survey was made of the elec- 
trical equipment. 

* a‘ * 

Experiments by electricians developed 
the fact that the fires were caused by 
wheat dust collecting on a 16 candle 
power, 55 volt, ordinary incandescent 
lamp. The dust ignited from the heat 
from the globe, fell to the floor and 
ignited litter lying there. Further ex- 
periments showed that the defect may 
be entirely corrected by the installation 
of double globes, or in other words 
encasing an ordinary globe within a 
thin glass covering. This modifies suffi- 
ciently the intensity of the heat, but 
does not reduce the light. 

* * kK 


The waste matter that accumulates on 
the floors of elevators storing wheat, 
oats, barley and other grains is of a 
highly inflammable nature, and although 
the ability of an ordinary incandescent 
lamp to ignite waste matter of this kind 
may be doubted by many, the tests con- 
ducted at this particular location proved 
conclusively that the hazard exists and 
must be reckoned with, although it can 
be eliminated as outlined. 





Changes in the Field: 











A. L. Tefft 


_A. L. Tefft has been appointed spe- 
cial agent of the Northern of England 
in Montana, Utah and southeastern 
Idaho and will make his headquarters 
at 408 Lewisohn building, Butte, Mon- 
tana. For the past twelve years he has 
been special agent of the C. D. Cobb 
general agency at Denver. Mr. Tefft 
succeeds E. D. Fotheringhan. 


Gerard A. Strasen 


Gerard A. Strasen, head of the 
Strasen Agency at Mayville, Wis., has 
been appointed special agent of the 
American in Wisconsin to assist State 
Agent Harry Norton. The Strasen 


peency will be continued just as it has 
een. 





Kirk D. Potter 


Kirk D. Potter of Watseka, IIl., a 
well known agent there, has been ap- 
Pointed special agent of the Hartford 
Fire in Illinois to take charge of the 
farm department. 





Ernest Newhouse 


Ernest Newhouse has resigned as 
special agent for Indiana of the Fire- 
mens of Newark with which he had 
€en connected since the reinsurance 
or the German Fire of Indiana for 
which he traveled previously. His suc- 


cessor is expected to report for duty 
within a few days. 





The Atla: 
fire busing 2 London enters Brazil for 


deenthusiasm is a good yeast in any un- 


aking—it makes heavy work light. 
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ADOPT U. & O. RULES 


—_—_——__—— 


EASTERN UNION TOOK ACTION 


Will Now Be Much More Uniformity 
in Operation in Underwriting 
This Class 





NEW YORK, Nov. 6.—Uniformity 
in use and occupancy insurance rules 
is, or shortly will be, an accomplished 
fact throughout the major portion of, 
if not the entire country. The Eastern 
Union, at its regular meeting a few 
days ago, accepted without quibble the 
report of the joint committee of east- 
ern and western men appointed some 
six months ago to deal with the sub- 
ject. The revised rules will become 
effective in the eastern territory once 
they be adopted and promulgated by 
the several rating organizations in the 
sections having immediate jurisdiction. 
The Western Union has power to ac- 
cept the report through its governing 
committee without further reference. 
As the Western Insurance Bureau is 
in accord with the new regulations, it 
too, may confidently be expected to 
adopt them for its membership com- 
panies. 


Rule on Valued Policies 


Notable among the new rules is that 
prohibiting the issuance of valued poli- 
cies upon risks other than those rated 
at ten cents or less. The present practice 
in the west permits the granting of 
valued policies upon any _ property 
equipped with automatic sprinklers, re- 
gardless almost of the character of the 
installation. 

Uniformity in rules having been ob- 
tained, equality of rates will follow. In 
fact, the new schedule worked out some 
time ago by an unusually capable com- 
mittee of underwriters from all sections 
of the country expert in use and occu- 
pancy insurance, is now being applied in 
New England and certain of the middle 
department states, and thus far has 
proven very acceptable. The net result 
of the new schedule will not be to 
change existing rates materially, though 
it insures a more equitable application of 
them. 

Will Now Be Uniformity 


With uniformity as to rules and regu- 
lations, underwriters will now be able 
to justify to the assured having plants 
in various underwriting jurisdictions, 
their method of writing this class of 
business, something, frankly, they have 
not been able to do thus far, the abso- 
lute requirements of one underwriting 
frequently being penalized in another. 

Despite the many complex problems 
incident to its writing, use and occu- 
pancy insurance is gaining rapidly in 
favor, and it is predicted the premium 
income therefrom in 1918 will equal, if it 
does not exceed, that secured in the pre- 
ceding three years combined. 


TO ENFORCE RESPONSIBILITY 





Companies Charge Richmond Firm 
With Causing Loss of $82,000 in 
an Adjoining Warehouse 


RICHMOND, VA., Nov. 5.—The 
Virginia appellate court will be asked 
to pass on the merits of the case in 
which a number of companies endeav- 
ored to hold the Whitlock estate re- 
sponsible for the fire in Richmond 
which caused an insurance loss of $82,- 
000 to stock in the Climax warehouse 
of the American Tobacco Company in 
October, 1917, according to counsel for 
the companies, following a_ verdict 
against them. 

The Whitlock estate is the owner of 
a box making plant in close proximity 
to the warehouse, and it was contended 
by the companies that sparks from 
smokestacks of that plant started the 
blaze. It was shown that there were 
holes in spark arresters on the stacks 

_and that a strong wind was blowing 
from the direction of the plant toward 
the warehouse at the time. 

Prompt settlement was made with the 
tobacco company after the loss was ad- 
justed. Something like $30,000 worth 
of tobacco in hogsheads was salvaged. 
There were nearly 20 companies on the 











ST. PAUL F. & M.—A UNIQUE INSTITUTION 








T. PAUL, MINN., Nov. 6.—(Spe- 
S cial Correspondence.)—Away up 

here in one corner of the country, 
removed from the beaten track, is one 
of the most interesting and important 
insurance institutions, doing a nation- 
wide business, to be found anywhere. In 
a great many respects it is a unique 
organization, and a visit with the offi- 
cials will provide one of the most 
pleasant and profitable hours that a 
fire insurance man can spend. 
The St. Paul Fire & Marine is an 
unusual company. Fire insurance men 
in the east are still unable to under- 
stand how the company has built up 
such a large volume of marine busi- 
ness, located as it is, far from the cen- 
ter of marine insurance affiairs. Per- 
haps one reason for the company’s 
great success is that it is situated just 
where it is. 


Can’t Do Much Conferring 


It is removed from the rest of the 
world. It is not possible for the offi- 
cers to walk across the street or around 
the corner and ask other insurance offi- 
cials what they think about some of 
the problems they are trying to solve. 
The officers of the St. Paul have been 
forced to think their own difficulties 
through without any assistance, or 
counsel, from others in the business 
who might, or might not, provide 
something of benefit. 


Pioneer Hail Company 


The company is the pioneer hail 
company of the country. Its secretary, 
A. W. Perry, probably learned thirty 
years ago many things about the hail 
business that. the younger generation 
of underwriters are only now discov- 
ering. The company is one of the 
pioneer farm companies. This branch 
of the business is also under the super- 
vision of Mr. Perry, who has one of the 
brightest minds in farm insurance 
circles. 

President Bigelow’s Work 


F, R. Bigelow, the president, takes 
under his wing the marine and automo- 
bile departments. Mr. Perry is the hail, 
fire and farm man and does not dip into 
any other branch of the company’s 
activities. Mr. Bigelow has interested 
himself in the marine end of the game 
and what he has accomplished may best 
be described in figures. Last year the 
company had marine premiums of 
$2,880,625 and automobile premiums of 
$1,166,690. 

A visitor to St. Paul, after getting a 
glimpse of the company’s home office 
building opposite the post office, cannot 
help but be impressed with the fact that 
here is one of the important business 
institutions of the city. The magnifi- 
cent home office was erected in 1910. 
Until that time the company occupied a 
three story stone building down near 
the river bank. This old structure, 
which still stands, was the first steam- 
heated office building in the city of St. 
Paul. 


Makes a Splendid Structure 


Those who have seen the big home 
offices in the east know that the St. Paul 
Fire & Marine has one of the greatest 
home office buildings in the country. 
When the New Hampshire Fire was 
making plans for the erection of a home 
office structure, it sent out an architect 
to look over the plans of the St. Paul, 

The company has a building of the 
type that is being put up by nearly 
every fire company in the east, particu- 
larly Hartford, that erects a home office 
building. It is a two story structure 
with a great open space in the center, 
and a skylight roof over the entire 
center portion of the building. To the 
right of the entrance is the office of 
President Bigelow; to the left Mr. 
Perry’s quarters. The other officers and 
examiners occupy the remainder of the 
first floor. On the balcony are located 
the automobile, marine, classification 
and accounting departments, and the 
home office field men office there. In the 
basement the company has a supply 
and printing department and a lunch 
room for the women employes. 





loss. 


But even this great building is prov- 


ing inadequate for the needs of the 
company, and an option has _ been 
secured on the building adjoining in 
the rear, and as soon as the war is over 
an addition will be made to the present 
structure or, if that is impractical, a 
temporary addition erected on the newly 
acquired property. 


Democratic Spirit 


One of the most impressive and strik- 
ing things about the St. Paul is the 
democratic spirit at the home office. All 
of the employes punch a time clock. So 
do Mr. Bigelow and Mr. Perry, A glance 
at their cards shows that they are at 
their desks nearly every morning at 
8:30. They have no secretaries or flunk- 
ies outside of their offices. The stranger 
can walk right in without any delay 
or formality. There is a splendid esprit 
de corps among the home office organ- 
ization. 

Mr. Bigelow likes the idea of his em- 
ployes working with him, rather than 
for him. He said, ‘When I first came to 
this office, everybody called me Fred. 
Now there are only two or three who 
call me by my first name. I don’t like 
the change. I would rather have had 
things go along the way they were.” 
Mr. Bigelow is the third president of 
the company, although it was organ- 
ized as the St. Paul Mutual in 1853, 
and became a stock company in 1865. 
James C. Burbanks was the first presi- 
dent and Charles H. Bigelow the sec- 
ond. F. R. Bigelow assumed his pres- 
ent position in 1911 when his father 
died, after serving as president for 
thirtyfive years. 


Started to Adjust Losses 


Mr. Bigelow says that he started in 
to adjust losses early in the game. “My 
first experience,” he said, “in the insur- 
ance business was adjusting hail losses. 
I went with my father to a farm a few 
miles out in the country to settle a loss. 
My father went out into the fields to 
look the grain over and I tagged along 
behind. I was soon lost, as I was only 
seven years old and a few feet high. It 
took about an hour for my father to 
round me up, and he decided to post- 
pone my training as a hail insurance 
adjuster for several years until I grew 
to be at least as tall as the wheat.” 


Perry a Hard Worker 


Mr. Perry is a forceful and tireless 
worker, Almost without exception he 
is to be found at his desk at 8:30 in 
the morning and he goes home each 
afternoon between four and fourthirty. 
The farm department, over which he 
has supervision, is one of the most 
important income producers of the com- 
pany. The St. Paul, moreover, is one 
of the few companies that has consist- 
ently made money on its hail business. 
Mr. Perry is thoroughly posted and his 
long years in the business have made 
him very familiar with the territory in 
which the company operates. He is the 
dean of fire insurance men in the north- 
west, and is looked up to by the insur- 
ance fraternity in this section of the 
country. The field men of nearly every 
company go to him for advice from 
time to time. He is a sort of a “father 
to the boys” in the northwest. 


Every One on the Job 


As Mr. Bigelow says, perhaps the 
real reason for the remarkable success 
of the St. Paul Fire & Marine is the 
fact that every one in the home office 
actually works. In normal times the 
company has about 140 people in its 
home Office, taking care of an annual 
premium income of about $18,000,000. 
On Jan. 1 the company had assets of 
$13,632,345 and on Jan, 1, 1870, assets 
of $285,547. From a policyholders sur- 
plus on that date of $152,865, the com- 
pany had on Jan. 1 of this year a 
policyholders surplus of $5,065,428. 

A company of these proportions is 
transacting an unusually large volume 
of business, yet it is all being taken 
care of by a comparatively small home 
office organization. This could not be 
done if all were not staying close to 
their desks. Mr. Bigelow and Mr. 
Perry are not only administrative offi- 
cers. They are coworkers in the or- 
ganization. They actually underwrite, 
initiate and execute, 


Fire losses in Toronto during October 
aggregated $35,230, with damage to 


GREEN RIVER LOSS UP 


ISSUE ARISES OVER PRICE 





Assured Contends That Value at Time 
of Fire Should Not Govern 
Adjustment 


NEW YORK, Nov. 6.—Adjusters 
from the west and the south interested 
in the extensive loss of the Green River 
Distilling Company of Owensboro, 
Ky., were in New York a short time 
ago conferring with a committee of 
eastern adjusters in the matter. The 
point at issue is the various grades and 
quantities of whisky in the warehouse 
at the time of the fire, and the proper 
value thereof. The assured contends 
that while the market price at the time 
of the fire showed a substantial decline 
from that previously had, it should not 
be compelled to accept the former fig- 
ures, as it had no thought of selling the 
product at these prices, but instead in- 
tended holding the whisky for the 
higher values which, it argued, were 
sure to result from the steadily reduc- 
ing supply on hand throughout the 
country, and the prohibition of the 
government against its further manv- 
facture. 


Look From Different Angle 


Additional information as to costs of 
manufacture, grades and selling prices 
is being secured by the western adjust- 
ers, and when this has been had an 
effort at settlement will be made by the 
joint committee. While insurer and in- 
sured recognize the purpose of the other 
to be absolutely fair in the matter, the 
questions involved are viewed from dif- 
ferent angles and an appraisal by inde- 
pendent parties may be necessary. 
Meantime, the general situation has 
not been improved any by the action of 
one company in paying its percentage of 
the loss according to its own theory. The 
material decline in whiskey prices during 
the last few days does not bolster up 
the position of the assured. 


RATE SURCHARGE IN KANSAS 





‘Insurance Commissioner Will Approve 


It Unless Mistakes Have Been 
Made by Investigators 





TOPEKA, KAN., Nov. 5.—The 10 
percent surcharge on fire insurance pre- 
miums will go into effect in Kansas 
Saturday, Nov. 9, unless there is a com- 
plete breakdown in the information yet 
to be obtained by the insurance depart- 
ment. Carey J. Wilson, insurance com- 
missioer, and John L. Hunt, assistant 
attorney general, are in Chicago mak- 
ing final investigation into the sut- 
charge. 

The investigation is expected to be 
completed Thursday and at that time the 
announcement will be made as to 
whether there is anything to prevent the 
increased rates going into effect. The 
rate has been filed by all the companies 
with the Kansas department and the ten 
days will expire Saturday. 


Only One Chance 


The surcharge will become effective 
unless mistakes have been made by the 
investigators. On the face of the show- 
ing made the companies are entitled to 
the increased charge, in the view of the 
insurance commissioner, and he &an- 
nounced this week that unless something 
unforeseen appeared the surcharge 
would be allowed to stand. 

In fact, on the showing made the = 
panies will continue to lose money an 
the surcharge will not make up the in- 
creased costs of doing business by @ con- 
siderable sum. On _ replacement —_ 
alone the companies show an increase 0” 
40 per cent and on top of this are n 
creased salaries, railroad expenses an 
other items due to war prices. 





Hail Association Meeting 


The annual meeting of the Westem 
Hail Coriference will be held in Chicas® 
Nov. 20. Most of the companies 
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ARE WATCHING COTTON 


HOPE PRICE WILL ADVANCE 





Several Fires Have Occurred in Ware- | 


houses Throughout the South 
in Recent Months 





NEW YORK, Nov. 6.—Managing 
underwriters are watching with close 
interest the cotton situation in the 
south and speculating as to its future. 
Several severe fires have occured in 
warehouses recently. Fear is expressed 
that still others will follow unless more 
effective measures for their preventiin 
are adopted. Special agents made sev- 
eral suggestions looking to a more 
critical study of the cotton hazard, but 
aside from the agreement to have field 
men make full inspections of all such 
properties in their respective terri- 
tories, the advice of the special agents 
was not followed by southern depart- 
ment managers. 


Think Price Will Advance 


Cotton is now selling down to 28 
cents per pound, and it is understood 
loans thereon have been made up to 32 
cents, the market quotation at the time 
the transactions were effected. To 
what extent this will affect the moral 
hazard is a question. The best thought 
here is that with a shortage in the 
crop this year and the great demand 
that wlll be made for the product should 
the war come to a speedy end, as now 
seems very probable, the price of cot- 
ton should advance to 35 or even 40 
cents. With the embargo against ship- 
ping cotton to seaboard still enforced, 
concentrations are in the inland cen- 
ters, instead cof at Savannah and Gal- 
veston as is usually the case. 


PHILADELPHIA’S PROTECTION 





National Board Engineers Say There 
Should Be More Firemen in the 
Quaker City Service 





PHILADELPHIA, PA., Nov. 4—The 
National Board engineers who have re- 
inspected Philadelphia make the follow- 
ing comment: 

“Considering the need of additional 
companies, as recommended in the re- 
port of the National Board in 1911, and 
that only a few of these have been add- 
ed, the total manual strength of the de- 
partment, as shown by the records of 
the actual number of men on duty with 
the various companies, is far from sat- 
isfactory; the minimum day time 
strength is approximately that main- 
tained at the time of the report of 1911, 
but the night shift, which should have 
an average of two men per company 
more than the day shift, is approxi- 
mately this number less than the night 
Strength at that time. 


Radical Action Called For 


“In general, high value companies are 
not undermanned to a point where nor- 
mal fire service will be greatly affected, 
but the general deficiency in numerical 
Strength of the department, and the 
weakening of outlying companies, call 
for radical action by the city to arrange 
for and assure a sufficient force to han- 
dle two simultaneous serious fires and 
fot leave the city unprotected. To this 
end, arrangements for obtaining the 
Services of a greater number of off shift 
Men should be worked out. The action 
¢ other cities in organizing and train- 
ng a corps of volunteers, to act as an 
auxiliary force, should be followed, as 
one of the means of obtaining an in- 
crease sufficient to combat serious fires. 

The introduction of more automobile 
ts engines would also increase 
thet tiveness of the force, as such 
soe make available as hose men one 
aa WoO who would otherwise be needed 

Stokers or fuel wagon drivers.” 





Loudon Made President 
A 


t the annual meeting of the Eastern 
Norado Insurance Association, held in 
& Beene H. R. Loudon of the Liverpool 

f Sa. & Globe was elected president, 

Wearpresiiaa® oO the New Hampehire, 
ic . & 

Cont nental, Secretary. a ee oe 





Head Office: 
100 William Street 
Western Department : 
A local agent finds particular satisfaction in representing a Insurance Esra fCACO 
company that meets every obligation promptly, and in a busi- Pacific Department: 
nesslike manner. The Imperial is right up to the minute. SAN FRANCISCO 








REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 























North Branch Fire comrw, Sunbury, Pa. 
Incorporated 1911 Capital $400,000.00 

City Fire comaw of Penna., Pittsburgh, Pa. 
Incorporated 1870 ; Capital $225,000.00 

Pittsburgh Fire comay, Pittsburgh, Pa. 
Incorporated 1851 Capital $200,000.00 











CASH CAPITAL $839,580.00 





M. S. MILBOURNE 


CLEVELAND:NATIONAL = == 
FIRE INSURANCE COMPANY wea 
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J. H. MACFARLANE, 
, VICE-PRESIDENT AND MANAGING UNDERWRITER 


APPLICATIONS FOR AGENCIES DESIRED 








F.C. VAN DUSEN, President 


Minneapolis 


JOHN D. McMILLAN, Vice-President 


Marine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation, 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you, 














F. H. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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C. A. PALMER, President C. O. DAVIS, Vice-Pres. W. A. ELDRIDGE, Secy. 
Ss. D. ANDRUS, V.ePres. & Man’g Urderwriter F.H. ALDRICH, Counsel H. R. VERNOR, Asst. Secy. 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


739 150,00 (Organized 1913 


: ) 
Capital fully paid $259,150.00 ‘Assets $591,109.81 


LOUIS NEWMARK & CO. 
“Adjusters for the Assured” 
510 Insurance Exchange 


Teleph 175 West 
Wabash 250g CHICAGO 4, cison Blvd. 





Surplus to policy holders $310,064.33 


406-412 DIME BANK BUIL 
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CHICAGO AND SUBURBAN 


GETTING READY TO START 


The Underwriters’ Adjustment Bu- 
reau, the new loss adjusting organiza- 
tion formed by the bureau companies, 
expects to commence active operations 
within the next week or two. Offices 
have been rented in the Insurance Ex- 
change, the old Ohio Farmers space 
having been taken. 

The organization is seeking as a 
manager one who has had practical 
experience as a loss adjuster and is at 
the same time possessed of managerial 
ability. It seems rather difficult to lo- 
cate a satisfactory combination man, 
and while it would be possible to 
quickly secure a good adjuster it is 
often the case that such a man lacks 
executive ability. The present short- 
age of men has also hampered the 
bureau in securing proper material for 
this position. 

Charles E. Sheldon of the American has 
been elected president of the new Under- 
writers’ Adjustment Bureau of Chicago 
that is being organized and will soon be 
in the field. Nedl Bassett of the Fire- 
men’s and C. H. Coates of the National 
Liberty were elected vice-presidents and 
Benjamin Auerbach, of Herrick & Auer- 
bach, secretary-treasurer. The new com- 
pany will seek membership not only from 


the Western Insurance Bureau, but the 
Western Union as well. 


*x* * * 
TO HAVE PERMANENT BODY 


W. S. Foster of the North America 
and W. A. Smith of the Royal were ap- 
pointed a committee by the group of 
men who met several times in Chicago 
during the spring and summer to dis- 
cuss use and occupancy with the idea 
of getting out a uniform form, to draw 
up a constitution and by-laws for a per- 
manent organization that might meet 
from time to time and discuss impor- 
tant underwriting subjects. The men 
who were meeting were assistant man- 











proved risk superintendents, chief ex- 
aminers and representatives of some of 
the underwriting organizations. They 
have drawn up the documents and are 
now awaiting orders. 

mF ok 
GEORGE nae ADVANCED 


George C. Young, formerly an ex- 
aminer with the Springfield F. & M. at 
Chicago, is now a lieutenant in the serv- 
ice, in charge of the fire truck and hose 
company at Camp Grant, Ill., as fire 
chief. Lieut. Young entered the serv- 
ice a year ago as a private and has 
succeeded in obtaining both his com- 
tmhission and his present responsible 
position through the same qualities that 
he so aptly demonstrated in his 
civilian work. He was prominent in 
the Chicago Fire Insurance Club and 
passed with the highest honors in the 
club examination course. He was a 
close student of the business. 

* * x 


DIFFICULT TO OVERCOME 


The executive committee of the 
Cook County Field Club met this week, 
there being a general discussion over 
the practice af some companies in de- 
positing money in suburban banks in 
order to control the insurance placed 
by these institutions. Other companies 
will buy mortgages from real estate 
concerns which have large amounts of 
insurance placed and thus are able to 
swing considerable business. The 
practice in general is frowned down 
upon, but it is found to be difficult to 
overcome. 

x OK x 


SENATOR LEWIS’ STATEMENT 


Senator James Hamilton Lewis of Il- 
linois states that he is opposed to the 
government endeavoring to undertake 
fire insurance along general lines. He 
says that while he was in Chicago he 
was too long local counsel for the Liv- 
erpool & London & Globe, and others, 
not to understand how impracticable it 





would be for a government to try to 


insurance as now carried on by private 
companies. Senator Lewis said that 
after this country declared war there 
were some industries getting out muni- 
tions that could not get fire insurance 
because the companies counted the risk 
too hazardous. Many of these owners 
appealed to the government to arrange 
an insurance plan for them, but nothing 
was done. So far as the government 
plan is concerned he says his measures 
introduced in the senate have related to 
the personal insurance of individuals 
subject to risks of life in war work and 
also extending the government risk in- 
surance in matters of life and health to 
certain domestic occupations. 
* * * 

Mrs. Arnold A. Hepp, nee Miss Adelia 
Shaw, who was stenographer in the Illi- 
nois state agency of the Home at Chi- 
cago, is now in the company’s home 
office at New York. Mr. Hepp, improved 
risk department special agent, is now 
in military service. 

* *K * 

E. A. Bolmar, formerly chief clerk in 
the western department of the Royal, 
has returned to the company as an office 
executive. The majority of Mr. Bolmar’s 
fire insurance experience has been with 
the Royal, he having served the company 
in many capacities. He is well trained 
and thoroughly versed in the details of 
office management. 





To Have No General Agents 


It is announced that the Continental, 
American Eagle and Fidelity-Phenix will 
appoint no general agents in their newly 
created hail department. The company 
plans to have a special agent of one of 
the three companies act as_ policy 
writing agent in a state or states and 
to look after the business in that terri- 
tory. The Evans companies will strictly 
observe conference rules in writing hail 
business, and the underwriting will be 
in the hands of the field men in the dif- 
ferent states appointed to have charge 
of the hail business in their respective 
territories. 


Edward T. Cairns, assistant manager 
of the North British, has gone to the 








News of the Mutuals 








Mutual Meetings in Chicago 


The National Association of Mutua] 
Insurance Companies will hold a specia] 
meeting in Chicago at the Sherman hote] 
Nov. 12. The first day’s meeting will be 
devoted to conferences and a proposed 
amendment to the articles and by-laws 
of the association will be voted on and 
committees selected. An effort will be 
made to arrange a conference between 
national and state officials with a view 
to creating closer cooperation. 

Herman Ekern, who acts as counsel 
for a number of mutual companies, will 
have charge of the discussion of the new 
tax law and President Welch will report 
on the work of the War Risk Bureau. 
The Insurance Federation of Mutual 
Insurance Companies will meet at Chi- 
cago on the same dates, “vine head- 
quarters at the Hotel La Salle. 

* * * 

Retail Druggists Mutual Fire, Cincin. 
nati—The last Ohio insurance report 
credits this company with returning $4,- 
000 to policyholders during 1917, whereas 
the company returned over $18,000. 
At present it has a surplus of $115,000 
and is paying a 45 per cent dividend to 
policyholders. The company was the 
first to specialize in the writing of drug 
stores, having been organized in 1899, 
It has invested 10 per cent of its assets 
in government loans. 

* * 

Frank J. Lake of Minneapolis has been 
elected president of the Minnesota Imple- 
ment Dealers Mutual of Owatonna, Minn, 
succeeding D. H. Evans of Tracy, Minn. 

* * 


The American Mutual of Indianapolis 
has been licensed in both Ohio and Illi- 
nois, and will now proceed to build up 
an agency plant in those states, as well 
as in Indiana. It has been writing some 
excess business throughout the country, 
but will give more attention to its agency 
business in the future. 


CHANGE IN TAX PLAN 


Fire, casualty and surety companies 
have been working on a plan for a more 
simple and uniform system of federal 
taxation. Under the present plan there 
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panies desire to have eliminated, but al- 
lowing the annual revenue to continue 
as the government desires. The com- 
panies are now taxed 1 percent on their 
premiums and there are additional taxes 
on capital stock, income and excess 
profits. The companies are proposing 
that in lieu of all other taxes a tax of 1% 
percent on premiums be substituted. Last 
year the .government received about 
$6,000,000 in taxes from all kinds of in- 
surance companies and wants $20,000,000 
this year. Last year the life companies 
eontributed less than $2,000,000. This 
year they have agreed to a plan whereby 
they will contribute about $7,000,000 by 
a tax on their investment income. This 
will leave $13,000,000 for the other insur- 
ance interests. It is provided that the 
premium income taxes shall be paid 
monthly and that credit shall be given 
for the taxes already paid this year. 





Chesley’s New Company—The Farmers 
Crop Insurance Company of Des Moines 
is Iowa’s newest insurance company. 
Articles of incorporation have been filed 
stating the capital stock is $100,000. The 
concern proposes to insure growing 
crops against destruction by fire, hail 
and tornado. O. G. Chesley, who has 
been active in Des Moines insurance af- 
fairs for many years, is president; L. B. 
Cohen, vice-president; L. E. Mayer, sec- 
retary; Rufus L, Chase, Jr., treasurer. 


STRONG OPPOSITION 
TO OIL ASSOCIATION 


(CONTINUED FROM PAGE 1) 


oil states is writing large amounts of 
this business through correspondence. 
They claim that when an oil owner is 
not able to get sufficient insurance he 
applies to the Globe & Rutgers and 
that company if it finds the risk desir- 
able will take the business, providing 
it can get the whole line, thus forcing 
standard companies to retire from the 
isk. 

The idea of the promoters of the pool 
is to offer sufficient capacity to take care 
of the largest oil line. Perhaps $200,000 
will measure the maximum value of an 
oil risk. Therefore the pool organized 
at Chicago with $5,000 shares probably 


could enlist enough companies to take 
care of the largest line. 


More Uniformity Needed 


Furthermore the claim is made that 
there should be more uniformity in writ- 
ing oil risks. If the companies special- 
ize on this class they could have inspec- 
tors who would give all of their atten- 
tion to the business and would thus be 
very valuable to the assured. The claim 
is made that improvements can be 
bought about and there would be unity 
of action. As it is now, some companies 
will write refineries and will not take 
the tanks. The tanks are the hot end 
of the business owing to the lightning 
hazard. It also is said that the oil busi- 
ness could be handled with greater econ- 
omy and the interest of agents would 
be better protected through the pooling 
arrangement. 


Strong Opposition Develops 


Notwithstanding all these arguments 
there is a decided opposition to the pool- 
ing arrangement, largely coming from 
companies that have been successfully 
writing oil business in that section. 
Such companies as the Aetna, Phoenix 
of Hartford, North British, Pennsylvania 
and others are very strong opponents of 
the oil pool and have filed a strong pro- 
test with its officers. The Aetna writes 
perhaps one-eighth of the oil business 
of Oklahoma. Its state agent, Fred C. 
Clarke, is an acknowledged authority on 
oil underwriting. The Aetna has made 
money on it and naturally if a pool is 
formed much of its business will be dis- 
tributed. Other companies feel that they 
can go along individual lines as in the 
past with much greater satisfaction than 
through a pooling arrangement. 


Say Brokers Will Be Favored 


One argument made by the opponents 
is that the pool will naturally attract 
brokers, and the tendency will be for 
the oil business to get away from the 
hands the the legitimate local agents 
and into the offices of the big brokers. 
Furthermore, the argument is made that 
if a company has specialized on one class 
of business, made a study of it, acquired 
valuable information, which enables it 
to underwrite this class successfully, it 
should not be the province of competing 
companies to form a pool and attempt 
to secure the business in that way. 

The opponents of the pool plan claim 
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that the Globe & Rutgers will not be 
thwarted by the furnishing of sufficient 
capacity through a_ syndicate. 
claim that the Globe & Rutgers can com- 
pete with a more liberal form if neces- 
sary, and can cut the rate to a point 
where the syndicate dare not go because 
of that company’s lower expense ratio. 
Some of the opponents of the oil pool 
plan claim that the rating authorities 
are not responsive to those companies 
that have made a study of the oil busi- 
ness, but are influenced by those that 
have not written it extensively. In other 
words, the opponents claim that if the 
rating authorities took the advice of 
experts in the oil line the business could 
be handled most successfully and satis- 
factorily without any pooling scheme. 


Some Companies Withdraw 


Some of the companies have notified 
the rating bureau that rates on oil prop- 
erties should not be promulgated until 
they have had an opportunity to pass 
on them. The Aetna did not join the 
pool. The Phoenix of Hartford, Con- 
necticut, North British, Pennsylvania 
and New Hampshire have withdrawn 
from the organization. The Commercial 
Union has withdrawn through Secretary 
J. Frank Edmunds of Denver. 

One of the complications arising from 
the promotion of the oil pool is the atti- 
tude of the Western Union to the syn- 
dicate. Some of the opposing companies 
claim that the Western Union cannot 
legally sanction a subsidiary organiza- 
tion within its own ranks that is antag- 
onistic__to other members that are 
equally loyal and have supported it in 
fair weather and foul. This aspect of 
the subject is one fraught with great 
possibilities of danger. If a counter 
movement is made on part of opposing 
offices there is likely to be some fur fly- 
ing. Those interested in the oil pool de- 
clare that the Western Union and West- 
ern Insurance Bureau have nothing to 
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do with the organization, that it is an 
independent movement to write special 


They | properties, and that it is just as legiti- 


mate as the grain organization or any 
other syndicate of that character. There 
are perfectly honest, sincere and able 
men on both sides of the fence. 


Notify Rating Bureaus 


A number of companies have notified 
the Oklahoma Inspection Bureau and 
Kansas Inspection Bureau not to file oil 
rates for them without their knowledge 
or consent. This complicates the rate 
situation. There is some talk here of an 
opposition arrangement being formed by 
the companies that have been writing 
the oil business, to try to hold it. It is 
said here in New York that some large 
oil accounts already have been offered to 
offices that are outside the pool. There 
was some talk of insisting on a special 
meeting of the Western Union to discuss 
the oil pool subject but that does not 
seem to be feasible. The outsiders are 
evidently keeping in touch with each 
other and endeavoring to handle the oil 
insurance satisfactorily to the assured. 
The National of Hartford did not sign up 
with the association, although Assistant 
Manager George H. Bell in the western 
department was chosen on the executive 
committee of the oil association. 


PRESIDENT CARR IN HARTFORD 


HARTFORD, CONN., Nov. 4— 
John H. Carr of Dugan & Carr, west- 
ern general agents of the Hartford Fire 
and president of the new oil associa- 
tion, is in Hartford visiting his home of- 
fice. Doubtless the future of the oil 
situation will be taken up while he is 
here, as some of the strong opponents 
of the oil pool are Hartford companies, 
notably the Aetna, National of Hart- 
ford, Phoenix of Hartford and Con- 
necticut. 
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Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 35 years of successful business experience, and is now doing 
usiness in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 
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ANOTHER LIBERTY LOAN COMING 

SECRETARY OF THE TREASURY McApoo 
has announced that, no matter what the 
results of the pending overtures for peace 
may be, there will be another Liberty loan. 
To use his expression, “We are going to 
have to finance peace for a while just as 
we have had to finance war.” 

There are over 2,000,000 United States 
soldiers abroad. If we transport these 
back to the United States at the 
rate of 300,000 a month, it will be over 


half.a year before they are all returned. 


men 


Our .army, therefore, must be maintained, 
victualed, and clothed for many months 
after peace is an actuality. 

The American people, therefore, hav- 
ing supported the Liberty loan with a 
patriotism that future historians will love 
to extol, will have an opportunity to show 
the same patriotism in financing the just 
and conclusive victorious peace whenever 
it comes. 

Not for a moment, however, is the 
Treasury acting on any assumption that 
peace is to come soon. 
actually assured 


Until peace is 
the attitude of the 
Treasury and the attitude of the whole 
United States government is for the most 
vigorous prosecution of the war, and the 
motto of force against Germany without 
stint or limit will be acted up to until 
peace is an absolute accomplished fact. 

One more Liberty loan, at least, is cer- 
tain. The fourth loan was popularly 
called the “Fighting Loan”; the next loan 
may be a fighting loan, too, or it may be 
a peace loan. Whatever the conditions, 
the loan must be prepared for and its 
success rendered certain and absolute. 
Begin now to prepare to support it. 








LOANS TO OUR ALLIES 

THE extension of a credit of $9,000,- 
000 to Belgium made recently makes the 
total advances by the United States to 
Belgium $80,020,000. 

The total amount advanced to date to 
all of our associates in the war against 
Germany is $7,529,476,000. 





NEED POINT OF CONTACT 

Wuat is needed at Washington at 
the present time and for the future is 
some “point of contact” between the 
insurance business and the administra- 
tion. Already seventeen industries, 
such, for instance, as the retail stores, 
have established through the NaTIonaL 
CHAMBER OF CoMMERCE local bureaus or 
representatives who can take up with 
the various big government depart- 
ments matters in their line on which 
they can be of assistance in the war 
program. Sixty-three industries in all 
are shortly to have these bureaus. 
Needless to say, these bureaus do not 
have behind them any selfish or de- 
fensive purpose. They are in Wash- 
ington simply and solely to help out 
on the war program. 

As an example of how such an in- 
surance bureau could help: The high- 
ways transport committee of the War 
Inpustries Board is working on a plan 
to assist the railroads in handling the 
transportation problem by _ establish- 
ing motor truck lines for freight con- 
gested areas; a “community truck” 
service in rural communities so that 
farmers need not take their produce to 
market themselves but may remain on 
the farms attending to their crops 
while marketing is being done for them 
through a local truck service, and so 
on. The owners of these local truck 
lines are picked up and started in all 
kinds of ways. The Agricultural De- 
partment has a number of special 
agents out in the field inducing men to 
engage in the business, getting the 
farmers to come together and select 
their own men. 

Some of these truck lines carry val- 
uable consignments. For instance, one 
truck load of silk recently transported 
over one of these lines was worth $28,- 
000. A railroad is financially respon- 
sible. The average truck owner may 
not be. It becomes necessary to work 
out a system of insurance, both of 
bonding the truck owners and provid- 
ing fire and indemnity to the shippers. 
The truck owners must take out a 
floater policy, the form of which pro- 
vides indemnity for collision, fire, 
including lightning and_ self-ignition, 
skidding of the truck, theft with cer- 
tain provisions excluding pilferage and 
theft of packages on local delivery 
only, including the regular protection 
against the perils of seas, lakes and 
rivers, while trucks are on ferries or 
transports, excluding theft by employes 
of the carrier by consignee, consignor, 
etc. 

This form is combined with a bill of 
lading which furnishes the basis for 
the determination of the rate, and 
periodical reports to the insurer, the 
bill of lading being also a special form. 
This insurance is absolutely necessary 
to make the whole plan workable. 

The department head having the 
matter in charge has to. skirmish 
around and find some insurance ex- 
pert who will furnish the technical 
features of the plan. These must be 
criticised and the form whipped into 
shape for final adoption. Insurance 
companies must be found to write such 
a policy, and fair rates determined 
upon. Failing this, resort must be had 








to the war risk bureau. It is a prac- 











These are times of great world 
changes. Every great war is funda- 
mentally a war of economic principles 
because the needs of existence underlie 
all our social business and military 
systems. As I write this Austria is 
reported to be proclaiming a republic. 
After the war, which we hope will be 
very soon, economic questions and 
principles all over the world will be 
thrown into the crucible. The Amer- 
ican system of individualistic democ- 
racy is the firm rock on which the 
world will attempt to reshape itself. 
The autocratic countries may try a so- 
cialistic democracy for a time, but it 
will pass away as have the autocratic 
socialisms of Europe. 


Need for Individual Initiative 


In the face of a tremendous national 
debt and depleted wealth in every na- 
tion that is in the war, there will be a 
tremendous temptation to make effi- 
ciency and economy the watchword, 
at the cost even of the free institutions 
for which we are now fighting. Big 
business combinations and trusts are 
the way to reach the lowest cost effi- 
ciency, temporarily. The next step 
after this system is government own- 
ership. Destroy the principle of in- 
dividualistic initiative and responsibil- 
ity and government ownership is the 
logical result. 


Two Opposing Views 


There are two opposing views, already 
in evidence in this country, which will 
be taken economically after the world 
war. One is that our large combinations 
should be made still larger, that we 
should go the Germans one better on their 
own system which, had not the United 
States stepped in at the right time, might 
possibly in time have ruled the world. 
The other is that we remain true to the 
American principle of democratic indi- 
vidualism. These two schools exist in 
the insurance business as well as every- 
where else. 

Whether either system is adopted the 
dominating thought must be greater effi- 
ciency and economy. We have got to pay 
that national debt and must make up for 
our losses in some way. It is a problem 
as great as that of the war itself. 


What Is the Best Course? 


Are we to have, the moment the war 
is over, a repetition of the wrangling 
and fighting which has been the least 
pleasant phase of our American system 
in the past, or shall we profit from the 
lessons of the war and try to get on a 
new and better basis? 

Is the insurance business going to as- 
sume an attitude of all-righteousness and 
regard every criticism and opinion from 
the outside as coming from political agi- 
tators, socialists and blacklegs generally 
or is it going to attempt to compose 


NEED OF INDIVIDUAL INITIATIVE 


BY EDWARD JAY WOHLGEMUTH 








and by working with the representatives 
of the public on the basis of good citizen. 
ship and the public interest first, and in. 
surance second? ; 

The purpose of these articles has been 
to attempt to pave the way for a better 
understanding and better recognition of 
the community of interest between the 
public and the insurance business, to the 
end that a new and better condition of 
affairs may.be established after the war 
than has existed in the past. 


Must Take a Fresh Look 


I am convinced that it is a mistake for 
insurance men among themselves to fos. 
ter a spirit of antagonism and intoler. 
ance toward the regularly constituted 
representatives of the public when they 
attempt to dig into insurance matters, 
I am not saying that our own paper has 
not been imbued with as much of this 
spirit in the past as has the average in- 
surance man. I do say that now is the 
proper time to take a fresh look at this 
matter, to readjust our focus and see, 
not by lobbyists, by a big and expensive 
publicity campaign, or by the organiza- 
tion of the insurance men into a political 
power, which may be used as a threat to 
the political powers that be, whether we 
cannot get down to a better fundamental 
basis of confidence and good will with 
the general public and its representatives 
in the legislatures and congress. 


Democratic Institution 


Let us admit that they have the right 
to criticise and to look into insurance 
affairs as much as they please. 

It was in this spirit that I said in this 
letter two weeks ago that if an investi- 
gation into the fire insurance business 
similar to the Armstrong investigation 
will help clear up the differences between 
the business and the public, by all means 
let us have it. Let us have anything that 
will show the public that we want con- 
structive criticism, that we recognize 
that the insurance business belongs to 
the public, that it is essentially a demo- 
cratic and public institution. 


Welcome Constructive Criticism 


To say that this antagonism has not 
existed is to refuse to look the facts in 
the face. What about the fights in South 
Carolina, Missouri, Texas, Wisconsin and 
other states? There is hardly a state 
where there is not a long standing fight 
on insurance matters in the legislature. 
We have no right to say that the public 
is all wrong, that every legislator who 
attempts to dig into the insurance busi- 
ness is a political self-seeker or worst. 
This is to deny our confidence in Ameri 
can institutions, in a system which is 
possibly to be adopted throughout the 
world. Let us try to make that system 
so far as the insurance business is con- 
cerned at least, a success. Let us open 
our doors to the public and invite it to 
walk in and inspect our house. And then 
let us accept in good spirit and attempt to 
profit by any constructive criticism that 





these differences by accepting criticism 


may be offered. 








PERSONAL SIDE OF THE BUSINESS 








Cary P. Carr, stamping clerk in the 
Virginia Inspection and Rating Bureau, 
has enlisted in the tank corps and left 
this week for Raleigh to enter a train- 
ing camp. 


Francis Lenehan, son of J. H. Lene- 








tical problem that must be solved ex- 
peditiously. 

All the departments are having in- 
surance problems of all kinds coming 
up constantly, not only of fire, but of 
casualty, surety and life. A man or 
a numiber of men who can quickly 
bring to the aid of the government the 
expert service to be had in all branches 
of the insurance business, who will 
work wholeheartedly for the govern- 
ment and forget any private interest, 
would be valuable. If these men are 
persona grata with the insurance offi- 
cials of the administration, so much 





the better. 


han, United States manager of the 
Nord-Deutsche, was killed in action 
the Argonne forest in France, Sept. 8 
He was 22 years old. Young Lenehan 
went forward to the German trenches 
and was shot while jumping into 4 
trench after his man. 


Assistant Manager A. R. Monroe of 
the Queen at Chicago, received a tele 
gram from his brother at Painesville 
(O.) last Saturday, asking it he om 
go to Cleveland, as the brother's wil 
was to be operated on for appendicitis 
in a hospital there. The brother was 
ill with influenza and could not sé 
away. Soon thereafter Mr. Monroe re- 
ceived a telegram urging him to go 
Indianapolis as his sister was critica y 
ill. Later there came a telegram ve 
nouncing the death of the brother's W! 
at the hospital and urging him re 
there and see to the shipment 0 a 
body to Painesville. Mr. Monroe we 
to Cleveland Saturday. 
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OHIO AND WEST VIRGINIA 


—_—— 


POLITICAL ATTACK DEPLORED 











Insurance Men Resent Tactics Used 
to Besmirch the Record of Super- 
intendent Tomlinson 





Quite a sensation was sprung in 
Ohio last Thursday when everybody 
whose name appears in The National 
Underwriter Hand-Book received a 
copy of a cartoon and screed attacking 
Superintendent of Insurance ; 
Tomlinson. On one side of the sheet, 
which bore the imprint of the Ohio 
Republican executive committee, was a 
cartoon which appeared back in 1903 in 
Governor Cox’s paper, the Dayton 
News, depicting Mr. Tomlinson, ac- 
cording to the fable of the farmer and 
the snake, in the role of the snake. On 
the reverse side were quotations from 


the Dayton News in 1903 making 
charges of corruption, bribery, etc., 
against the present superintendent. 


The circular also carried the query: 
“Don’t you think it time to vote for 
Willis and a house-cleaning in the in- 
surance depatrment?” 

The circular was not well received in 
insurance circles, among either Republi- 
cans or Democrats, because of the nature 
of the attack and because it was based 
on allegations 15 years old. Insurance 
men express the opinion that if there is 
dissatisfaction with Mr. Tomlinson’s ad- 
ministration of the insurance department, 
the attack should have pointed out what 
these objections are. The rank and file 
of the insurance men of the state are 





not in sympathy with this form of politi- 
cal propaganda. 

Insurance men who have come in close 
contact with Superintendent Tomlinson 
feel that he is a thoroughly honest man 
as well as an intelligent one. Mr. Tom- 
linson is making a pretty good official. 
The attack on him is deplored by the bet- 
ter insurance sentiment of the state. If 
it emanated in any way from insurance 
sources, it came from a very small ele- 
ment, indeed. 





WEST VIRGINIA PLAN VETOED 





Eastern Union Refuses to Amend Its 
Constitution to Permit Change 
of Jurisdiction 





NEW YORK, Nov. 4.—The proposi- 
tion to surrender jurisdiction over 
West Virginia to the Western Union 
and Western Insurance Bureau failed 
to carry at the meeting of the Eastern 
Union. To permit this required an 
amendment to the Eastern Union’s con- 
stitution possible only through an 80 
percent vote of the members. The 
Aetna, National of Hartford, Norwich 
Union and other companies strongly 
objected and the amendment was lost. 

Commissioner Darst and many agents 
opposed the plan which would have 
meant uniform commissions and stan- 
dard practices. 

West Virginia fire insurancewise will 
continue, for a time, at least, to handle 
its own affairs as it has for many years 
past. The opposing group of offices have 
long-standing arrangements with cer- 
tain West Virginia agents, which have 
proven profitable and which they were 
unwilling to disturb. Special agents in 
the state, as a whole, were against any 





change in the existing status. Local 
agents were able to enlist the aid of 
State Auditor Darst, who some days ago 
wrote a two-page letter to the com- 
panies protecting against the suggested 
action. 





No. 2 Is Recorded 


Leo Schweer, manager of the Cincin- 
nati office of the Ohio Inspection Bu- 
reau, is receiving congratulations this 
week from the insurance men in his 
territory because of the arrival Sun- 
day of a baby boy at his home. The 
insurance agents declare that Mr. 
Schweer is getting ready to man the 
office with his own boys, as this is the 
second boy arrival in his family. 





Cincinnati Department Hit 


Hight Cincinnati firemen have died of 
influenza and 139 members of the depart- 
ment are now absent from duty on ac- 
count of the epidemic. Chief Barney 
Houston said Monday that the situation 
was getting worse instead of better in 
spite of precautions that are being taken 
and in spite of the general decrease of 
the epidemic over the city. Twenty-one 
firemen were stricken Sunday, 16 in two 
companies. It has been necessary to 
abandon temporarily two company or- 
ganizations. 





Object to the Practice 


COLUMBUS, O., Nov. 6—There is dan- 
ger that the audit bureau principle may 
not work out satisfactorily in Ohio un- 
less steps are taken to prevent small 
town local agents from dealing with any 
one except the audit bureau directly in 
the matter of policy forms and correc- 
tions. No agent who writes a large busi- 
ness and takes pride in conducting his 
own business affairs will wish to have 


anyone else prepare his reports for ex- 
amination by the bureau. 

It is known that there is some friction 
in Ohio because one company has offered 
to undertake preparation of reports for 
an agent in a small town. One of the 
companies in the same agency, when it 
learned that the agent was giving his 
town business to some particular com- 
pany taking care of his reports, immedi- 
ately withdrew its supplies from the 
agency. Other special agents declare that 
if the practice continues there can be but 
one solution and that is for all companies 
to offer the same facilities. The matter 
is one that will need to be thrashed out 
and thrashed out quickly if the audit 
bureau principle in Ohio is not to suffer. 





Bush Parker Is Back 


Bush Parker, formerly local agent at 
Norwood, O., near Cincinnati, and who 
traveled for some time in the state for 
the Orient, has returned to Norwood and 
is looking for a field position. Mr. Parker 
went into the real estate business in New 
York and found it very profitable under 
normal conditons. However, on account 
of the war, his business was shot to 
pieces and he finds it necessary to seek 
other work. 





Svea to Appoint Field Man 


The Svea has not yet appointed a state 
agent in Michigan and Ohio for that 
company. P. J, Kieffer, who was han- 
dling this field, was called to the head 
office in New York and made superin- 
tendent of agencies. The Hudson, which 
will be the United States running mate 
of the Svea, will enter the various states 
in which the latter is admitted and the 
field men of the Svea will have both 
companies. 





Field men of Ohio will hold their meet- 
ings Nov. 12 this month instead of the 
first Tuesday in the month as usual. 
Election day caused the postponement. 








Cash Capital - 
Assets - - $8,209,763.64 
Liabilities - - 5,223,031.71 


Nativwal Piberty 


Insurance Gompany 
of Ametira. 


WICORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1850, 
STATEMENT JANUARY 1, 1918 
000 


HEAD OFFICE : 62 WILLIAM ST., NEW YORK 


- ,000,000.00 
Net Surplus - - $1,986,731.93 
Surplus for Policy Holders 2,986,731.93 


H. M. BARFIELD 
President 


H. S. BASSETT 
Secretary 


Buckeye National Fire 


CHARLES H. HARRADEN 


Managing Underwriter 


Insurance Co. 





REISER Sayer $100,000 
Writing Business Through Ohio Agents Conservative Underwritin: 
ECONOMIC MANA! MAKING SPLENDID PROGRESS 








OHIO AGENTS WANTED! 








A. H. TRIMBLE, Prest. 


Capital $300,000 


The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $604,131.20 
Assets $1,750,616.04 


EDWARD HEER, Sec’y and Treas. 








F.R. Ormsby, Pres. 


Capital $300,000 


AGENTS 





G.F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


Joseph Winum, Treas. & Asst. Secy. 


WANTED 











89 FULTON STREET 


VULCAN INSURANCE CO. 


NEW YORK 


INCORPORATED 1911 





Total Admitted Assets - - 


STATEMENT DECEMBER 31, 1917 


~ = = = = = $507,968.00 
Surplus to Policy Holders - - - - - - - 321,320.00 
__ Net loss Paid since Organization - - - - - 375,213.00 








Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 











KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


The German Fire Insurance Co. 
The Western Insurance Co. 


Combined Capital - - $ 900,000 Combined Net Surplus - - - 


Combined Assets - < 


The German American Insurance Co. 


The Union Insurance Co. 
All of Pittsburgh, Pa 
$ 733,076 
3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 


218 Fourth Ave., PITTSBURGH, PA. 


E. ba aaa (Reliable Agents" Wanted in FISH & SCHULKAMP 
4828 LaFayette Ave Pennsylvania, Ohio, Illinois General Agents for Wisconsin 
inci + Ohi d Wisconsin.) . 
Norwood, Cincinnati, Ohio = Madison - Wisconsiz 
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CENTRAL WESTERN STATES 


DETROIT TO BE REINSPECTED 








Conservation Association of Michigan 
Will Start in Its Work in 
Wayne County 





The Conservation Association of 
Michigan will take up reinspection 
work in Detroit and Wayne county, 
commencing Nov. 12. A meeting has 
been called for Monday afternoon to 
give out the working districts to the 
various committees. Outside of this 
county the work of the association is 
about completed throughout the state. 

The inspectors, according to their re- 
ports, have found the general physical 
conditions greatly improved. There is 
also a noticeable tendency on part of 
property owners to follow out the rec- 
ommendation of the inspectors, 





PORT HURON NEEDS SHAKING 





Some Companies Contend Local 
Agents Should Be More Insistent 
on Needed Improvements 





Some companies feel that the Port 
Huron (Mich.) local agents are not 
backing up their requests for improve- 
ments with the courage and vigor that 
they should. The loss ratio in Port 
Huron has been high, many of the 
larger losses being in factories, with 
origin of the “unknown” variety. 

Bankers of Port Huron were said not 
to be inclined to finance industrial 
plants there, although they loaned their 
funds freely to local merchants. If a 
manufacturer wanted any considerable 
sum of money it was necessary for 
him to go outside. Such a condition 
was not healthy and close observers 
felt that the manufacturers were having 





unwarranted trouble to provide funds, 
especially when times were hard. 

At present the bankers take a different 
view and are loaning money more freely. 
In other words, they are backing up the 
local industries rather than have them 
depend on outside banks which do not 
keep in touch with affairs as the home 
bankers are able to do. Port Huron is 
a progressive town, has fine possibilities 
and good men in it. A number of com- the 
panies feel that the local agents should fou 
get together, analyze the situation, get Chi 
business men interested in reduction of 
fire waste and put Port Huron in the 
profit-making column. 


the 


an 


the 





Detroit in Bad Shape ane 

DETROIT, MICH., Nov. 5—City Fire 
Marshal Goldwater, in a statement urg- 
ing the necessity of the utmost caution | ten 
in preventing fires and to keep the city 
clean, declares the fire department is 
one-third below its normal effective 
strength. Arthur E. Wood, state legis- 
lator and former member of the depart- | for 
ment, supplements this with a declara- 
tion that the city is in danger of a con- 
flagration with which the depleted de- 
partment will be unable to cope. The 
situation is further complicated by the 
demand of the firemen for alternate days 
off. The depletion of the department is | ma 


con 


indicated by the fact that in one down-| pride was Miss Maude Ethel Hodgson. 
Announcements of the wedding have 
been received by friends in Chicago. Mr. 
nation chemical and booster pump, oper-| Meyer has been one of the popular 
young men in the Illinois field. 


town house that formerly housed two 
steamers, a motor pumper and a combi- 


ated with a full complement, there is 
only a motor pumper, with the person- 
nel cut down to four—too few to oper- 
ate the machine. The number of fires 
has increased materially, month by 
month. Fri 

At the election yesterday the firemen 
carried the vote for the double platoon 





plan in department work. fut 
New Illinois Directory oce 
e 


A new insurance directory of Illinois 


Underwriter Company. The book con- 
tains the name and address and complete 
company representation of every agent 
licensed to do business in the state. It 
also contains an exhibit of fire insurance 





panies operating in the state during the 


past six years. 
relative to every company operating in 


officers, affiliations, etc., is shown. 
of the valuable features of the book is 


relating to insurance compiled by Guil- 
ford A. Deitch of Indianapolis. 
tion to complete information regarding 


book a complete insurance directory of 


The Illinois Conservation Association 


reinspection work. 
have gone to it in good fashion and done 
their part well. 


have done little or nothing. There is 
much feeling against those who have 


is highly important and is being done 


Anton J. Meyer, special agent of the 
Providence Washington in Illinois and 
Iowa, who is now in the artillery, was 


Royal A. Buckman and William M. 


committee for the Illinois Pond of the 
Blue Goose. 


ing flowers to members of the organiza- 
tion who are 


some duplication, 
has just been published by The National | of this committee will avoid this. 


The Michigan Blue Goose will give a 
dinner at the Detroit Athletic Club next 
Monday evening. The 
premiums and losses of the various com-|! jn at the conservation meeting and the 


Blue Goose is taking advantage of the 






opportunity to gather the members to- 
gether in a good-fellowship function. H. 
M. Carmichael, most loyal gander, will 
be in charge. 


Uniform Forms for Illinois 


The uniform forms committee at Chi- 
cago is now hard at work on the forms 
and clauses for Illinois and expect to 
have them in the hands of agents some 
time in December. 


Complete information 


state including financial statements, 
One 





exhibit of the statutory requirements 
In addi- 
state proper there is embodied in the 


city of Chicago. The book will be 
nd to be valuable and useful to both 
cago and down state insurance men. 


Some Slackers in Illinois 





Illinois Notes 


The Great American has transferred 
er at Olney, Ill. to I. C. Head 

on. 

Manager John B. Faatz of the North- 
western Underwriters was at Decatur 
during the time the Illinois Field Club 
met there and hobnobbed among the 
members. 

Mrs. Lillian Flanery, formerly Miss 
Lillian Kelley, who was at oné time 
stamping secretary at East St. Louis, Ill, 
has resigned from Hirschberg Agency at 
St. Louis and will manage the insurance 
department of J. W. Renshaw’s Sons at 
East St. Louis. 





completed about 70 percent of its 
Most of the men 


There have been about 


notable slackers in the state who 


tributed so little in this work which 


the general good. 








Indiana Notes 


Buckles Insurance Agency has been 
incorporated at Vincennes, with $9,000 
capital stock, by John L. Buckles, Mary 
E. Buckles and Gladys A. Bunting. 


Among the many deaths in Indiana as 
a result of the influenza was that last 
week of Dell Kestler, local agent at 
Rochester, Ind. Mr. Kestler was about 
40 years old and a member of the Kestler 
& Miller agency. He is succeeded by his 
son Homer, 18 years old, Fred Lux, of 
Wolcott, Ind., a successful young agent, 
was also a “flu” victim. He left a widow 
and two children. Mr. Kestler was can- 
didate on the Democratic ticket for 
treasurer of Fulton county. 


A. J. Meyer Marries 


rried Sept. 28 at Columbia, S. C. His 





Flower Committee Appointed 


nk have been appointed as flower 





This committee will in the ichi 
ure take care of the matter of send- Michigan Notes 

Merrill J. Zimmerman, for many years 
a local agent at Albion, Mich., died of 
influenza last week and his agency has 
been purchased by Clifford Smith, who 
has also purchased the agencies of W. V. 
Shepard and William Kenrick. 

The report of Fire Marshal Goldwater 
shows that during the first six months 
of 1918 fires destroyed $1,915,219 worth 
of property in Detroit. Preventable fires, 
due to carelessness, caused $766,088 of 
this loss. There were 2,154 fires of 
which 1,441 could be avoided in this 
period, 


ill or where any other 
asion arises where flowers are felt to 
proper. In the past there has been 
and the appointment 





Michigan Blue Goose Dinner 


field men will be 








EST. 1880 


“A Staunch penis —— American Company” 






CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 


WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. ' 


D. M. FERRY, JR., President 

* ‘a BOOTH, Vice-President 

F. A. SCHULTE 
Treasurer 


apes 





“37 Yours of Honorable Indemnity” 


Merchants National 
Sive Insurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


rine e 


i . 


a4 


~ 














ASSETS ° 





The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


SURPLUS TO POLICYHOLDERS ~ - - 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company 


© $1,643,174.45 
1,235,960.65 





LICENSED IN 


Representatives solicited 


PIONEER 


Fire Insurance Company 
_of America 
Home Office, eg Ill. 
J. T. HARROP, Mer. 
Central Underwriting haan. aa 
General Agents 
Excess Lines, United States and Canada 














HENRY REIS, M. D. 


ANTHONY MATRE 
President Vice-President 









THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


A good company for good agents 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
HENRY J. WOESSNER Man. Underwriter 


JOSEPH = NAPOLEON PICKARD 
Vice-Presiden Secy-Treas. 
DIRE Cc TORS 
HENRY REIS, M. D. 
JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


CHICAGO 





GEORGE E. FEENEY, 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


— 


Presiden 
EDWARD T. LYONS, "Secretary T reasurer 


The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
Assets . . - « $529,005.00 
Surplus to Policyholders - 344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


A. M. WAGNER, Supt. of Agencies 








Adc 
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NORTHWESTERN STATES 


LOSS ADJUSTMENTS STILL ON 











Field Men and Bureau Workers Are 
Left to Look After 
the Claims 





DULUTH, MINN., Nov. 6.—Almost 
all the special company men who were 
sent here to help adjust losses and look 
over the ground have returned home. 
Minnesota state and special agents, the 
Western Adjustment, John B. Lee and 
John Dreihs of Wagner & Glidden, are 
cleaning up the rest of the losses. 
About half of the individual losses have 
been settled. The adjusters will not 
work on the big losses at Cloquet until 
Nov. 12. 

The government commandeered the 
Garfield school at Cloquet for a hos- 
pital, which drove all the adjusters out 
of that building. The Aetna and Liver- 
pool & London & Globe erected tem- 
porary quarters at Cloquet and so were 
fairly well fixed. The Western Adjust- 
ment has been occupying quarters in 
one of the relief buildings. 

The rest of the men adjusting losses 
at Cloquet have been put to it since they 
were driven out of the school house and 
are squeezing in wherever they can find 
a little room, 

It is stated that the Northern Lumber 
Company will not rebuild its property. 
There are a number of small shacks go- 





ing up at Cloquet to provide for people 
who have to live there, but no per- 
manent buildings will be erected until 
spring. Many of the field men have done 
all their adjusting work in Duluth, hav- 
ing had claimants to go to that city 
where the facilities were greater. It has 
been difficult at times to get in touch 
with the assured. There has been some 
criticism of the agents at Cloquet be- 
cause they have not cooperated as they 
should. Another factor that militated 
against getting in touch with the as- 
sured was the statement made to a num- 
ber of refugees by a government official 
telling them that they need not take any 
further steps about their losses except 
to leave with him the name of the com- 
pany in which they were insured or the 
agent and their addresses at Cloquet, 
and the company would send them the 
money. 

There has been very little salvage. Al- 
most all losses are total and are paid 
as soon as proper proofs are filed and 
the details disposed of. W. T. Benallack, 
general agent of the Michigan Fire & 
Marine, was up during the week, as was 
W. J. Nolan of Chicago, special agent of 
the Glens Falls. Many insurance men 
feel that Cloquet will never be the town 
that it was in the past, as the lumber 
interests in due time will peter out. 

Some companies are taking subroga- 
tion rights as a precautionary measure, 
but many do not bank very strongly on 
recoveries. 


Some 15,000 Cards in Index 


The insurance clearing house commit- 
tee of which W. J. Tippery of the Aetna 
is chairman, has some 15,000 cards in its 
index of claims. This index, though 





F. J. MARTIN, Pres. 


The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building « 


M. D. L. RHODES, Secy. 





MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 








The 
NATIONAL 


THE LARGEST EXCLUSIVELY AUTOMOBILE 


MUTUAL IN OHIO 





MUTUAL 


Insurance Co. 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 








CELINA, OHIO 


E. J. BROOKHART, 
Secretary 


MARCH 3lst, WE HAD 14,987 MEMBERS AND $7,029,239 


Live Agents Wanted in Ohio and Indiana 


INSURANCE IN FORCE 








practically completed, is a job of such 
stupendous detail that no one has en- 
deavored to prepare a tabulation there- 
from showing individual company 
losses. Commissioner Weeks has re- 
quested and received a statement from 
Minnesota companies of their respective 
losses, but this is not to be given out 
on the ground that though such infor- 
mation would do no harm to the larger 
companies, it might have injurious ef- 
fect on some of the smaller companies 
and the department desires to act help- 
fully and not harmfully. Returns from 
others are not asked for. 





FARMERS’ MUTUALS HIT HARD 





Commissioner Weeks Suggests That 
Fund Be Raised by Assessment to 
Assist Companies in Distress 





A local paper at Carleton, Minn., 
publishes the subjoined: 

“The Carlton County Farmers Mutual 
Fire Insurance Company was hit so hard 
by the big fire that it will be a serious 
blow. The directors of the company met 
at the court house in Carlton on Monday, 
and the terrible loss situation was 
brought before the members. 

“The company had $90,000 of policies 
written in the district of Hermantown, 
just across the line in St. Louis county. 
Of this there is probably $70,000 gone. 
Down around Kettle River and Automba 
hundreds of other policies were in force, 
and the loss will run over $100,000. 

“Here is an opportunity for state aid in 
the fullest sense. If the state, or the re- 
lief funds, will assist this company in 





paying its losses—and allow it lots of 
time to repay the state, it can probably 
weather this awful test. Otherwise it 
may be broken and out of business in a 
very short time. 

“We sincerely hope the officials at St. 
Paul will find some solution of the diffi- 
culty. 

“We understand there is a movement 
on foot in the state departments to take 
care of mutual insurance losses.” 

Insurance Commissioner Weeks has 
recommended that all farmers mutuals 
assess their policyholders to create a 
fund which will enable companies of this 
class that are hard hit to meet their 
obligations. 





PLAN TO MEET HEAVY LOSSES 





Township Mutuals in Minnesota Asked 
to Come to Rescue of Distressed 
Concerns 





ST. PAUL, MINN.,--Nov. 6—Town- 
ship’ mutuals throughout the state are 
to be given an opportunity to help like 
organizations in northern Minnesota 
which are more or less hard hit as a 
result of the recent forest conflagra- 
tion. Commissioner Weeks has invited 
interested parties to meet at his office 
tomorrow. Those who are to attend 
will include A. B. Stewart of Redwood 
Falls, secretary of the State Associa- 
tion of Township Mutuals; A. E, An- 
derson of Cottonwood, president; John 
Thompson of Carlton, treasurer; W. L. 








CASH ASSETS 


Over $1,000,000 


NET CASH SURPLUS 
Over $500,000 


Deposited with the Insurance Department 
of the State of Ohio, $200,000 








Total Resources, over $3,000,000 : 

















Home Office: Suite 804 Merchants Bank 
Indianapolis 





“* Fire Insurance as You Would Write It’’ 
The Merchants Fire Insurance Co. of Indiana 
(A Stock Company) 
The Indiana Retail Merchants ‘Mutual Fire Ins. Co. 


(A Mutual Company) 
Both Companies under same management in the same office, 


;- PURMOR’ 





Ralph B. Clark, 
Secretary & Mgr. 











AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. McGINETY, Secretary. 


Indiana Pythian Bldg., Indianapolis 





Final 
J. B. HENDERSON, Secy. 





Under the strict supervision of the Kansas Insurance Department 


MID-WEST Mutual Automobile Indemnity Assn. 


Writing the Kind of Automobile Liability, Fire, Theft, 
Tornado and Collision Insurance the Public Wants. 


WICHITA, KANSAS 











Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS 
A. C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


- - - = $2,486,445.48 
R. SMITH, Secretary 








Dayton Mutual Fire 


DAYTON 
Insurance Co., oiio 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 





4 
E. J. Forney, Pres. J, M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance - $7,807,184.00 
Total Assets 412,915.16 











\An Agency Company 











ANTHONY KLAASEN, Pres. 


GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas. 








Incorporated 1911 
J. T. NELSON, President 





Retail Merchants Association Mutual Fire Insurance Co. 


FARGO, N. D. 
W. D. AUSTIN, Secretary 











Forty Years of Continuous Successful Service 
INCORPORATED 1876 


The Ohio Mutual Fire 


Insurance Co. 
SALEM, OHIO 


Total Cash Assets, - $289,349.98 
Net Cash Surplus, - 211,990.18 
Losses Paid since Organization, $1,191,244.81 
J. AMBLER, Secretary 








J. R. VERNON, President 





1898 1918 


Security Mutual 


Fire Insurance Company 

Chatfield, Minnesota 
An unsurpassed record for 
prompt adjustment and pay- 
ment of all honest losses. 
Admitted in the State of Min- 
nesota, North Dakota, South 
Dakota and Montana. 

Insurance in force over $17,000,000 


Twenty Years of Service 


Premiums in force over 260,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 
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Cavert of the home economics depart- 
ment of the State Agricultural College, 
having in charge farmers’ meetings, 
and Hugh J. Hughes, editor of “Farm 
Stock and Home,” of Mirneapolis. 

The plan is to have all the township 
mutuals ask for a voluntary assess- 
ment from their’-members. These or- 
ganizations have $460,000,000 insur- 
ance in force, and it is estimated an 
assessment of one twentieth of one per 
cent—certainly not to exceed one tenth 
of one per cent—will raise all the 
money needed to pay the outstanding 
fire losses of the stricken mutuals in 
the north. 





Non-Partisan Speaker to Be Tried 


FARGO, N. DAK., Nov. 4—Walter 
Thomas Mills, socialist, who has been 
speaking in North Dakota for the Non- 
partisan League, must stand trial in 
federal court for alleged viclation of 
the espionage act by statements in an 
address in Fargo June last. Federal 
Judge C. F. Amidon so ruled when he 
overruled a motion to quash an indict- 
ment on five counts returned against 
Mills by the federal grand jury several 
weeks ago. Mills, through his attorney, 
William Lemke, Fargo, vice-president of 
the National Nonpartisan League, en- 
tered a demurrer attacking the charges 
in the indictment. Judge Amidon, how- 
ever, held the charge is sufficient to war- 
rant bringing the case to trial. 

After Mills was arrested in Fargo last 
June, he was immediately put on the 
stump again by the Nonpartisan social- 
ists, who have retained him as their 
highest paid speaker throughout the fall 
campaign. 





Minnesota Fire Loss 


The Minnesota fire marshal’s depart- 
ment shows total loss in the state during 
September, $316,383. Of this St. Paul gave 
$28,835, Minneapolis $56,636, Duluth $36,- 
625 and the outside field $194,293. 





Much Grain in Elevators 


Companies report that there is much 
grain in country mills and elevators in 
the northwest. Premiums are amounting 
to something. 





IN MISSOURI VALLEY FIELD 


CONDITIONS AT DES MOINES 








Survey of City Shows Inadequate Wa- 
terworks and Fire Fighting Equip- 
ment—Protest Meetings Held 





DES MOINES, IA., Nov. 6.—An ex- 
pert insurance inspector has just com- 
pleted a survey of Des Moines and has 
discovered some interesting facts rela- 
tive to the water pressure there which, 
owing to several recent disastrous fires, 
many underwriters feel to be utterly 
inadequate. 

It is found that all water mains are 
owned by a private corporation and that 
the city has entirely outgrown the old 
grid system, consisting mainly of three, 
four, six and eight-inch mains. The fire 
department is handicapped by having no 
steamers and also.by being shorthanded, 
this being due to the low salaries paid. 
The question of having the city buy up 
the water rights has been discussed and 
this agitation has resulted in very little 
being done in the way of improvements, 
such as putting in larger mains, making 
extensions, etc. 


Find Pressure Low 


Recent openings of hydrants on various 
mains showed the pressure varying from 
59 to 84 pounds. Heads of the water 
works department claim to have unlim- 
ited pressure, but there is a question 
whether the mains will hold up under 
high pressure. The pumping station 
guarantees giving an excess pressure 
of 20 pounds in case of fire, but recent 
fires demonstrated that not only were 
the hydrants split open but the mains 
themselves showed weak or defective 
spots. It also is said that the average 
city plumbing is inadequate for higher 
pressure. It is felt that if high pressure 
(over 100 pounds) were put on the mains 
the city plumbing would be affected be- 
fore the pressure reached the hydrant. 

The low pressure at the recent fires 
(Advance-Rumely, Prouty Wholesale 
Grocery and Menning & Slater pickle 


that at one plant there were 24 leads 
of hose, at another there were fewer 
but longer leads, which naturally de- 
creased the pressure, while at another 
two hydrants were ruptured by the 
higher pressure. 

There are a few new “fireproof” build- 
ings in Des Moines, but as a general rule 
the downtown district runs to the aver- 
age three and four-story brick mercan- 
tile rows. Fire companies have been 
writing this business almost as if they 
were passing on lines in Chicago. It is 
now felt that there is a probability of 
a general conflagration under adverse 
conditions. The loss record in Des Moines 
for the last year is about 67 percent. 


STRIVE TO SECURE IMPROVEMENTS 


Sincere and enthusiastic efforts to im- 
prove the present wretched fire preven- 
tion conditions in Des Moines resulted 
from the observance of Fire Prevention 
Day, Friday, Nov. 1, at the Chamber of 
Commerce. Fire insurance men were in 
charge. They laid their plans well. They 
began by seeing that every local insur- 
ance man was accompanied by at least 
10 of his policyholders, thus insuring a 
full house. 

P. J. Clancy, secretary of the state 
association of Iowa local fire insurance 
agents, summed up the situation when 
he declared: ‘‘The fire department is un- 
dermanned, fire alarm system is inade- 
quate, boxes are in an unsatisfactory con- 
dition, there are not nearly enough of 
them, the maintenance force is insuffi- 
cient, record maps and tests are lacking, 
building department laws are inadequate, 
the fire limit insufficient, the water pres- 
sure is wholly inadequate, all making the 
danger of conflagration imminent at any 
time.” 

Fire Chief William Burnett asserted 
that the number of firemen is insufficient, 
apparatus inadequate, water pressure too 
low and system of alarms wrong. He 
recommended a box telegraph system of 
alarms. 

Fire insurance men made it plain that 
Des Moines is likely to slip from third 
class back to fourth and that an in- 
crease in rates is the only solution if 
conditions remain as now. 

The Chamber of Commerce named a 
special committee, of which W. V. Will- 





factory) are accounted for by the fact 


cox, of the Willcox-Howell-Hopkins 


Agency, is chairman, to begin at. once 
a systematic improvement. 

Fire insurance men of Des Moines wil] 
ask a resurvey of the city by the Nationa] 
Board of Fire Underwriters, who went 
over the city in 1915 and made some 
drastic recommendations—most of which 
were immediately. forgotten by those 
“higher up.” Fire men say that pump- 
ers are necessary to bring the water 
pressure up to a necessary gauge. Owing 
to old mains and extensions, pressure 
now is 60 pounds where it should be 
140. The department now has only three 
pumpers. 


Will Write to the Ganders 


DES MOINES, IA., Nov. 5.—Ganders of 
the Iowa Blue Goose have pledged them- 
selves to write faithfully to the members 
of the organization who are in the serv- 
ice. O. W. Follette, wielder of the goose 
quill, was instructed to publish a bulle- 
tin giving names and addresses, which 
will be sent to each Gander. 

Ganders instructed Most Loyal Gander 
James Bright to write a letter of sym- 
pathy to Mrs. A. W. Freeman at Deco- 
rah. Mr. Freeman, who died last week, 
was state agent in Iowa and Nebraska 
for the Milwaukee Mechanics. 

The names of ganders from the Iowa 
pond now in the service are: Private 
Cc. W. Bean, Naval Training School, 
Cambridge, Mass.; Private C. W. Bor- 
rett, Company A, 3d Training Detach- 
ment, Ames, Iowa; J. B. Brinsmaid, 
American Expeditionary Forces, France; 
Private John Chatterton, O. T. C., Camp 
Grant, Ill.; Private A. C. Daley, 3d Com- 
pany, C. B., Fort Monroe, Va.; W. A. 
Harvey, Hotel Del Prado, Chicago, Ill; 
Private E. M. McKinney, Room 536, 
Gibbons Hotel, Dayton, Ohio; Corporal 
E. B. Phillips, Receiving Depot, Insur- 
ance Dept., Camp Pike, Ark. 


Engineer to Investigate 


DES MOINES, IA., Nov. 6—K. L. Wall- 
ing of the Insurance Service Bureau is 
making a definite effort to ascertain ex- 
actly the condition of Des Moines from 
a fire prevention standpoint—particu- 
larly as regards water pressure. Mr. 
Walling has this week secured an engi- 
neer from the National Board to go over 





the situation and render a report that 
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will settle all disputes. The engineer 
will check up the report filed following 
the report of three years ago and tell 
the public how many of the recommen- 
dations have been ignored. 

“In my judgment, Des Moines’ water 
pressure is too low if we expect to fight 
fires direct from the hydrants,” says Mr. 
Walling. “We can’t do it successfully 
without apparatus. We have a static 
pressure here of 90 pounds. When long 
lines of hose are laid and_ several 
streams are playing this shrinks to 20 
pounds. Our difficulty is primarily due 
to the fact that the water company has 
no franchise. With the constant spec- 
tre of city ownership over it, the com- 
pany refuses to make the necessary en- 
largement of mains to care for an ade- 
quate pressure. On the other hand, the 
city fails to muster sufficient votes to 
take over the plant. Nevertheless, I am 
hopeful that out of the present agita- 
tion will come adequate relief.” 





Changes in Iowa Department 


DES MOINES, IA., Nov. 6.—Insurance 
Commissioner Taake announces several 
changes in the Iowa insurance depart- 
ment. F. Raitt, who came to Des 
Moines in 1915 to be fire rate expert 
under the erstwhile antidiscrimination 
law and who remained with the depart- 
ment after its repeal, has gone to the 
head office of the London & Lancashire 
as chief auditor. . Crawford, an 
examiner, succeeds him. C. W. Iliff, for- 
mer actuary, has gone to the Ben Hur 
at Crawfordsville, Ind. A. M. Haight of 
Indianapolis, brother of Consulting Actu- 
ary Frank Haight of Indianapolis, suc- 
ceeds LIiff. 





Doerfler Has Recovered 


Secretary Edd G. Doerfler, of the Globe 
National Fire of Sioux City, is now able 
to return to his office for a short time 
each day, after a critical illness, which 
started with the influenza. It devel- 
oped into double pneumonia. 


Nebraska Notes 


Hearing his father was ill and not ex- 
pected to live long, Edward R. Heflin, 
manager of the claim department for 
Martin Brothers & Co., Omaha, Neb., has 
gone to his home in Colorado. 

E. F. Denison, personnel secretary for 
the Y. M. C. A. out of Chicago for the 
15 states in the central division, spoke 
before the Nebraska Blue Goose at its 
weekly luncheon and meeting at the Hen- 
shaw Hotel in Omaha Monday. 

James F. Joseph, secretary of the na- 
tional committee of the conservation as- 
sociations of the states, was in Omaha 
Wednesday of this week, meeting with 
W. C. Lyle, chairman of the Nebraska 
committee, and J. D. Carpenter of Des 
Moines, chairman of the Iowa committee. 
Mr. Lyle reports his men have practically 
completed their second annual inspection 
of every grain elevator and food store- 
house in the state. 








Fire Marshal Frazier of Webster City 
(Ia.) and the firemen made an inspection 
of all the business places in the city, as 
well as elevators, mills, granaries and 
storehouses located near there. 





KENTUCKY AND THE SOUTH 


COTTONSEED OIL MILL RATE 








Some Authoritative Information Is 
Given as to Application of 
New Tariffs 





ATLANTA, GA., Nov. 5.—Some 
confusion having arisen as to the appli- 
cation of the new rates upon cottonseed 
oil mills in the south, a representative 
of THE NATIONAL UNDERWRITER secured 
from an authoritative source the fol- 
lowing information upon the subject: 

The advance in tariffs of 25 percent, 
upon all classes of unsprinklered mills, 
and of 50 percent upon unsprinklered 
warehouses and machinery therein, ef- 
fective Sept. 20, is in addition to and not 
in substitution of the previously enforced 
10 percent surcharge, which latter was 
intended to take care of increased ex- 
penses only, and has no relation to loss 
experienec. 

A sprinklered mill is defined as a prop- 
erty in which the seed and hull houses 
as well as the mill property are thus pro- 
tected; for in the great percentages of 
cases the heavy values are in the latter 
and not the former buildings. While 
many of the mills have sprinklers in their 
seed tunnels, such equipment is not held 
to be a sprinklered risk within the mean- 
ing of the association definition, and if 
the seed house is unprotected, unless it 
be of standard construction, the 50 per- 
cent rate applies. In arriving at the aver- 
age rate of a risk 70 percent of value is 
figured as being in the seed house. 

The new cotton seed oil schedule being 
prepared is very similar to the Texas 
schedule, and will be completed after 
conferences have been held with repre- 
sentative cotton seed oil manufacturers. 
An important gathering with a commit- 
tee from the Interstate Crushers’ Asso- 
ciation is scheduled to be held at Savan- 
nah on Wednesday, when the various 
phases of the schedule wil be gone into 
by the underwriters. 

When completed the new schedule will 
likely be adopted in all of the southern 
states operating cotton seed oil mills. 


Say Policy Was Dated Back 


At Henderson, Ky., last week C. L. 
Sandefur, a well known farmer, and W. 
D. McCarthy, insurance agent, were ar- 
rested, the first charged with perjury 
and McCarthy with forgery. J. J. Peel 
of the Michigan Commercial swore out 
the warrant stating that McCarthy wrote 
a tobacco hail policy for Sandefur on 
Aug, 18, and dated the policy Aug. 17. 
He swears that 14 acres of tobacco were 
insured against loss by hail and were 
practically destroyed Aug. 17, before the 
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Capital $500,000 












policy was written and that Sandefur 
and McCarthy both knew that the crop 
had been destroyed. 


Rate Insurance Protested 


FRANKFORT, KY., Nov. 5—Mayor 
Burns, Fire Chief Glenn and a committee 
representing the Paducah Board of 
Trade recently met with N. O. Gray, su- 
perintendent of rating; T. M. Goodloe, 
actuary for the department; Engineer J. 
W. Minor and George H. Parker of the 
Actuarial Bureau of Louisville. They 
objected to a threatened increase of 12 
per cent in the city rate, but it was 
shown that a decrease of about that 
amount will be made when the city 
adopts certain necessary improvements. 


New Rules in Kentucky 


LOUISVILLE, KY., Nov, 5—The Ken- 
tucky Actuarial Bureau has just issued 
a new book of rules and new abstract. 
The rules cover writing policies and 
forms to be used. The abstract covers 
rating small towns, with the rules lib- 
eralized. The principal changes are in 
revised rules covering specific and blan- 
ket insurance, and revised rules for term 
insurance; also use and occupancy; 
change exemption clause from 5 to 2 per 
cent, and put in charge for vacancy. 
Last week the bureau published 29 rate 
books on small towns. 


Kentucky Notes 


J. Grover Galloway, Bowling Green, 
Ky., recently sold his insurance agency 
to H. Clay Haynes, in order to enter war 
work at Camp Taylor, Ky., with the 
Y. M. A. 

The Louisville (Ky.) fire department, 
which is seriously short in both equip- 
ment and personnel, has contracted for 
four one-wheel tractors to motorize as 
many steamers. 

It is expected that officials of the Na- 
tional Association will be present to 
outline organization work at a meeting 
of the Tennessee State Association of 
Local Agents, at Nashville, on Nov. 13 


Texas Notes 


Charles V. Johnson, deputy insurance 
commissioner of Texas, suffered a great 
bereavement last week in the loss of his 
wife, who had been ill for some time. 
Burial was at Austin. 

Fire Chief A. J. Goetz of San Antonio, 
Texas, was presented with a handsome 
and costly diamond-set gold badge by 
the members of the fire department on 
Fire Prevention Day. Chief Goetz is 
very proud of the gift, which is made 
of solid gold in three shades. Besides a 
large diamond in the center, there is an 
American eagle at the top with ruby 
eyes. 


The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


Total Assets, Jan. 1, 1918. . .$3,115,504.64 














SOUTHWESTERN STATES 


Texas Agents Not Grumbling 


Craig Belk, president of the Texas As- 
sociation of Agents, says a recent pub- 
lished report in one of the eastern pa- 
pers that Texas agents are seeking to 
take advantage of the increased com- 
missions recently granted by avoiding 
essential features of the application, is 
an injustice to Texas agents. He says 
the office of the association has received 
600 or 700 letters from agents in all parts 
of the state, fully $9 percent of whom 
have expressed their gratitude to the 
companies for granting the increased 
compensation at this time, and have 
stated that the arrangements for pro- 
curing the increase—that is, the submis- 
sion of application—was satisfactory to 
them. 








Inspecting Texas Shipyards 


AUSTIN, TEX., Nov. 5—At the instance 
of the Emergency Fleet Corporation; in- 
spectors of the Texas Fire Insurance 
Commission are making inspections of 
shipyards in Texas where vessels con- 
trolled by the Fleet Corporation are un- 
der construction. The inspections have 
covered Houston, Beaumont, Orange and 
other points. The National Board is 
supervising the work. 





Oklahoma Notes 


Al Rodgers, a young and promising at- 
torney of Kusa, Okla., has bought the 
business of his brother, L. E. Rodgers. 
L. E. Rodgers goes on the road as a 
traveling salesman. 

At Ada (Okla.) F. L. Finley has 
merged the business of the McKinley & 
Finley local agency with that of the 
Ada Title & Trust Co., and has become 
actively associated with that agency. 
This consolidation of two of the leading 
agencies in Ada makes it the largest 
local agency in the country, represent- 
ing twenty companies. 

E. L. Rickards, secretary Automobile 
Protective & Information Bureau of Chi- 
cago, was in Tulsa last week looking into 
the situation of automobile thefts. It is 
understood that he will recommend that 
the companies writing this class of busi- 
ness discontinue until Tulsa has made a 
clean-up and the auto thieves have been 
run out of town, through the cooperation 
of the police, underwriters and car own- 
ers. 
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NEWS FROM THE EAST 


MOUNTAIN AND GOAST FIELD 








WAR INDEMNITY RATES DOWN 





All Territory Except First Zone Gets 
Substantial Reduction Due to 
Improved Condition 





NEW YORK, N. Y., Nov. 6.—Be- 
cause of the improvement in the war 
situation, rates upon policies for full 
war indemnity have been substantially 
reduced in all territory save that with- 
in five miles of seaboard, where the 
tariff remains at 1 percent. In Zone 2 
tariffs from Nov. 1 have been re- 
duced from 75 cents to 40 cents; in 
Zone 3, from 50 cents to. 25 cents. The 
reduced rates apply only to new busi- 
ness. Policies in force cannot be can- 
celled and rewritten except on a short 
rate basis. 


DECISION ON SUBSTITUTION 





Court Holds Acceptance of One Pol- 
icy Constitutes Cancellation of 
Previously Submitted Contract 





NEW YORK, Nov. 6.—An interest- 
ing decision covering the cancellation 
of a fire policy by substitution has been 
rendered. When a fire company or- 
ders a policy cancelled the strict legal 
steps to effect the cancellation by no- 
tice to the insured and return of the 
unearned premium are seldom taken by 
the agent. He ordinarily presumes that 
the insured desires him to replace the 
cancelled policy and does so without 
any instruction to that effect. In the 
case of the Synthetic Chemical Com- 
pany versus the Ohio Farmers, the 
court has decided in favor of the Ohio 
Farmers. 

The Ohio Farmers’ agent at Matta- 
wan, N. J., issued a policy to the chem- 
ical company and was soon ordered to 
cancel the policy as the company al- 
ready had a line on the risk. The 
agent then sent the assured a policy 
in another company and _ transferred 
the premiums on his books from the 
Ohio Farmers’ account to the other 
company. The insured did not ac- 
knowledge receipt of the new policy 
until after a total loss had occurred. 
The chemical company, at the request 
of the agent following the loss, re- 
turned the Ohio Farmers’ policy and 
this action in the court decision was 
held conclusive upon the question of 
its election to receive in lieu thereof 
the policy of the substituting com- 
pany. 





Is Taking Reinsurance 


The Allied Fire of Pittsburgh, which 
received- its license at Pennsylvania 
Sept. 26, is writing a general fire busi- 
ness. For the present it is writing only 
reinsurance. It is closely associated 
with the Pittsburgh Lumbermen’s Mu- 
tual. Its capital is $100,000 and surplus 
$50,000. Edwin M. Hill, president of the 
company, is vice-president of the Pitts- 
burgh Lumbermen’s Mutual. Carl Van 
der Voort, secretary, is also secretary of 
the Pittsburgh Lumbermen’s. 





Acquires Directory Rights 


The National Underwriter has taken 
over the publication rights of the insur- 
ance directory for Maryland and the 
District of Columbia and will issue one 
of its well-known handbooks for that 
field within the next few months. The 
publication has been issued for many 
years by the Baltimore Indemnity. 





Eastern Notes 


Adolph Strum, cashier at the office of 
the General Adjustment Bureau in New 
York City,.ana@ a brother of Financial 
Secretary Ernest Strum, of the Conti- 
nental, was among the number killed in 
pe Brooklyn Rapid Transit. accident Fri- 

ay. 


Alfred N. Miner, Jr., of Boston, for sev- 
eral years connected with the electrical 
inspection work of. the Underwriters 
Bureau of New England, has resigned to 





W. S. BERDAN MUST TAKE REST 





North British General Agent Finds it 
Necessary to Get Away From 
Business Cares 





SAN FRANCISCO, CAL., Nov. 6.— 
. S. Berdan of Berdan & Osborn, 
Pacific coast general agents for the 
North British and allied companies, 
has been ordered by his physician to 
take a six months’ respite from busi- 
ness cares. He has been in poor health 
since returning to the Pacific coast a 
year ago and took a long vacation this 
summer with the result that his health 
was greatly improved. It is expected 
that six months’ freedom from busi- 
ness cares will result in his complete 
recovery. 

E. T. Cairns, assistant United States 
manager of the North British & Mer- 
cantile, is now in San Francisco and 
will be in charge of the company’s Pa- 
cific coast branch pending the return 
of Mr. Berdan. 





Go Into Mountain Field 


The uniform forms committee at Chi- 
cago has sent out this week to Denver 
uniform form clauses and permits to be 
used in Colorado, Wyoming and New 
Mexico. The committee has been work- 
ing on these forms for some time. 





Objects to the Surcharge 


The 10 percent surcharge on fire pre- 
miums to cover the increased war ex- 
penses became effective in Washington 
Nov. 1. Insurance Commissioner Fish- 
back denounced the surcharge, but At- 
torney-General Tanner ruled that Mr. 
Fishback had no power to interfere. 
Mr. Fishback threatens to ask the next 
Washington legislature ot pass a law 
placing the state rating and surveying 
bureau under his supervision, which 
would mean in effect state-made rates. 
The war tax is not yet in effect in 
Oregon. 





Livingston Makes a Change 


SAN FRANCISCO, CAL., Nov. 6.—S. A. 
Livingston, marine underwriter for the 
Phoenix Assurance at San Francisco for 
the past five years and brother of the 
late Ernest S. Livingston, marine gen- 
eral agent for the Aetna, has resigned 
to go with the marine department of 
Balfour, Guthrie & Co. The latter has 
increased its marine capacity by adding 
the general agencies of Queensland, 
Union of Canton and the marine depart- 
ment of the New Zealand. 





Simonton Is Made Manager 


George Brinsmaid has 
manager of the Rocky Mountain Fire 
Underwriters’ Association. Lee H. Si- 
monton has been appointed his suc- 
cessor. Mr. Simonton was assistant man- 
ager of the bureau until a few months 
ago, when he resigned to become special 
agent for the Fireman’s Fund in the 
mountain field. 


resigned as 





John S. French, assistant secretary of 
the Fireman’s Fund, has been in Denver, 
Colo., to attend the annual meeting of 
the Rocky Mountain Fire Underwriters’ 
Association. Mr. French is chairman of 
the Pacific Coast Supervisory Committee 
of the Association. He went to Dallas, 
Texas, from Denver on a business visit 
to Special Agent J. H. Snell. 


“It is nice, living in a small town,” says 
a New York broker, now a suburbanite. 
“Your neighbors sympathize with your 
troubles, and will provide them for you.” 








of Boston. Mr. Miner was formerly 
prominent in the work of the National 
Fire Prevention Association as assistant 
editor of the quarterly and is an active 
member of the electrical council of the 
Underwriters Laboratories. 
The following officers have been nomi- 
nated as candidates for election at the 
annual meeting of the Boston Board, to 
be held Nov. 12: President, James H. 
Carnéy; vice-president, Charles H. J. 
Kimball; secretary and treasurer, F. El- 
liott Cabot; executive committee, John 
J. Cornish, Alfred Davenport, Edmond 
Winchester, R. J. Duncklee, W. H. R 
ers; brokers committee, H. H, Saule, H. 
A. Kneeland and J. W. Spooner; hand- 





join the staff of Gilmour, Rothery & Co. 





A. C. NELSON 


402 FORD BLDG. DETROIT, MICH. 


ADJUSTER OF AUTO LOSSES 
All Losses given my PERSONAL Attention 


PROMPT THOROUGH 
SERVICE INVESTIGATIONS 








|General Agents Wanted | 





Automobile Insurance 





INDEMNITY MUTUAL MARINE AS- 
SURANCE CO., LTD., OF LONDON, 
ENGLAND 


Surplus United States Statement, $ 461,101 
Surplus Home Office Statement, 11,727,022 


THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


$1,348,075 


THE TOKIO MARINE AND FIRE 
INSURANCE CO., LTD., 
OF TOKIO, JAPAN 
(Marine Department) 


Surplus United States Statement, $ 562,916 
Surplus Home Office Statement, 7,433,611 


APPLETON & COX, Attorneys 
3 South William St. NEW YORK 
AN ATTRACTIVE PROPOSITION 


|General Agents Wanted | 


Surpluu - - - - + - = 


UNITED STATES LLOYDS, Inc., of 
NEW YORK, N. Y. 


Surplus - - « - - « - ~- $830,150 














Recommend the Cheapest and 
the Best of the Approved 
Automobile Locks— 


NEUTRALOCK 


Mr. Agent 




















Inquire about our Protected Commission arrangement. 
It’s for your benefit. 


Holloway Sales Company 


2101 Michigan Avenue, CHICAGO 
PHONE CALUMET 4492 











— 





THE BUCKEYE UNION INSURANCE CO. 


Elmer D. Webb, Pres. Lima, Ohio 


Ohio’s Youngest Company Specializing on Automobiles 


Tra E. Wagner, Sec. 








The fact that we are youthful means we have openings 
for good agents in Ohio. Address Home Office. 





— 
—_ 





LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 





TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE _ ST. PAUL MUTUAL HAIL & CYCLONE INS. C0. 











book committee, George F. Nudd. 


,TODAY 805-6 Pioneer Bidg., St. Paul, Minn. 
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YOU MAY WALK IN THE ROAD 





Massachusetts Supreme Court Holds 
Pedestrian Has Equal Rights 
With an Automobile 





BOSTON, Nov. 2.—The full bench of 
the Supreme court of Massachusetts has 
rendered a decision which finds that the 
rights of an automobile driven in a 
public highway are not superior to 
those of a pedestrian. Two girls, re- 
turning home late at night in Reading, 
walking in the street, as the sidewalk 
was muddy, were struck and seriously 
injured by an automobile. The driver 
was alleged to be running the car at 40 
miles an hour and admitted making 20 
miles. Chief Justice Rugg said: 

“There can be no question that there 
was sufficient evidence of negligence on 
the part of the defendant. He was vio- 
lating statute 1909, chapter 534, sections 
14, 16. The speed at which he was driv- 
ing might have been found to have been 
excessive and dangerous to other trav- 
elers. If the defendant had been travel- 
ing at a lawful rate of speed the girls 
would have reached a place of safecy. 
Even if they did not pursue the wisest 
course in the light of what happened, 
that is not decisive against them.” 

The chief justice added that the rights 
of an automobile driven in a public high- 
way are not superior to those of a 
pedestrian. 





OBJECTIONS ARE DEVELOPING 





State Agency Question to Be Threshed 
Out at Annual Meeting— 
Is Live Topic 





At the quarterly meeting of the exec- 
utive committee of the National Auto- 
mobile Underwriters Conference and 
the annual meeting of the conference 
itself, both of which will be held in 
Chicago, Nov. 14-15, the state agency 
and the general agency question will 
have a prominent place in the discus- 
sions. There is particular interest in 
this question in western conference 
territory. 


Several companies oppose the head 
office and branch office requirements in 
the proposed amendments, while others 
deprecate what seems to be discrimina- 
tion against the fire companies and in 
favor of the marine companies in the 
specifications laid down for general 
agency appointments. It is felt that the 
special committee which submitted its 
report on this subject and suggestions 
for adoption advocates changes that are 
too drastic and which would make it 
necessary for many companies to practi- 
cally reestablish their automobile repre- 
sentations. 

The Western Conference delegates to 
the annual meeting will vote as a unit 
in favor of the proposed rules, while the 
Southern conference delegates will op- 
bose their adoption. The New England 
and Middle conferences have taken no 
action and their attitude as bodies is 
not known. 





Motor Thefts in Detroit 


DETROIT, MICH., Nov. 5—During the 
first eight months of 1918 motor car 
thefts in Detroit fell off 37.09 percent, 
according to police report. During the 
Same period there was also a decrease 
of 8.57 per cent in recoveries. There 
were 1,927 cars, valued at $1,183,471, 
Stolen during the period. Of this num- 
ber 1,309 cars, with a value of $898,652, 
were recovered. During the same period 
in 1917 there were 3,063 cars valued at 
$2,123,926 stolen. Of this number 2,343 
Cars valued at $1,669,456 were recovered, 


Ruling on Transfers 


The Eastern Automobile Underwriters’ 
Conference has issued the following 
Notices regarding transfers of automobile 
Policies from one person to another or 
from one car to another: 

It having come to the attention of 
the executive committee that some un- 
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126th Anniversary 
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PHILADELPHIA 


Men Who Know 


Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 
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PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 
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Capital 
$4,000,000 
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$28,000,000 








rates applying to the transfer of policies 
lo a@ new assured or to cover a new car 
in cases where the car has been sold, or 
a new car substituted therefor during 
the policy period, the secretary was in- 
structed to bulletin members that such 
coverage to the new assured or upon a 
new car must, under the rules, be con- 
sidered a new attachment and must take 
the rate and form applying to the car 
and ownership in question as of the 
date of such attachment. The commit- 
tee believes that where possible the 
policy should be cancelled and rewritten 
in such cases, but that where this is not 
possible in any event the form and rate 
must be corrected by endorsement.” 





Southern Conference Rejects 


At the annual meeting of the South- 
ern Automobile Underwriters Confer- 
ence held last week the proposed na- 
tional conference commission and 
agency rules were not adopted. It was 
felt that few complaints under this head 
had been received in southern confer- 
ence territory and although not opposed 
to the measure as a whole it was felt 
unwise to adopt it in southern territory. 

Officers were elected as follows: Pres- 
ident, Milton Dargan, Royal; vice-presi- 
dent, C. J. Neare, Neare, Gibbs & Lent; 
secretary-treasurer, Hinton J. Hopkins. 





Interest in Superintendents’ Meetings 


The regular monthly informal meet- 
ing of Chicago automobile insurance 
department heads was held this week 
with E. G. Low of the Springfield pre- 
siding as chairman. Recent aggressive 
competition from conference and non- 
conference companies was discussed. 

These informal discussions are prov- 
ing very popular and there is a desire 
to extend the benefits of the organiza- 
tion to all automobile insurance men in 
Chicago. With this in view a commit- 
tee with Royal A. Buckman as chairman 
and Frank Overlock of the Commercial 
Union and L. H. Stitt of the Great Amer- 
ican has been appointed, having as - 
object an increase in membership. L. 
Chiville of the Westchester will aR F 
as chairman at the meeting next month. 





Shocking statistics relative to automo- 
bile accidents in Iowa are contained in 
the last report of the Iowa Highway 
Commission. In July there were 39 
deaths on the Iowa highways in auto- 
mobile mishaps and in August there 
were 21. Accidents in which there were 
no fatalities totaled 571 in July and 385 
in August. 


Miscellaneous Notes 


Secretary Walter C. Leach of the Min- 
neapolis Fire & Marine was in Chicago 
last week. ' 


The American Manufacturers Insur- 
ance Exchange of Chicago, of which 
A. J. Davis is attorney, issued a few 
policies but they have been taken up 
and policies of the National Merchants & 
ao i Insurance Exchange sub- 
stituted. 


No Water Works Improvements 
WASHINGTON, D. C., Nov. 5.—Among 
the seventeen types of nonwar construc- 
tion which the War Industries Board 
holds can be postponed for the period of 
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‘“‘THE MONEY SAVING SERVICE” 


The Owner’s Inventory—vs.—Disinterested Appraisement 


ANY people believe that an inventory 
made by themselves, or their own em- 
ployees, is equal or superior to an ap- 

praisement made by an appraisal company. 

This is not an unnatural feeling, and at 
the first glance seems to be very reasonable. 
Let us, however, examine it closely 
and then decide on its merits. 

An inventory made by the owner or his 
employees is made by people who are en- 
gaged in such work usually once a year, 
and whose business it is to do something 
entirely different. 

An appraisement is made by people 
who do nothing else the year around. 

Which is it reasonable to expect to be the 
more accurate and better piece of work? 


As a matter of fact, the inventory doubt- 
less contains many errors, errors of omission, 
errors of description and errors in pricing; 
and it also is probably incorrectly com- 
piled; also the chances are that everything 
is entered at the depreciated value only, 
and an erroneous value at that. 


jx An appraisement shows what it would 
cost to replace everything new, and upon 
that basis it also shows the actual ac- 
crued depreciation due to wear and 
tear, and thus shows a more nearly cor- 
rect sound value than any inventory. 
Again, an inventory by the owner or his 
employees is a ‘‘made to order” inventory, 
and is bound to show what the owner de- 
mands that it should, he giving the orders as 
to whether he wants it high or low in value. 
An appraisement madebya goodcom- 
pany shows the facts and the facts only. 


No good appraisal company will make any 
other kind, either for love or money. When 
an owner secures such an appraisement, he, 
for the first time, learns the facts about 
what his property is, where it is, and what 
it is really worth to a ‘‘going concern.” 

An inventory by theowner or hisemployees 
is not, and never can be, a disinterested 
statement of the property or its value, there- 
fore, it is bound to cause loss to the owner 
in case of fire, whether he realizes it or not. 


An appraisement is a disinterested 
statement; is so recognized by Financiers 
and Insurance Companies, and it alone 
really protects the owner against loss. 

It is no answer to say, ‘‘that many an 
owner has made satisfactory settlements on 
his own inventory.” 


He has made them, and they have been 
satisfactory only because he had no ade- 
quate measure of his loss and could not 
obtain it after the property’s destruction; 
but thinking his own inventory to be all 
right, he has settled his loss upon that 
basis and been satisfied. 

Had he known the facts and insured ac- 
cordingly, he would probably have collected 
fifty per cent more money without any 
trouble. 

In this case, as in many Others, it is 
not what one pays, but what one gets 
for his money that really counts. 

An appraisement is better and cheaper 
in the end than any inventory. 


Ask any man who has used both. 


_ Profit by the experience of others— 
it is cheaper than to wait for your own. 


‘ 
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Wants Good Men ]LTINOIS LIFE INSURANCE COMPANY 
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JAMES W. STEVENS, President 
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CLINTON M. ODELL ON 
BUILDING OF BUSINESS 





Tells How the White & Odell 
Agency Has Been Developed 
to Large Proportions 





WORK IN THE NORTHWEST 





Advice Is Given to the Man in the Field 
as to the Best Methods to 
Be Pursued 





BY HOWARD J. BURRIDGE 


MINNEAPOLIS, MINN., Oct. 30.— 
White & Odell, general agents of the 
Northwestern National Life, have a 
unique agency plant. In the one state 
(Minnesota) over which the agency 
has supervision, there are over 500 
banker agents. In fact, the North- 
western National might properly be 
termed a “banker company.” 

The directors of the Northwestern 
National are all prominent Minneapo- 
lis bankers. They are men who are 
known personally to a great majority 
of the local bankers in the near north- 
west. The company does not maintain 
a loan department at the home office, 
but purchases all of its investments 
through local banker agents in the va- 
rious localities in which it operates. 


Loan Expense Held Down 


Practically all of its investments are 
farm mortgages thus purchased, al- 
though at the present time the com- 
pany is investing all of its available 
funds in Liberty bonds. In this man- 
ner the expense of conducting a loan 
department is very largely eliminated. 
No title examiners or conveyancers 
are necessary, and the company reaps 
the benefit of investing its funds in the 
various small communities. 


Clinton M. Odell’s Views 


Clinton M. Odell of the general 
agency of White & Odell has some 
very definite ideas of how to conduct 
an agency. About eleven years ago 
he and Mr. White became Minnesota 
general agents of the company. Last 
year they produced $5,000,000 of paid 
for business in Minnesota, have writ- 
ten over $4,000,000 so far this year, 
and will easily close 1918 with $6,000,- 
900 of paid for business; $2,500,000 of 
this will come from Minneapolis and 
St. Paul from twelve full time men. 

The importance of these figures can 
best be realjzed when it is considered 

(CONTINUED ON PAGE 5) 
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Northern Assurance Company 


Detroit, Mich. 


CLARENCE L. AYRES, President 


A clean cut, well managed, vigorous company, that was or- 
ganized without hot air and deception and has stayed right. 


It has built up its business on conservative, solid founda- 
tions. 


It has grown naturally, following lines that have been tried 
and found successful. 


It has policies that meet the demands of the people. 
It has developed steadily, adding yearly to its strength. 


It operates in Michigan, Ohio, Pennsylvania and Indiana, a 
field that is rich in life insurance sentiment. 


The Northern Assurance gives an agent ballast that is worth 
while. He has something to sell when he takes its policies to 
the people. Its agency contracts are simple, liberal, absolutely 
fair and above board. 


Let us tell you our story. 











INTERNATIONAL LIFE 1918 MESSAGE 


OUTSTANDING 
INSURANCE 
DOUBLED 


WHILE ASSETS 
QUADRUPLED 


$75,000,000 of insurance in 
force and $10,000,000 of assets 
are talking through the greatest 


In 5 Years 


combination of policy contracts 





now before the public when 
the International Life bids you 
to examine into the merits of contracts offered by 
the “Company of Today with Methods of To- 
morrow.” 


INTERNATIONAL LIFE 
OF ST. LOUIS, MISSOURI 








LIFE INSURANCE SECTION 


INDUSTRIAL OFFICES 
ARE NOT HIT SO HARD 





Influenza So Far Has Not Visited 
the Tenements So Disas- 
trously 





WILL LAST ALL WINTER 





Medical Director Jones of the Western 
& Southern Life Makes Some 
Interesting Observations 





CINCINNATI, O., Nov. 5—One of 
the remarkable facts about the influenza 
epidemic is that it does not seem to be 
taking as its victims those who live in 
the tenement houses or who do not 
have all of the advantages of hygienic 
home surroundings, in as great propor- 
tionate number as those who are more 
favorably situated. Thus, the experi- 
ence of the Western & Southern 
Life of Cincinnati shows so far an ap- 
proximate loss ratio increase of prob- 
ably 35 percent, while the companies 
which are not writing industrial busi- 
ness show an increase far greater than 
that. However, it is too early to say 
that the industrial life companies may 
not show as great a loss ratio as the 
other companies when the final figures 
are written. Dr. Jones, medical direc- 
tor of the Western & Southern, also re- 
ports that the epidemic is not affecting 
the negroes to as great an extent pro- 
portionately as the white policyholders. 
Attacks People Between Ages 17 and 40 


It is well known that the last four 
or five days have brought in a number 
of claims to industrial companies, some 
offices reporting an increase in number 
of claims in the proportion of three or 
five to one. The mortality experience 
is uniform in that all companies report 
very few cases below the age of 17 and 
very few above the age of 40. There is 
not the slightest evidence that the epi- 
demic is taking the weak and unfit 
among the policyholders. In fact, all of 
the evidence is to the contrary. 


Open Air a Preventive 


The possible better experience of the 
industrial life companies is explained 
partly by the fact that open air is the 
greatest preventive of influenza and a 
very large proportion of policyholders 
in the industrial companies are working 
more or less in the open air. Had this 
epidemic arrived, says Dr. Jones, in the 
dead of winter, when all of the doors 
and windows would have been closed 
at night, the loss ratio for the industrial 
life companies probably would have 
been exceedingly severe, certainly much 
more more severe than under present 
conditions. 


Will Last All Winter 


It is too early at this time to predict 
what may be the outcome of. the epi- 
demic. It probably will be subdued in 
most communities, but is almost cer- 
tain to appear in sporadic outbreaks in 

(CONTINUED ON PAGE 2) 
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many localities during the entire win- 
ter. There is, therefore, reason for 
looking forward to an increase in the 
loss ratio rather than a decrease, com- 
pared to normal times in the immediate 
future and this the more so because 
even those who recover from influenza 
will be left in a somewhat weakened 
condition, less able to withstand any 
future attacks of disease. 


Epidemic Helps Collections 


So far as any effect on new business, 
the epidemic has not brought any great 
stimulation but it has resulted in easier 
and closer collections. Insurance men 
have now the best argument in the 
world for meeting the man who says 
that he is well and strong and does not 
care to pay out insurance money during 
his years of prime vigor, for this epi- 
demic is taking just that class of men. 
The industrial solicitors are finding that 
their policyholders have observed this 
fact and are keen not to permit policies 
to lapse at this time. 


DISBELIEVES IN FORCED BUSINESS 


One life insurance man well known 
throughout the country declares that 
he did not believe in exploiting epidem- 
ics, such as that now being experienced, 
in writing exceptionally big policies or 
group contracts. Such business, he 
says, coming as it does under stress and 
not as a deliberate and carefully thought 
out decision of the assured, is not the 
kind of business that stays on the books 
without great effort for the constant 
holding and therefore is not really a 
profitable business. He believes that 
steady, consistent work, using the 
stable, tried and regular forms of argu- 
ment will bring about greater returns 
in the long run. 


The Midwest Refining Company of Den- 
ver has taken out a group policy cover- 
ing its 2,000 employes in the Capitol Life 
of Denver, the policy being written by 
President Themas F. Daly of that com- 
pany. 














CLAIMS STRIKE AT DIVIDEND SOURCE 











NE actuary is authority for the 

statement that the influenza epi- 
demic will make the mortality of nearly 
all companies close to 100 percent of 
the expected this year. Some compa- 
nies, of course, that have a large vol- 
ume of new business and a very small 
volume of old business, will not run as 
high, because their mortality would 
have been very low except for this 
catastrophe. Some companies may, of 
course, show a mortality in excess of 
100 percent of the expected. 


No Revised Mortality Table 


The experience of this year will 
knock out for some time any talk about 
a revision of the mortality tables which 
would secure lower rates of insurance. 
The talk was never received cordially 
by insurance men but it had the back- 
ing of a number of insurance commis- 
sioners and some other people who 
might have wielded considerable in- 
fluence. They held that the companies 
had consistently shown mortality rec- 
ords considerably below the expected 
and should use a table that would more 
nearly reflect their actual experience. 

The epidemic has demonstrated the 
necessity for this margin of safety be- 
tween the expected and the actual. 

No one, however, seéms to question 
the adequacy of the margin of safety. 


Sources of Dividends 


Dividends in life insurance for both 
policyholders in mutual companies and 
shareholders in stock companies may 
be affected during the coming year by 
the mortality experience during the in- 
fluenza epidemic. 


Dividends have three chief sources— 


savings from mortality, savings from 
loading and excess interest earnings. 
There are, of course, other places in 
the life insurance business where 
profits may be made or losses may be 
sustained, but these profits or the 
losses are never big enough to affect 
dividends. A cutting off or a cutting 





down of the savirfgs in mortality would, 
however, either make necessary a re- 
duction in dividends or make necessary 
big inroads into the accumulated sur- 
pluses of life insurance. 

In view of the fact that the savings 
from loading have been decreased by 
the increases in the cost of doing busi- 
ness during the war some companies 
will no doubt promulgate new dividend 
schedules for policyholders and many 
companies will either reduce or elim- 
inate dividends to stockholders. 


No Compensating Factors 


While many investments that are be- 
ing made today probably are bringing 
a higher rate of interest than those 
made prior to the war, huge invest- 
ments are still being made in Liberty 
bonds, which do not carry as high a 
rate of interest as custormary life in- 
surance investments do. Consequently 
there can be no increase of material 
size in excess interest earnings to 
make up losses in the usual mortality 
savings or losses in the usual savings 
from loading. 

War losses have also begun to come 
in to American companies. The expe- 
rience of the Canadian and British 
companies probably will not be re- 
peated, but the American losses begin 
to take significance when they are 
added to the influenza claims. 


The Silver Lining 


Life insurance companies cannot go 
out and make up their losses on an epi- 
demic in the same way that a tornado 
insurance company can after a big 
storm or a fire insurance company can 
after a conflagration. These two 
classes of insurers usually do an enor- 
mous new business following disasters 
in their fields and recoup in a measure 
their claims. 

Life companies usually make 
money on business in its first year. 
Their profit that goes into dividends or 

(CONTINUED ON PAGE 7) 
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HEAVY DEATH LOSSES 
CAUSED BY INFLUENZA 


Influenza Has Taken Big Toll of 
Lives During Past Six 
Weeks 


MORTALITY RATES JUMP 


Medical Men Powerless to Combat 
Contagion—Best Physical Risks 
Being Stricken Down 


In the six weeks in which the epi- 
demic of Spanish influenza has swept 
over the country, life insurance com- 
panies have paid out more in death 
claims as a result of this disease than 
has been paid since the outbreak of the 
war for war casualties or diseases in 
camps, excepting, of course, influenza 
itself. It is safe to predict that influ- 
enza will cause a 30 percent increase in 
mortality and that the life insurance 
companies of the country will pay out 
many million dollars to beneficiaries 


of assureds who have died as a result 
of the influenza. 

Although the epidemic is subsiding, 
there will be many death losses in the 
next few weeks and the fine mortality 
records that many companies have 
been able to exhibit will be noticeably 
modified this ‘year. Medical men pre- 
dict that the life insurance companies 
will feel the effects of influenza for at 
least the next three years, as it leaves 
victims whom it does not kill in a 
rather weakened condition and with a 
much lowered resistance. 


Attacks Best Risks 
_ A study of as many data on the 
disease as are now available indicates 
(CONTINUED ON PAGE 4) 





Cc. H. ELLIS 
President 


and North Central section, which will be assigned to M 
grade men. A rare opportunity to ambitious men to estab 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


PAN-AMERICAN LIFE INSURANCE 
COMPAN 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


(over) 5,250,000.00 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
ers capable of handling and inspiring an agency organization of high 
themselves in an independent and permanently profitable business. 


Whitney Central Bank Building, New Orleans, Louisiana 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 








W. W. LANE, Secretary 


LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted, 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. ‘ 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 
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SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street 


NO PRELIMINARY TERM —THE ONLY ILLINOIS ‘COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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HEAVY DEATH LOSSES 
CAUSED BY INFLUENZA 


(CONTINUED FROM PAGE 2) 


clearly that influenza attacks those 
from 20 to 40. The cases reported be- 
low or above these ages are compara- 
tively few. Furthermore, it is strik- 
ingly noticeable that those in the most 
robust of health are quickly stricken 


down. In fact, influenza has been 
termed by several as a_ selection 
against the healthy man. In many 


cases influenza quickly develops into 
pneumonia and, as is known, pneumo- 
nia more often than not attacks those 
in excellent physical condition. Med- 
ical directors of all of the life compa- 
nies are amazed at the great propor- 
tion of claims that are reported on pol- 
icyholders who have held their con- 
tracts only one, two or three years. In 
other words, policyholders in the very 
best of physical condition are seem- 
ingly more subject to the disease be- 
cause of this fact. One company do- 
ing a fairly large substandard business 
reports that no death losses have oc- 
curred on any policyholders to whom 
substandard contracts were issued. 


No Medical Lessons Learned 


Unfortunately, medical men _ have 
been able to learn nothing from the 
present epidemic that will be of assist- 
ance to them in passing risks in the 
future with the view to discover influ- 
enza symptoms. Many examining 
physicians say that they would just as 
quickly pass again men who have died 
from influenza. 

Although there is virtually no way 
that examining physicians have of 
guarding against the disease, doctors 
are much more critical about colds and 
nasal infections. What was formerly 
regarded as a slight cold and of little 
consequence is now viewed with suspicion 
by the medical man who knows that 
such a minor thing might quickly de- 
velop into a serious case. Therefore, 





applicants who are not entirely free 
from even the slightest nose, throat 
or lung trouble are asked to defer their 
examination until there is not even a 
suggestion of trouble. 


Carelessness Plays Part 


Commenting on the fact that such a 
large proportion of fine physical speci- 
mens have died from influenza, one ex- 
amining physician said: “This may be 
accounted for to some extent by the 
fact that men who have always en- 
joyed the best of health are not in- 
clined to get excited every time they 
have a cold or minor illness. In many 
cases such men have made light of the 
idea that serious complications would 
set in, and have kept going when they 
should have been getting expert med- 
ical attention. Then, by the time they 
were forced to take to their beds they 
are really past medical aid. Many men 
have died from influenza who have 
hardly been sick in their lives.” 


Death Rate to Mount 


The fact that so many policyholders 
in good physical shape have died is of 
first importance to the life companies. 
It means that there are left an abnor- 
mal number of people in substandard 
physical condition. It also must be 
considered that death losses will be 
above the average, owing to the num- 
ber of people who have been weakened 
by influenza or left in comparatively 
poor physical condition. During the 
severely cold weather the man who 
has sustained a severe attack of influ- 
enza will have a lowered resistance and 
be in poor health generally. He may 
have slight lung affection, but in any 
case his system will be in poor shape 
to combat the disease. This will con- 
— to a higher death ratio undoubt- 
edly. 

” Always Runs Full Course 

Comparison of the effects of the epi- 
demic in various cities shows that pre- 
ventive measures do not shorten the 
period of the epidemic. While pre- 





caution may and does operate to re- 
duce the number of deaths, the figures 
will show that the disease runs its 
course wherever it strikes. 


Industrial Companies Hit 


Industrial life companies report 
heavy losses in some localities. An 
industrial superintendent said that he 
believes as a whole, the industrial writ- 
ing companies will feel the effects of 
the disease mére than those writing 
ordinary business only. He says the 
poorer classes of people are not quick 
to summon a physician, when visited 
by disease, principally because they 
have not the money with which to pay 
doctor’s bills. Many of them are not 
paid if they do not appear at their 
places of employment, and for this rea- 
son will try to stay on the job when 
they are not in condition to do so. 
Thus many have died who might other- 
wise have lived had they summoned 
a physician in time. 

Soldier Losses High 


In analyzing the losses life compa- 
nies are impressed with the large num- 
ber of deaths of men stationed in army 
camps in the United States. The re- 
sults of influenza prove conclusively 
that the death rate in cantonments and 
training camps is higher so far as a 
contagious disease is concerned. The 
men are housed together in one large 
room and are at all times in close con- 
tact with each other. Influenza is a 
contagious rather than an infectious 
disease, and spreads quickly. The army 
camp, with its thousands of men 
housed close together, is a fertile 
breeding ground for a quickly spread- 
ing disease such as influenza. Officials 
of many of the smaller life companies 
point out that death losses from influ- 
enza_ substantiate their claim made 
when the subject of war clauses was 
first discussed that risks in army camps 
are more hazardous from an insurance 
standpoint than those in civilian life. 
It is conceded that where an ordinary 
disease is concerned the men get per- 











haps better medical attention thay 
they would if they were in civil pursyit 
But when an epidemic strikes 
amount of precaution can check jt; 
spread. The army camp, it is argued 
is essentially no different from the 
theatre, moving picture house or pub. 
lic gathering place. 


Cities Saw Danger 


That is, public meeting places of al 
kinds were closed during the worst 
week of the epidemic to prevent close 
contact. In the army camps there js 
always close contact. If there were no 
danger from this association of large 
numbers of people, public places of all 
kinds would not have been closed ip 
large cities during the worst weeks of 
the epidemic. The effects of contagion 
are further shown in the fact that the 
disease has made itself manifest in the 
larger cities almost entirely. There 
have been few death losses from infly. 
enza in the small towns or farming 
communities. 


Many Group Losses 


Many death losses have been paid 
under group policies. Group life in. 
surance is taken out only where there 
are a large number of employes to 
cover and in some cases influenza has 
run its course through a large business 
establishment, resulting in rather heavy 
death losses. This has been particu. 
larly true where a group policy was 
carried on factory employes engaged 
in machine work of a nature that stirs 
up the atmosphere and results in 
germs being carried about the shop. 


Takes Over Directory Rights 


THE NATIONAL UNDERWRITER has taken 
over the publication right of the in 
surance directory of Maryland and 
District of Columbia. It will issue one 
of its well known hand books for that 
field within the next few months. The 
publication heretofore has been got- 
ten out by the press of the Baltimore 
Underwriter. 
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FOREST F. DRYDEN. President 


The successful life insurance salesman succeeds, as 
every other successful salesman, by a healthy knowledge 
and unceasing study of his business, by serving the best 


of his clients, by square and 


open methods, and by unfailing pride 


in the great work he is doing. 
A succesful-in-every sense life insurance 


is the highest kind of a high 


grade man. 

And the Prudential numbers that sort of 
salesman, not only in tens and hundreds, but 
thousands amongst its great staff. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


HOME OFFICE, NEWARK, N. J. 


Incorporated under the laws of the State of New Jersey 


Second to None in Service 


Long established and thoroughly modern, providing perfect protec- 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal com- 
y in which to insure. Sixty-seven years of square dealing are 
ack of every one of our representatives. They will tell you how 
great an asset that record is in their work. 


JOSEPH C. BEHAN, Superintendent of Agencies 
Massachusetts 


Insurance Company 
SPRINGFIELD, MASSACHUSETTS 


INCORPORATED 1851 


Mutual Life 


‘ 











Has the Life Insurance Field Become More Limited ? 





the same period last year. 





NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
By the way, if your Company will let you 
write our insurance for children as a side line, we will. 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 


It is 


This extension of the age 


Some are 











B. M. STACKHOUSE, Secretary 


holders - 


THE FARMERS LIFE 
INSURANCE COMPANY 


DENVER, COLORADO 
E. M. AMMONS, President 


Assets - - - 
Liabilities - ~- 
Surplus to Policy- 


J. H. ORR, Treasurer 


- $2,016,354.38 
- 1,865,920.95 


150,433.43 











Insurance in force $13,839,455.00 


(According to report of April 30th accepted by the Colorado State Insurance 
Department) 
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TAX PLAN NOW CLEAR 


HOW IT AFFECTS COMPANIES 





Amendment Is Made to Estates Sec- 
tion of the Revenue Bill 
Which Helps 





WASHINGTON, D. C., Nov. 6.— 
The insurance tax bill offered in the 
lower house of Congress _ several 
months ago provided a tax of 12 per- 
cent upon the net incomes of life com- 
panies, continued the existing supple- 
mental tax of eight cents per each $100 
of new business issued, the corporation 
capital stock tax, and also retained the 
excess profits tax imposed upon com- 
panies generally, though life under- 
writers maintained their institutions 
could not be held to the terms of such 
a tax. 

Treasury Plan 

There has now been evolved here a 
measure known as the “treasury plan,” 
which imposes a tax upon the income 
from investments of life companies 
after deducting a sum equal to 4 per- 
cent of the mean invested reserves and 
investment expenses. It allows a $2,000 
exemption. The proposition is to ap- 
ply a rate of 12 percent upon this basis, 
the idea being to substitute it for all 
present taxes imposed upon life insur- 
ance interests. In other words, the 
so-called “treasury plan” would have 
the advantage from both the govern- 
ment and the companies standpoints, 
of imposing one clearly interpreted 
tax, as against three or four different 
systems of taxation, some of which are 
very confusing. 

Amendment to Estates Section 


An amendment made by the senate 
finance committee to the estates sec- 
tion of the revenue bill, which previ- 
ously provided for an exemption of 





only $40,000 in all upon the life insur- 
ance policies made payable io special 
beneficiaries of one person, now gives 
exemption from the tax up to $25,000 
for each beneficiary. For example, 
under the old requirement, if the as- 
sured left a policy of $25,000 to each of 
five children and to his widow the tax 
would apply to all of the $150,000 in- 
volved except $40,000; whereas under 
the amendment there would be no tax 
upon any of the policies. 


Inheritance Tax 


General Agent L. A. Spalding of the 
Mutual Benefit Life at Baltimore says 
as to the inheritance tax argument: 

“You will be interested in a little 
argument that I used today in solicit- 
ing a man worth a million dollars for 
insurance to cover his inheritance tax. 
It was something like this: The man’s 
name is Brown and he is the president 
of Brown & Smith, we will say, whole- 
sale chemical manufacturers. 

““Mr. Brown, if it should become 
necessary for your institution to issue 
$100,000 worth of binds to mature in 
twenty years, how long would you wait 
to begin creating a sinking fund for 
their ultimate payment?’ 

““Immediately,’ was his reply. 

“‘Mr. Brown, the United States gov- 
ernment holds your personal bonds. I 
don’t know the exact amount nor the 
maturity date, but I do know that they 
are going to be paid. How long do you 
want to wait to start creating a sink- 
ing fund for their ultimate payment 
and how can you do as well as you 
can through the medium of insurance 
in good, legal reserve companies?’ ” 


Connects With New Company 


William Koch of Koch Bros., Des 
Moines, former head of the Yeomen, is 
to be manager of the State Life of Des 
Moines, which expects to be ready for 
business by Jan. 1. J. P. O’Mally is 
president of the company. 





CLINTON M. ODELL ON 
BUILDING OF BUSINESS 


(CONTINUED FROM PAGE 1) 


that the company wrote $19,000,000 last 
‘year, will show about a 15 percent in- 
crease this year, and has a total of 
$70,000,000 in force. White & Odell, 
therefore, are a very important factor 
in the progress of the Northwestern 
National Life. 


Built a Solid Foundation 


Mr. Odell says that in starting out 
to create an agency force, he decided 
that it was the part of wisdom to build 
on solid rock, even though the process 
would be a laborious and slow one. 
He realized that banker agents would 
form the backbone of a strong and 
substantial agency organization. In 
going about the state, he observed that 
general agents always made an effort 
to secure the banker as their local rep- 
resentative. Unfamiliar with the life 
insurance business, he did not under- 
stand just why the experienced life 
man always exhibited a desire to se- 
cure the banker as local talent, but 
decided to emulate the example of 
those who had been in the business for 
a number of years. He commenced, 
therefore, to plant his company among 
bankers. It was not easy. 


Needed a Demonstration 


He found that life insurance men 
had been approaching bankers with the 
same proposition, and with companies 
much older than his, for a long period 
of years. Bankers had been turning 
down the proposition with great regu- 
larity, and he found that he had little 
to offer them that was new or startling. 
It soon became apparent that banker 
agents could not be secured by merely 
walking into the private office and in a 
brief interview, laying the subject be- 
fore them. They needed to have a 
demonstration. 

“Bankers, I found,” said Mr. Odell, 





“know only one language—the lan- 
guage of money. They will listen to 
the clink of coin, but very little else. 
It is necessary then for the insurance 
man to talk to them in their own 
tongue. After all, the banker simply 
wants to know how much there is in 
it for him. If the general agent were 
to tell him the truth, he would not be- 
lieveyit. They must be shown what 
a big proposition life insurance really 
is. 
Wants to See the Returns 


“Wherever possible, I always attempt 
to get the banker to spend an after- 
noon with me. If he is a man of any 
influence, and has the proper standing 
in the community, he can, 1n one after- 
noon, introduce me to enough people 
to net himself a very handsome return 
on the time invested. Usually one 
such experience is sufficient for the 
banker. It is not at all unusual to be 
able to go into a town, spend a few, 
hours with the banker who has never 
seen you before, and earn for him $100 
or $150. 


Banker’s Eyes Are Opened 


“This opens the banker’s eye in a 
way that no amount of explaining or 
persuading would. It shows him that 
with practically no effort at all, he is 
able to earn an unusual sum of money. 
The real task in attempting to secure 
bankers as agents is to get them to 
give you such a ‘try out.’ 

“Business from bankers is the best 
business that can be obtained. In the 
first place, they will not write anyone 
whose note they cannot sell, and they 
will not waste time introducing the 
agent to anyone not financially able to 
purchase. In other words, the life man 
gets from the banker the cream of the 
business in. that particular territory 
and it is the kind of business that stays 
on the books year after year.” 


Uses Only High-Grade Men 


Mr. Odell says that the success of 
the White & Odell agency is almost 
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after establishing a ened aneer oldun Building up a general agency as ex-| standpoint. But, on the saverage, the | has no money for life insurance. This . 
in a state of part-time bankers and | te7S!ve as this one is, naturally, a| banker is the most desirable man in the | js met with the argument that he can : 
others who are in a position to influ- | ther expensive proposition. In one | community for the life insurance com- | take a part of the money he was going : 
ence local people, ruin it by sending | Yea" White & Odell agency spent | pany. He is in a position to know the | to invest in a Liberty bond and buy z 
out men as business stimulators who | 518,000 advertising in farm papers, but | financial circumstances of all the men | jife insurance with it. It will be used : 
are not life insurance successes,” said | they are advertising and working | of prominence in the community, and | to buy Liberty bonds any way, as the fl 
Mr. Odell. “If we have any mediocre | 2008 the class of people that has | can lead the life insurance man to the company is investing all of its income t 
men, we train them in Minneapolis or the money. Although they probably | real prospects with the minimum waste | for the duration of the war in Liberty py 
St. Paul. It is a serious mistake to have as many banker agents as any | of time. bonds. 1 
send out on the road men who do not | ¢Meral agency in the United States, Farmer Is Better Prospect Putting on the Steam t 
mennere an tn aac” they do not operate on the unvarying d 
P ina principle that a local agent must be a Mr. Odell says that he finds that Mr. Odell says that while he has not 
Must Inspire Confidence banker. the farmer is gradually becoming a| observed very much nonproduction C 
Mr. Odell says that, irrespective of Man Must Be Trusted better life insurance prospect and that | among agents in the northwest, he be- 
the ability of a life man, he must, in It has been found that the first req- | it is possible to sell business to him | lieves that where an agent is not get- 
order to-sell business in the rural com- | uisite is that the local man—and this | with less solicitation than was neces-| ting the proper amount of business, ‘ 
I 
; 
COLUMBIA LIFE INSURANCE COMPANY. || Aye You Permanently Established? | § : 
Home Office: Fremont, Neb. 3 a t! 
New Policies New Features Attractive Sellers Write for Territory b 
Have several positions “Higher up” to be filled by men of integrity Pennsylvania—Ohio— West Virginia tl 
ae hye who will first make good in field work in ees 6 
uality of business secured, of equal im-ortance to amount secured. I A NSURANCE CO 7 
Money Making Contracts for the Agent. PHILADE LPH LIF E I ; ti 
PHILADELPHIA d 
li 
ti 
b 
e eS te 
The Minnesota Mutual Life : 
- . a 
A young, aggressive Southern Company desires INSURANCE COMPANY : 
to establish General Agencies in the States of E. W. RANDALL, President T. A. PHILLIPS, Secretary-Actuary . 
Arkansas, Oklahoma and Mississippi. Liberal We have just entered 
contracts direct with Home Office. Unsurpassed THE STATE OF KANSAS 
opportunities for the right man. Address 57-1), We are looking for one or two capable General Agents 
care the NATIONAL UNDERWRITER. A REAL OPPORTUNITY 
For Particulars Address 
E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota g 
a 
I 
S 
v 
The Sisdal Lite it Man Think A BUSINESS BUILDING POLICY— 
e 00 I e hsurance an In S Lhe Pare = —- of the vg “oe - | 
: , pends upon the thrift seed sown now. ur ild’s En- 
This Company has a Susplus of $490.489.14 and a Capital of $460.310.00 dowment policy plants the idea. Sold to ages 1 to 15 years, N 
WE ARE NOW READY FOR BIG ORGANIZATION WORK without medical examination full face value paid for death | p 
WE ARE NOW READY FOR A BIG PRODUCTION. between 20 and 30, becomes an endowment policy at age 30. n 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS Liberal cash loan and surrender values are provided—A : 
We have as good territory as exists. Do you fit the oppertunity 2 quick seller to every one with children. Opers the way for I 
larger policies to the whole family. Liberal contracts for , 
THE KANSAS LIFE INSURANCE COMPANY agents in Minnesota, Michigan, Montana, Wisconsin, North i 
TOPEKA, KANSAS and South Dakota. i 
’ ‘ y 
W. H. EASTMAN, JOHN H. EDWARDS SURETY FUND LIFE INSURANCE COMPANY 
suseuanad ne Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 
t 
N 
Fo1:B Bookkeeping | 
o1 Detter Dookkeeping 
OF DES MOINES, IOWA. f 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 


LOOSE] |-P 


‘"ASK YOUR STATIONER ”’ 
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it is due almost entirely to an insuffi- 
cient effort. He says selling life in- 
surance is just a matter of putting on 
suficient steam. Before the war, 
agents had found that selling life in- 
surance was becoming very largely a 
mathematical proposition. If a cer- 
tain number of prospects were called 
on each day they would, in a month’s 
time, yield a certain amount of busi- 
ness. This is not true today. Pros- 
pects called on must be more vigor- 
ously solicited. The subject must be 
more forcefully presented. There is 
a disinclination on the part of the buy- 
ing public to spend money for any- 
thing. The best selling proposition 
must be more tellingly presented. 


More Energy Is Needed 


Life insurance is just as good as it 
ever was, is certainly more desirable, 
but, because of the conditions of the 
times, it is necessary to expend more 
energy in unfolding the arguments. 
No superficial solicitation will bring 
results nowadays. The agents must 
tell a real story and a complete story 
in order to get the business, and it is 
this failure, in Mr. Odell’s opinion, to 
sense conditions and realize the neces- 
sity of greater effort that accounts for 
the failure of some agents to produce 
during war times. 


CLAIMS STRIKE AT 

DIVIDEND SOURCE 

(CONTINUED FROM PAGE 2) 

surplus comes from business that stays. 
It comes in the later years. Ulti- 
mately, of course, the big volumes of 
business that are being put on now will 
help both dividends and surplus, but 
the relief that will come from this 
business is deferred. 

One touch of silver in the cloud is 
the impetus the epidemic has given to 
salesmen everywhere. Those who 
were beginning to let the war and the 
talk of government insurance get un- 
der their skins have suddenly come to 
life again and are sending in applica- 
tions. Those who have failed to come 
back probably will never again be fac- 
tors in the business. The sooner they 
are lost to the business the better for 
agency men, who will thus have more 
time to look for and spend on real field 
timber. 





Life Agency Changes 











Vollmeyer Gets General Agency 


W. G. Vollmeyer has been appointed 
general agent of the Ohio National Life 
at Toledo, O. He will succeed R. H. 
Langwell, who is to go on the other 
side to engage in Y. M. C. A. work 
with the army. 





New Kentucky Agency 


MADISONVILLE, KY., Nov. 5—C. H. 
Nichols and G. W. Sypert have formed a 
Partnership and have become district 
managers for the Mutual Life of New 
York in eight western Kentucky coun- 
ties, including Hopkins, Webster, Mc- 
Lean, Caldwell, Christian, Union, Muh- 
lenberg and Todd. Mr. Sypert is a prom- 
ment attorney and Mr. Nichols has been 


im the insurance business for several 
years, 





McRoberts Goes to Columbus 


William McRoberts, general agent of 
the Provident Life & Trust at Fargo, 
N. Dak., has been appointed general 
agent of the company at Columbus, Ohio, 
and will take charge there Jan. 1. The 
Provident has not had a general agency 
at Columbus. Mr. McRoberts has made 


& success in his wor is hi ss 
hearsay k and is highly re 


‘ Will Insure Women 


— Central Life of Iowa, at its execu- 
al pagent meeting last week, 
on €d a resolution to the effect that all 
 somgdl of participating insurance other 
ond erm and all forms of nonpartici- 
a md bearing a premium equal to or 

ater than the premium savings form, 


VERY life insurance man should be 
making money these days. This is 
the time to hit and hit hard. Our 


THE TIME country is enjoying an unparalleled period 
TO DIG fiactins” tv's «great dey wo oell 


insurance. We are now putting on some 


new men in unoccupied territory that is fertile and possesses great possibilities. We would 
like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 
Louisville, Ky. 








THOMAS J OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 


CENTURY LIFE INSURANCE CO., inoranarotis 


Capital. $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 


All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- 
of Indiana who believe in the ability of the management to _ partments of life insurance work. 
build —.zeallife insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an. 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has seal red blood in its veins—that has all th- elements of growth and permanency— 
Tell us where you want to work 














Standard Life Insurance Company 
HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to Address the Company at once for agency con- 
the up-to-date Agent either part time or: ‘et and temnitosy... Salary and expense allowance 
hole time that we have the best proposi- “Gee nee rere pig ages if. nat — 
—e bie , prop Company operates in Michigan, Iowa, Illinois, 
tion and opportunities for his future success. Nebraska, Kansas, Oklahoma, Missouri and Indiana. 


Approximately $35,000,000 insurance in force. 

















Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Offic is helpful; our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 











be made available for female risks. 








It’s a Whiz! 


We are issuing a 
Woman’s Policy 
framed to meet 
modern women’s 
needs. Most 
agents find ita 


State Life Insurance Co. of lowa 
(Now Organizing) 
Capital - - $1,000,000 


Over 800 stockholders now in Iowa. 
Liberal commissions to stock salesmen. 
Company about two-thirds through. 


WALLACE & BEERY, Fiscal Agents 


510 Fleming Building - - - Des Moines, Iowa 




















Tr. 
bese SALARY 

A supervisor or field superintendent is to be offered an experienced life insu- 
rance man who can not only write applications but hire agents, by one of the 
best, conservative old line companies in the country. Salary and expenses 
will be paid. Communications confidential. 


Address, 33-W, care The National Underwriter 
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Madison, Wis. 
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General Richardson Killed 


Gen. B. A. Richardson, for many 
years a special agent of the Equitable 
Life of New York at Indianapolis, and 
his wife, were killed Tuesday morning 
of last week while crossing interurban 
tracks at Southport, Ind., in an auto- 
mobile. General Richardson lived at 
Southport, which is a few miles south 
of Indianapolis. He was 78 years old, 
a veteran of the Civil War, and spent 
virtually all of his life in Indianapo- 
lis. At one time he was in the local 
agency business in that city with F. F. 
McCrea. He was a public-spirited citi- 
zen and was identified with many of 
the best enterprises of Indianapolis. 
He is survived by three sons, one of 
whom is N. T. Richardson, secretary 
of the insurance department of the 
Bankers Trust Company of that city. 


McClave Enters the Service 


Dr. Arthur W. McClave, for the past 
15 years medical director of the Na- 
tional Life, U. S. A., has resigned to go 
into the medical corps of the army, 
having been commissioned a captain. 
During his absence Dr. James 
Guest will have charge of the com- 
pany’s medical department with the 
title of assistant medical director, and 
will remain with the company with 
that title after Dr. McClave’s return. 
Dr. Guest was medical director of the 
Commonwealth Life of Louisville for 
eight years, and more recently has 
been with the Equitable Life of New 
York at the home office. He is a grad- 
uate of the Center College of Danville, 
Ky., the University of Virginia, and 
the Bellevue Medical Hospital College 
of New York. 


C. C. Horne Is Advanced 


Clarence C. Horne, has been appointed 
superintendent of home office agencies 
of the New England Mutual Life. Mr. 
Horne has been in the home office for 
16 years and since 1909 in the agency 
department, where he has been brought 
in close touch with the field force. 





Increase in Business 


evidence to show that there is 

more life business to be written by 
the full time life insurance agent today 
than ever before. With 400 less pro- 
ducing agents than were reporting in 
the same period last year, the Union 
Central has written more business in 
the last four months than in the same 
period last year. And the trend is con- 
tinually upward. The Cincinnati of- 
fice shows a 20 percent increase in 
October as compared with October of 
1917. 


Lose Services of Part Timers 


Te Union Central Life has the 


The Union Central has 112 agents in 
the army itself and a large number of 
others who are in some war work. 
Company representatives believe that 
probably one-fourth or more of the 
agents who are not producing this year 
and who did produce last year are part- 
time men who now find themselves en- 
tirely occupied by their regular duties. 
For instance, many bank cashiers have 
written life insurance as_ part-time 
men but now, with the banks short of 
help and at the same time facing in- 
creased work because of Liberty loan 
campaigns and other special war work, 
these men have no time left from 
regular duties for going after pros- 
pects. Consequently the entire field is 
left almost exclusively to the full-time 
men and as a greater volume of busi- 
ness is being Written than before, the 
full-time man is in a better position 
than he was this time last year. 


Influenza a Stimulus 


J. L. Shuff, manager for the Union Cen- 
tral in Cincinnati, and C. A. Hommeyer, 
assistant superintendent of agents, who 
has just returned from a visit to agents 
as far west as Lincoln (Neb.), both re- 
port that the influenza epidemic has been 
a wonderful stimulus in business produc- 
tion. Mr. Shuff reports that business has 
come in voluntarily and that he has a 





number of policies in his office which can 
not be delivered until the applicants are 
in physical condition to go before a doc- 
tor for examination. An agent of the 
company who had been trying for more 
than a year to get a corporation president 
to insure the life of a highly important 
executive, who was undertaking work of 
a special nature and who could not be 
easily duplicated skould his death occur, 
had this president call him on the tele- 
phone one morning to say that he was 
ready to take $25,000 insurance on the 
life of the executive. 


Got Quick Action 


It developed that the same morning the 
man had left the office under the impres- 
sion that he was getting influenza. The 
president of the company was -almost 
prostrated by worry with the thought 
of what would happen if the man ac- 
tually should die and was only relieved 
when the man recovered within two days 
from a severe cold and was passed for 
the insurance policy by the doctor. 


Used on Procrastinators 


The influenza epidemic is used with 
particular success and correctly in push- 
ing over cases where the man has just 
procrastinated, has been just about ready 
to sign the application, and particularly 
where a man has not insured because he 
believes that he is in the prime of life 
and is in no danger of immediate death. 
The startling death figures for the epi- 
demic showing that it is the men in the 
prime of life and seemingly in the height 
of physical vigor who are most frequently 
taken has served to arouse in these men 
the just apprehension of what would 
happen to their families if their death 
should occur soon. And at the very time 
when many men were exceedingly anxious 
to be physically examined for life insur- 
ance and receive their policies with the 
least possible delay, the shortage of doc- 
tors has left some applications in the 
agent’s office for two weeks and more 
awaiting the services of some physician 
for the examination. The situation has 
served to emphasize in a vivid way the 
fact that when a man wants insurance 
most, he may not be able to get it. 





Now Doing Y. M. C. A. Work 


J. Jefferson Tyndall, formerly man- 
ager of the Connecticut General Life 
at Cincinnati, is now engaged in Y. \f. 
C. A. work, being social secretary in 
charge of the American Y. M. C. A. 
in the London district. Mr. Tyndall] 
enlisted for overseas service in the Y. 
M. C. A, last April. The London areg 
includes not only London proper but 
some 14 camps in the general vicinity 
and several large hospitals. Mr. Tyn- 
dall is doing a great work and offers 
to serve any of the insurance frater- 
nity that may have friends or rela- 
tives coming through London. In 
writing to THe NATIONAL UNDERWRITER 
he says he will be glad to do anything 
he can for the relatives or friends of 
the insurance people in rendering any 
assistance in any form in his district, 
Mr. Tyndall’s address is headquarters 
American Y. M. C. A., 47 Russell 
square (W. C. 1), London, England. 


New Chicago Company 

The Guarantee Equity Life Insurance 
Association is being organized in Chi- 
cago with headquarters at 605 Ashland 
Block. The company will write an as- 
sessment life business. It is being or- 
ganized by W. W. Kramer and D. E. 
Webster. Both have experience in 
fraternal and assessment insurance cir- 
cles. Mr. Kramer’s father is one of the 
active heads of the New Era Fraternal 
of Grand Rapids, Mich. The company 
will specialize on one form of policy. 
It expects to commence business within 
the next three months. 


New Illinois Hand Book 

A new insurance hand book of Illi- 
nois has just been published by Tue 
NATIONAL UNDERWRITER COMPANY. The 
book contains the name and company 
representation of every agent licensed 
to do business in the state, fire, life 
and casualty. It also contains full in- 
formation concerning every company 
operating in the state showing finan- 





INDEX VALUE 











"THE Kalamazoo Auto Step Index is simple, rapid and 
‘4 perpetual, these features comprise the value of an index. 
By indexing under the first name as well as the surname 
and also giving to each account an identifying number, 


posting time is reduced 30%. 


The Auto Step Index 


allows practically unlimited expansion without being 


cumbersome or voluminous to handle. 


Write for booklet. 


‘‘Saving time and Labor in Posting” 
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cial condition, names of officers, etc. A 
digest of the insurance laws relating to 
life insurance is contained in the book 
prepared by Guilford A. Deitch of In- 
dianapolis. A complete life insurance 
directory of the city of Chicago is also 
embodied in the book. 


Inheritance Tax Exemptions 


In redrafting the house form of the 
war revenue bill the senate finance 
committee has substituted an inheri- 
tance tax for an estate tax, with indi- 
vidual beneficiaries. This operates so 
that if a man leaves $100,000 to his 
widow and three children in sums of 
$25,000 each all the bequests are ex- 
empt; if he leaves his widow $100,000 
then the $75,000 is subject to the in- 
heritance tax. Insurance companies 
must withhold the tax and pay it over 
to the executive or to the internal rev- 
enue collector, as may be determined 
by regulations to be issued by the 
treasury department. 


Life Notes 


The Iowa insurance department is ex- 
amining the Royal Union Mutual Life of 
Des Moines. 

Edgar L. Martin, of Manchester, gen- 
eral agent for New Hampshire of the 
Massachusetts Mutual Life, and one of 
the best known life insurance men in 
New England, died at his summer home 
in Plainfield, Vt., of pneumonia on Thurs- 
day. 

The final return made by the Life In- 
surance committee, J. A. Barbey of the 
New England Mutual, chairman, of the 
New England Committee on the Fourth 
Liberty Loan, shows that the New Eng- 
land agents secured subscriptions of 
$8,333,350 to the loan, while the compa- 
nies subscribed $31,197,600, the total sub- 
scriptions of the life interests being 
$39,530,950. 

T. Foster Witt, formerly agent in Rich- 
mond (Va.) for the Penn Mutual, was re- 
cently moved up from captain to major 
of heavy artillery and was assigned to 
the Forty-first artillery at Fort Monroe. 
He won a lieutenant’s commission at Fort 
Myer in the summer of 1917. Major Witt 
isa graduate of the Virginia Military In- 
stitute. He has a brother, Samuel B. 
Witt, also a graduate of V. M. I., who is 
studying for a commission in the marine 
corps at Quantico. 

















SOME GOOD SELLING STUFF 











HE Mutual Life, through Vice- 

President George T. Dexter, makes 
some excellent current suggestions 
along sales lines. He comments on 
the following subjects: 

To Get Next to the Prospect—If your 
candidate for life insurance has a hobby 
of any sort—hunting, fishing, golf, in 
the way of sports; camping, motoring, 
sailing as a recreation; or if he has some 
special fad in business—fine stock, fruit 
culture, fancy poultry, or whatever may 
be his special diversion; discover it be- 
fore you go to him, and inform yourself 
thoroughly in the premises so that you 
may be able to discuss it and to ask in- 
telligent questions regarding it when 
you interview him. Don’t undertake to 
instruct him; you are to assume the atti- 
tude of a learner possessing an interest 
in the thing that especially interests 
him. 

If he has no particular fad, show an 
appreciative interest in his regular busi- 
ness—not an impertinent curiosity, but 
such recognition of its importance and 
of the success he has made of it as will 
amount to a delicate but not obsequious 
compliment. 

The man would be less than human 
who would not be pleased with atten- 
tions of this sort discreetly exercised. 
If your manner is modest and respectful 
he will naturally form a good opinion 
of you because of your interest in what 
means so much to him. Being thus in a 
good humor with himself and with you, 
he will the more easily become inter- 
ested in your business and in your prop- 
osition when the time comes to broach 
it. At any rate he cannot well refuse 
to hear your story, 

* * * 

Case of Desertion—A neighbor of ours, 
a man of previously good repute, has 
just deserted his wife and children, leav- 
ing them in comparative poverty. The 
oldest son must now give up school and 
find employment at such meager pay as 
a boy of fourteen can expect. The 
daughter to abandons her hope of an 
education, and the younger children 
must join in and earn something, how- 
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American company. 


fied policyholders. 


The Mutual Life 


Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- - 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 


OF NEW YORK _ 
34 NASSAU STREET, NEW YORK CITY 


Insurance Company 
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Conservative Life Insurance Company 


(Ordinary and Monthly Premium Plan) 
We want two experienced industrial men 
as superintendents. One for an English 
speaking, the other a Polish and Slavish 


record as canvasser and trainer of men. 
Have splendid openings for agents in both dis- 
tricts, good pay, rapid promotion. 
confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 


of America 


Both in Indiana. Must have 
Write in 


South Bend, Indiana 








ever little. The mother will seek office 
work, which she gave up a decade and 
a half ago at the urging of the man 
who at the altar promised to love and 
protect her as long as she lived, and 
who now abandons her. 

No, this is not an extraordinary case, 
and the missing husband and father is 
not an unheard-of brute. He was a good 
provider, appeared devoted to his family, 
lavished upon them every comfort that 
his moderate income could provide. His 
only crime was in dying uninsured; or, 
perhaps we should say, “in living unin- 
sured,” knowing that he might at any 
moment be summoned to leave those 
who loved and entrusted him. 

* * ok 


Soldiers’ Insurance—Don’'t call it “Gov- 
ernment insurance.” It is life insurance, 
as truly as that issued by the companies. 
The difference is that the government 
itself carries the extra hazard due to 
war, which the soldier could not possibly 
pay for, and it also provides for the 
expense of management. Don’t use the 
term objected to, thereby accustoming 
the public to the erroneous notion that 
the government is going into the insur- 
ance business. It is not. It will never 
extend the benefits of life insurance pro- 


tection to the public generally, which 
would involve meeting the expense of 
management through public taxation. 


The government cannot do too much for 

the soldier who offers his life for his 

country, but the civilian will continue to 

provide for his own at his own expense. 
~ * * 


Your Business and the War—Who says 
the life insurance business is depressed 
because of the war? Do you know that 
British companies, which have been 
much harder hit than American compa- 
nies can possibly be, have been writing 
a much larger volume of insurance since 
the war began than before, notwith- 
standing a large decrease in their agency 
forces? The same is true of Canadian 
companies, all but two of which have 
written an increasing amount of insur- 
ance each year during four years of the 
war. If you do not find business good 
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MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give ourmen. No other life 
insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 


Bankers Life Company 
DES MOINES 








look for the cause elsewhere than in the 
war. 
* * * 

Short Method of Figuring Premiums— 
Your rate book gives the premiums per 
$1,000. When you are trying to get your 
prospect for $5,000, quote the premium 
for the $5,000 at once. To do this quickly 
add a cipher to the premium for $1,000 
and, ignoring the decimal point, divide 
by 2, pointing off in the result two places 
for cents. For example: premium for 
Twenty Payment Life, $1,000, age thirty- 
five, is $38.34. Divide 38340 by 2 and, 
pointing off cents, you get $191.70. That 
is easier than multiplying by 5. For 
$2,500, divide 38340 by 4 and point off 
cents as before. This gives you $95.85. 
For $25,000 divide 383400 by 4 and point 
off cents as before. This gives you 
$958.50. For $12,500 divide 383400 by 8 
and pointing off cents you get $479,25. 

* * * 


Government Insurance —T here are 
those who would have the government 
take over the insurance business. Some- 
thing perhaps might be said in favor of 
the scheme, but nothing of any merit 
has been advanced so far. The advo- 
cates of the project have, without excep- 
tion, in all their utterances exposed their 
ignorance of the science of life insur-. 
ance. Usually they cite the beauties of 
government insurance as made in Ger- 
many for the working man. In answer 
read what Ambassador Gerard has to 
say about that. 

“The much admired workingmen’s in- 
surance in Germany against sickness, 
unemployment and old age has tied the 
worker to his job as the serf of old was 
tied to the soil. The government dis- 
poses of his wages to so large an extent 
that he has not enough left to strike out 
for himself and if by any chance he does 
break loose, he loses all his past pay- 


ments,” 
* * * 
What Is the Seore?—Now, honor 
bright, how many real canvasses have 


you made in the last four weeks? Don’t 
answer yet. Just count it up for your 
own information and guidance. “Did not 
keep a record?” Whew! Of course paper 
is expensive now, but twenty-five cents 
for a note book might prove a very good 
investment. If you don’t keep a pros- 


pect book and a record of canvasses you 
will never do the best that is in you. 





J.O. LAUGMAN, President 


Capital $100,000.00 





Lutheran International 
Jusurance Company 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 





B. O. BERGE, Secretary 


Surplus $121,477.33 
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HOLD YOUR LIBERTY BONDS 

SomE get-rich-quick concerns are en- 
deavoring to persuade patriotic Liberty 
bond holders, whom they know will not 
sell outright their Liberty bonds, to turn 
over their Liberty bonds to these com- 
panies as security for a loan and with 








the money thus borrowed purchase stock 
in their companies. 

A Liberty loan bond is the safest in- 
vestment in the world, and a prudent man 
will very carefully investigate any effort 
to induce him to exchange it for a less 
safe investment. This lending one money 
on Liberty bonds as security to purchase 
stock in. the lender’s company is in many 
cases only a thinly disguised method of 
exchanging stock of doubtful value for 
Liberty bonds of unquestioned value. 

It is a good business and it is patri- 
otism to hold your Liberty bonds. 








RIGHT MENTAL ATTITUDE 


Tue right attitude of mind these days 
is highly necessary so far as insurance 
men are concerned. One surely must 
think right in order to do right. It is 
an easy matter to “see through a glass 
darkly” and to get a wrong impression 
of the world. An insurance man can 
easily reach the conclusion that busi- 
ness has gone to the demnition bow- 
wows and hence there is no reason for 
him exerting himself very strenuously 
in the effort to secure applications. 
Never before has there been such a de- 
mand for a clear, optimistic, hopeful, 
courageous mind. 

One of the general agents the other 
day stated that he had had a number 
of incidents in his career recently that 
would have warped his mind if he had 
allowed them to do it. He called at- 
tention to one case where he had a 
large business policy on a concern, as 
well as a personal policy on one of the 
officers. This concern was engaged in 
a line of business that was regarded 
by the government as non-essential and 
hence it could not get the supply of 
steel that it desired. The concern had 
notes up with the agency covering the 
premium on its business policy. The 
head of the institution went to the in- 
surance office and said that he would 
be unable to meet his obligations. He 
said that the insurance might as well 
be allowed to drop. This insurance 


man instead of being discouraged, said 
that this was no time to show the white 
feather. He urged his policyholder to 
change his line of manufacturing and 
get into government work. He pumped 
him full of hope, got his enthusiasm 
aroused with the result that the con- 
cern did change into another line and 
is now in government work. It was 
able to meet its premiums and the busi- 
ness was saved. The insurance man 
met an emergency with his initiative. 
Another case happening to this same 
insurance man is recited. One of his large 
policyholders came to him one day say- 
ing that he feared that the government 
would put him out of business. He 
was not able to get material nor cars 
for shipment. He had concluded to 
drop his insurance. The insurance man 
said that he had always found Uncle 
Sam quite fair and he did not believe 
that it was his intention to harm any 
essential and legitimate enterprise. 
This insurance man got in touch with 
some of the government authorities 
and in cooperation with his policy- 
holder was able to straighten out his 
affairs to the latter’s satisfaction. 
Now the policyholder finds his busi- 
ness going along smoothly and has in- 
creased his insurance. 

This all shows that the insurance 
man who is on to his job, possesses 
initiative, and is casting about to save 
business instead of allowing it to be 
destroyed, usually wins out. A few 
rejections, a few lapses, a few body 
blows, knock a weakling to the floor 
and he does not rise. He does not go 
about his business trying to save 
something out of the wreck, but he 
takes it for granted that nothing can 
be done, that the world is against him, 
that his luck is gone, that there is no 
use for further effort and he succumbs. 
This is no time to get down in the 
mouth or down at the heel. There 
was never so much business to be writ- 
ten. All that is required is hard work, 
good, common horse sense, the elim- 
ination of worry and the manifestation 
of confidence and cheerfulness that 
leaves the world always right side up. 
The sun may be obscured for a little 
while at times, but the clouds soon 
pass off, 

In this great day and age there are 
momentous tasks at hand and plenty 
of work for all to do. Life insurance 
is necessary. It has been declared an 
essential business. It is one of the 
great, beneficent, stupendcus activities 
of the age. The man engaged in this 
work should be proud of its history 
and achievements, proud of his occupa- 
tion, glad of the opportunity to do 
something constructive. He should 
push out stronger than ever, deter- 
mined to burn all the barriers away. 








STICK TO ONE THING 


YES; an agent can perhaps sell life 
insurance (some life insurance) while 
handling fire insurance as a side line; 
but he will not make a success of 
either. Life insurance is “a jealous 
mistress that will tolerate no divided 
affections.”—Points. 








THESE times the man who attends 
strictly to his own business is about 


ersonal Glimpses of 
P Life Underwriters 


S. H. Wolfe, lieutenant-colonel in 
the quartermaster’s department in the 
army at Washington, has been pro- 
moted to a colonel. The financial end 
of the army is looked after by the de- 
partment of finance of which Gen. H. 
M. Lord is head. Colonel Wolfe is ap- 
pointed his executive officer and in that 
capacity is assist&nt director of finance. 





C. H. Harmon, a member of the 
Omaha general agency for the Bankers 
Life, died in Minneapolis after a brief 
illness. He entered the life insurance 
business last April and in spite of the 
very brief time during which he was 
active in the field, he had a total of 
$63,000 of business to his credit at the 
time of his death. 


A. C. Deatz, representing the Bank- 
ers Life at Kansas City, Mo., has been 
called to service by the War Depart- 
ment and has reported for duty in Chi- 
cago, where he will have charge of all 
shipments of army horses and mules 
from and through Chicago for the 
duration of the war. 


Robert H. Angell of Roanoke, Va., 
president of the Shenandoah Life, has 
been appointed federal fuel administra- | 
tor for that state. Mr. Angell has been 
serving as local fuel administrator for 
Roanoke. 


W. E. Bargar, agency manager at 
Buffalo, N. Y., for the Bankers Life, 
writes a story of cumulative misfortune 
which had a bright and unexpected 
ending. His enumeration of untoward 
incidents opens with the statement that 
Buffalo has been without street car 
service for more than three weeks. 
Next, the influenza epidemic occa- 
sioned a quarantine which closed up 
everything except the stores. Another 
stroke of bad luck was when he broke 
his right wrist while cranking his. auto. 
Enumerated as the final item of this 
category is the news of Mr. Bargar’s 
marriage on Oct. 16. 


Capt. Edward D. Harris, comptroller 
of the Life of Virginia, serving with 
the American Red Cross in France, re- 
cently reported wounded, wrote re- 
cently to his uncle, John G. Walker, 
president of the company, that he was 
struck by a small piece of shell just be- 
low the eye and that it went into his 
head. It grazed the eye ball, causing 
a hemorrhage, but no serious conse- 
quences are anticipated. Another bit 
of shell soon afterward penetrated his 
clothing and then pierced the body of 
his chauffeur, killing the latter in- 
stantly. Captain Harris was motoring 
up to the front in the Verdun sector 
with Red Cross supplies when he came 
within range of the Hun fire. 


Frederick A. Brown, well known in- 
surance attorney of Chicago, is now a 
captain stationed at Camp Custer, 
Mich., as administrator of war risk in- 
surance. His work has to do with the 
legal end of the business. Captain 
Brown says he will transact more in- 
surance law business in a week at 
Camp Custer than he would in civil 
life in a lifé time. Captain Brown was 
until recently stationed at Washington. 


John F. Onion, aged 56, general at- 
torney for the Southland Life, died 
suddenly at his Dallas home follow- 
ing a stroke of paralysis. He was 
stricken while at work in his office and 
never showed signs of improvement. 
Mr. Onion lived in San Antonio be- 
fore going to Dallas. He was promi- 
nent in Texas legal, political and fra- 
ternal circles, besides his insurance 
connections; had served in the Texas 
legislature from two districts, and had 
been a delegate to the national demo- 
cratic convention. At one time was 
grand chancellor of the Knights of 
Pythias. He was vice-president and 








thirty days behind. 


—_= 





JOHN F. ONION 
General Attorney for the Southland Life, 
Dallas, Tex., Who Died Recently 
After a Brief Illness at His 
Home in That City 





Life, when that concern was absorbed 
by the Southland Life in March, 1915. 
At the recent meeting of the Legal sec- 
tion of the American Life Convention 
he presented an elaborate and exhaust- 
ive paper on Insurance Interest in 
Life. 


William H. Stanley, 1062 Ellicott 
square, Buffalo, N. Y., a well known life 
insurance man has gotten out his new 
book, “Life Experiences of 100 Aver- 
age Men.” The book is illustrated in 
colors by the use of charts. The book 
starts with a young man at age 25, car- 
ries him through life, showing his pos- 
sibilities of living and of acquiring an 
adequate competence. Mr. Stanley an- 
swers the questions that he asks all 
through the book as follows: 

“After he has planned for the crea- 
tion of an adequate life insurance 
estate and provided for its proper dis- 
tribution, will not his whole life be 
more contented? He will know that 
no matter when his uncertain tenure of 
life may come to an end his dear ones 
will never be placed between the ham- 
mer of temptation and the anvil of 
poverty. It will be a source of great 
satisfaction to him to realize that his 
wife and his children are in the safe- 
keeping and wardship of his life in- 
surance estate, which is impregnable in 
its solvency, certain in its operations 
and equitable in its distribution.” 

The book sells for $3, including the 
charts. 


William H. Kingsley, second vice- 
president of the Penn Mutual, spent 
Saturday with the general agency 0 
C. J. McCary & Co., in Chicago. Mr. 
Kingsley has taken leave of absence 
from the Penn Mutual to become an 
executive of the Red Cross, with head- 
quarters at Washington. He is filled 
with enthusiasm for his Red Cross 
work. It calls on him for full 14 hours 
work a day, he said, and frequently 
journeys to various parts of the coun- 
try. From Chicago Mr. Kingsley went 
to Minneapolis. All who know. Mr. 
Kingsley recognize in his distinguished 
executive ability, his urbane personality 
and extraordinary physical vigor a0 
unusual equipment for arduous and en- 
thusiastic work. 


Harold Dyrenforth, general agent of 
the Illinois Life in Chicago, has figured 
in a singular coincidence during the 
last few months in that he has had as 
prospects and secured applications for 
a number of big business men in Cir 
cago that have died because of the i- 
fluenza epidemic or were taken sud 
denly off by some other cause. 

For instance, he secured the applica 
tion of William A. Lydon, the head 0 
the Great Lakes Dock & Dredging 
Company. He, however, was rejecteé 





general manager of the San Antonio 





Another prominent man was Fred W- 
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Lenfesty, head of a big electrotyping 
concern. Another that he insured re- 
cently was Harry H. Latham, head of 
the Latham Machinery Company. He 
had recently been working on Nelson 
N. Lampert, vice-president of the Fort 
Dearborn National Bank, who died 
suddenly on the golf course at Excel- 
sior Springs, Mo. 

One of the coincidences is that the 
names of all these men begin with “L.” 
Mr. Lampert carried about $70,000 life 
insurance. He was regarded as one 
of the big friends of life insurance in 
Chicago. 

Cards are out announcing the mar- 
riage of John J. Moriarity, assistant 
secretary of the Missouri State Life 
and Miss Floyd Bowen Smith, Oct. 
31. Mr. Moriarity is also secretary of 
the Missouri State Life’s $100,000 Club, 
and is well known in insurance circles 
throughout the country. 


A sudden message telling him that 
his brother is held for ransom by Mex- 
ican bandits called Thomas H. Knotts, 
secretary of the Standard Life of Des 
Moines (Ia.), to the border last week. 
A. L. Knotts of Sioux City, another 
brother, is with him, and it is believed 
they are carrying a sum of money in 
case it may be necessary to come to 
the terms of the brigands. Mr. Knotts 





has taken the case up through Wash- 
ington also. The missing brother, E. 
F. Knotts, is held with two other 
Americans who have been interested 
with him in mining affairs near Du- 
rango. 


First Lieut. Frank D. Nowack, spe- 
cial agent for the Connecticut Mutual 
Life in Des Moines (Ia.), was killed 
in France Sept. 12, so his brother, Ber- 
nard, also with the Connecticut Mu- 
tual, has been officially informed. He 
was in the St. Mihiel battle. 


Frank Mason, representing the Bank- 
ers Life at Keota, Ia., recently had an 
unusual experience in another line of 
business. Influenza was very bad in 
his town and the daughter of one of 
his friends was among those afflicted. 
The friend is in the produce business 
and it was impossible for him to look 
after his home and his business too, so 
Mr. Mason told him to go home-and 
that he would look after his business. 
He did this for a week, and reports 
that he is now in a position to give 
complete information in regard to all 
varieties of chickens. He remarks, 
however, that his most minute and par- 
ticular information is regarding roost- 
ers, because one of them slipped a spur 
into him. The latest report from the 





produce business is that the proprie- 
tor’s daughter is convalescing and that 
Mr. Mason expects to return soon to 
his own line. 


James Fairlie, actuary of the Illinois 
department, has been contemplating 
joining the officers’ training camp at 
Camp Taylor, Kentucky. At the re- 
quest, however, of Superintendent Pot- 
ter, Director of Trade and Commerce 
Boys and Governor Lowden, Mr. Fair- 
lie withdrew his application, as it was 
found virtually impossible to find a 
competent actuary to take his place. 
Messrs. Boys and Potter filed a re- 
quest with the proper federal authori- 
ties asking that Mr. .Fairlie be retained 
in the state service. In as much as 
Attorney-General Brundage held in a 
written opinion given to Superintend- 
ent Potter that Mr. Fairlie is under the 
meaning of the federal act a state offi- 
cial, the federal authorities readily 
granted deferred classification. 


The Mutual Benefit makes special 
mention of Pierre M. West of the De- 
troit agency of the company, who 
ranks fifth in the amount of insurance 
paid for last year and was one of the 
twelve men to qualify for the last five 
honor rolls, 1913 to 1917, inclusive. He 
entered the service of the company 
July 1, 1912, in Detroit. Previously he 





had 22 years’ experience in the shoe 
business, 17 of which were spent in 
traveling on the road. In referring to 
Mr. West, the Mutual Benefit says: 

“Mr. West has always challenged the 
statement that there is no investment 
in life insurance and calls attention to 
the fact that just as a man can buy his 
clothes cheaper and better made than 
he can make them himself, and for 
the same reason is too busy in his own 
business or profession to pay the re- 
quired special attention to the invest- 
ment of his surplus funds, so also can . 
he achieve the best results by employ- 
ing the service of a company whose 
specialty is the safeguarding of funds 
entrusted-to its care. Those men who 
want to be among the financially inde- 
pendent at age 65 save systematic- 
ally lay aside over a long period of 
years a fair amount of their income 
safely invested and conserved in life 
insurance premiums. To the young 
man Mr. West says, “For every cent a 
day which you invest with us under 
the ordinary life accelerative endow- 
ment plan, we will provide you with 
more than a dollar of income per 
month in your later years.” Mr. 
West’s clear-cut enthusiastic presen- 
tation of the real investment side of 
life insurance has brought him a re- 
markable degree of success.” 








Courteous—Safe—Conservative 


A company thirteen years old 


e 39 « . 
with no “past to explain, with a 
steady uninterrupted growth, with a 
splendid record for low cost insurance and 
good service to policy holders and agents, 
with a million and a half of high-grade 
business in the city of Chicago, wants 
an Assistant Manager for Chicago— 
salary and commission and renewals. 

State age, insurance record, qualifica- 
tions and references in first letter. Appli- 


cant must be man who can personally sell Life 
Insurance and show other men how to do 1t. 


Address 52-P, care The National Underwriter. 














German Mutual Life of St. Louis 


Name to be changed as soon as formalities can be complied with) 


A Purely Mutual Company with an Honorable Record of 60 Years 
Assets over One and a Quarter Million. Has some good general agency territory still open in the 
State of Missouri. As Strong as the Strongest. As Good as the Best. 
FREDERICK H. KREISMANN, Prest. EDWIN J. MEYER, Sec.and Treas. A.L. AMBLER, Supt. of Agencies 











HE ACID TEST Capable Agents Wanted 
for Strength j COCh 

moe ay 9 P places Soa ~— <— a high on the list. 
Low Cost . 


CHUSET 


J. C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 


a 


The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 











Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 
Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Policies 

Dec. 31—1888....$ 104,307 $ 9,073 Income Issued 
1897.... 274,290 6,619,653 1888-1897 ....$ 1,744,102 387,702 
1907.... 2,916,339 39,503,485 1898-1907.... 10,551,857 1,139,235 
1917.. 115,099,897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 
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Once an 
Illinois Life 
Man 


Always an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COMPANY COMPANY 
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WANTS GOOD 
AND 
WiLL PAY THEM WELL 


MEN 
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AND 
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A Few 
Life General Agency Openings 


In the following states: 
Illinois, Indiana, lowa, Michigan, Minnesota, 
Missouri, Ohio, Pennsylvania, Texas and Virginia. 


In making application give full information as 
to experience, age and general qualifications. 


Address: 
AGENCY DEPARTMENT 


Continental Assurance Company 
910 Michigan Avenue, Chicago 





































Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 


‘in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 






















Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, Il. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager _ 
















The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 


Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











State Mutual Life Assurance Co, of Worcester, Mass. 


INCORPORATED 1844 
REAL MUTUALITY for nearly THREE-QUARTERS OF A 
CENTURY has characterized all Company activities to the advantage and 
satisfaction of policyholders, beneficiaries and agents. 
Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 
































HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


| The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
4 crease during the year of $12,556,816 The Company paid the policyholders in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GA General Managre 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 


601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 











Time to Have a Gun 


Is When You Need It! 


T HE New York Life says: 

“We have before us the list of 
claims paid in the first 23 days of Octo- 
ber in the United States for over $500,- 
000 on the lives of 195 policyholders, 
most of whom wete under the age of 
40. No more startling argument could 
be made in favor of life insurance at 
this time. Most men under 40 are so 
optimistic in regard to their physical 
condition and the probability of a long 
life that it is often difficult to interest 
them in the subject of life insurance. 
They should be so no longer. 
“An astonishing phase of this most 
interesting list is that 26 of the cases, 
or 13 percent, were insured under poli- 
cies that had been in force less than 
one year. These first-year deaths 
range in age from 19 to 46. A New 
Orleans youth of 19 had a policy for 
$15,000, which had been in force only 
two months and 14 days. Another pol- 
icyholder of 19 in Whitesboro (N. Y.) 
was insured for $2,000 two months and 
11 days before he died. Another for 
$2,000 on the life of a citizen of Chi- 
cago, aged 29, had been in force for 
two months and 12 days. How narrow 
was the margin in these instances! A 
man in Springfield (Mass.), 38 years 
old, insured for $10,000 seven months 
and 19 days ago, and another young 
business man of 31 in Tulsa (Okla.), 
who insured for $36,000, lived only nine 
months and three days. Practically 
every state, north, south, east and west, 
is represented. No age or section is 
immune. 

“Two or three things are evident. 
First, that men and women who are 
in physical condition to get insurance 
ought to apply for it at once and take 
it without delay when issued, even if 
rated up, and furthermore, it is wise to 
take it in a good, sound life insurance 
company, one that can stand the gaff in 
an emergency like this. It is quite 
understandable that so widespread and 
appalling an epidemic may be.a severe 
strain on institutions that are small, 
or weak, or not conducted according 
to scientific principles.” 














Lesson for Today 


One insurance man, with the right 
kind of vision, asserts that notwith- 
standing all the upsets and hardships 
due to the war, the buying power to- 
day, as compared with the financial 
ability of the country from 1893 to 1896 
is ten times greater. This was a period 
of financial disturbance that surely 
tried the agent’s soul, yet it was a pe- 
riod that all the strong men in the busi- 
ness survived—and were the better for 
the experience. Today, besides the 
vastly greater purchasing power of the 
people, there are many wholly new 
angles from which to present the sub- 
ject. So true is this, that the public 
conception of life insurance now as 
compared with 35 years ago, is almost 
as an arc light and a tallow candle. 
The agent must stop being sorry for 
himself and deploring the _ baseless 
“conspiracy” of things against him. 
He must speed up his courage and 
sense of responsibility, he must seek 
the right prospects, pick his apples by 
hand—and not wait for windfalls—re- 
frain from gossiping on the street, and 
keep eternally sawing wood! As the 
elder Armour said, if you would suc- 
ceed in the pork-packing business, 
“You must eat hog, sleep hog, yes, go 
the whole hog—all the time.” If you 
do this, nothing can bar you from suc- 
cess—New England Pilot. 


Milwaukee life underwriters secured 
total subscriptions of $3.766,200 to the 
fourth Liberty loan, according to the re- 














port of Manford W. McMillan, city man- 
ager of the Prudential, who served as 
chairman of the group. The minimum 
quota of the group was placed at 








$3,500,000. 





Mr. Life Manager: 


We not only furnish 
the “‘pep”’ 


We furnish the ideas 
and practical sell- 
ing plans that make 
the ‘‘pep’’ 





Are you furnishing’ the 
Insurance Salesman 
to your men in these 
times when well-di- 
rected and intelligent 
energy are needed 
more than ever in life 
insurance field work? 


We can do a lot of your 
work cheaper for you 
than you can do it 
yourself. 


Twelve strong depart- 
ments of specialized 
life insurance sales- 
manship. 


Special articles by men 
that know. 


Modern salesmanship 
applied to life insur- 
ance. 


Let us quote you rates 
. for all your agents. 


Get our special offer on 
sending the Salesman 
as a Christmas pres- 
ent to your men. 


The Insurance Salesman 
402-4 Lincoln Inn Court 
Cincinnati, Ohio 
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WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 

We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 








THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial 
fe, policies to 

; Ordinary. 
‘ Splendid op- 
| portunities for 
| good men. 







Address 
= ELONA.NELSON 


President 
Home Office Building CHICAGO 
Chicago 











THE COLUMBIAN 


NATIONAL LIFE 


INSURANCE COMPANY 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Agents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 


NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
G*Supplementing Policyholders’ Digest 
Published Annually in May. Price, $2.56 








Massachusetts Mutual 


The Massachusetts Mutual has in- 
creased its limit on a single life to 
$100,000, and has also increased the 
amount it will write on five-year term 
insurance to $50,000. 





Great Republic Life 


The Great Republic Life of Los 
Angeles has issued a new 20-payment 
coupon policy under which the coupons 
may be used to reduce the annual pre- 
mium, reduce the number of premiums, 
buy additional insurance, or to be left 
in trust with the company at interest. 
A double indemnity clause for acci- 
dental death provides in addition 5 per- 
cent of the face of the contract annu- 
ally for 20 years. The policy also has 
a total and permanent disability clause, 
a permanent partial disability clause 
and accident insurance of the bene- 
ficiary in the sum of 5 percent of the 
face of the contract. Other terms of 
the policy are liberal. The contract 
carries the new military or naval ser- 
ice clause as follows: 

Military or naval service in time of 
war or any service allied thereto or as- 
sociated with war, the performance of 
the duties of which will subject the in- 
sured to any of the hazards of warfare, 
is a risk not assumed by the company. 
In the event of the death of the insured 
while so engaged, or within six months 
after leaving such service as the result 
of such service, the company agrees to 
pay the beneficiary of the insured, if 
death occurs within five years from the 
date of this policy, a sum equal to 
twice the total amount of the premiums 
theretofore paid. If death occurs subse- 
quent to five years there shall be added 
to such sum the total amount of pre- 
miums paid subsequent to such five- 
year period, together with interest on 
such subsequent payments at 4 percentum 
per annum; provided, however, that the 
total amount thus paid shall in no event 
exceed the face amount of the policy. 
Any indebtedness owing by the insured 
to the company shall be deducted in any 
settlement hereunder. 





Bankers Life of Iowa 


The Bankers Life of Iowa, has got- 
ten out a double indemnity benefit 
rider. The rate at age 35 for ordinary 
life is $1, for 10-payment life $1.60, 15- 
payment life $1.30, for 18-payment life 
$1.14, for 20-payment life $1.10 and for 
25-payment life and 25 and 30-year en- 
dowment $1.10. 


Benefits Open to Women 





' form of disability clause, with the annu- 



































NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


Indiana and Michigan 








Agency Openings in Illinois, 


The Central Life Assurance Society of 
Des Moines, Ia., at a meeting of the 
board of directors Oct 29, adopted this 
motion: “Moved that all forms of par- 
ticipating insurance, other than term, 
and all forms of non-participating insur- 
ance bearing a premium equal to or 
greater than the premium savings form, 
be made available for female risks.” 





New Disability Clause 


The Union Central is getting out a new 


_ ity feature. 


Will Have District Meetings 


Instead of having its usual convention 
of agents during the coming winter, the 
Federal Union Life of Cincinnati will 
conduct seven district meetings over its 
territory. A production contest begun 
last week and which will extend over 
a period of ten weeks, will determine 
.|the men who are eligible to attend these 
meetings. Each meeting will be for the 
agents of two districts. The districts 
will also compete in standing, and the 
winners will go to the losing districts 
for the meetings. Should the war be over 
and conditions return to normal soon, the 
company plans to hold a regular general 
convention during the summer and then 


hold that convention regularly in the 





Columbia Life 


[nsurance Company, CINUNNATI 


MCAD 


We are all proud of Columbia these days. It is 
a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M. CROSS, Vice-President and General Manager 











New York Life Insurance Co. 


FIVE YEARS OF EFFICIENT SERVICE 
INCLUDING 
THREE AND ONE-HALF YEARS OF WAR TIME 


During the Five Years Ending December 31, 1917, the New York Life 


Received in Income...............ccccceeseeeeeees $667,884,000 
Paid Policyholders.....................0ceeeeeeees 382,875,000 
Increased its Resources..............ssceceeeeeees 215,272,000 
Increased its Insurance in Force................+: 503,535,000 
-THE BUSINESS OF 1917 EXCEEDED THAT OF 1912 
Die I ido even once i aie cosiaceecdesacasnawd $ 27,325,000 
In Amount Paid Policyholders..................+. 7,000 
Tas INGWP  RMRAGIOMOG, 5 oo. cn cendccccccccscccccccsacses 119,917,000 





The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance company, 
and this new Company is returning to policyholders 92 per cent of 
its entire income. It is also adding forty million dollars a year to its 
resources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR 


Since the war began in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to $3,007,223. There were 
238 reported losses for $607,084 awaiting proof on December 31. The 
Company has so carefully guarded itself against extra meee by 
reason of war that, notwithstanding the world-wide character of the 
conflict, the percentage of its actual to its expected mortality has not 
been appreciably affected. This percentage for 1917 was 70.85—the 
lowest of any year since the Company has kept complete mortality 
statistics. 

The Company owned Liberty Bonds on January 1, 1918, to the 
amount of $12,075,000, and subscribed for $20,000,000 of the Third Liberty 

an. 

There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the French War Cross. 


The Company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. Agents are forbidden to 
accept applications from soldiers or sailors unless they have already 
taken the limit with the Government. 





EVERY MAN’S BUSINESS 


Just now it is every man’s business to Help Win the War. Our 
daily occupations are incidental; winning the war is our real business. 

Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war 
time and in time of peace. 

The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the serv- 
ice. The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 





























; Summer instead of the winter. 














DARWIN P. KINGSLEY, President. 
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THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
comes Life Insurance Company of Pittsburgh *7si5,2e"* Pittsburgh, Pa, « 



















THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


Equitable Life of Iowa 
(Organized 1867) 
All previous records broken during 1917, Substantial increase in assets and paid 
for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 12% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, ‘Supt. of Agents, 


Equitable Building ” Des Moines, Iowa 








News About Companies 











Northwestern National Life—It reports 
that a gain of 10 percent in new paid-for 
business was made during the past ten 
months, over the similar period of last 
year, although last year’s gain was 50 
percent over the previous year. 

* * * 

Agricultural Life, Bay City, Mich.—It 
reports total business of $246,000 in Oc- 
tober as compared with $140,250 in Octo- 
ber, 1917. 

* * x 


Continental, Chicago—Concretely with 
the examination of the Continental Cas- 
ualty, there was conducted by the Illinois 
department an examination into the con- 
dition and affairs of the Continental As- 
surance. The stock of the life company 
is practically all held by the casualty 
company. The life company had a capital 
of $200,000 and a surplus of $78,007. Its 
business in force amounted to over 
$4,500,000. The Illinois department placed 
a value upon the stock of the life com- 
pany of $175 per share, taking into con- 
sideration not only its capital and sur- 
plus, but the value of its business in 
force. 

The claim settleménts of the company 
are subject to review and checking by a 
special board of three company officials 
who exercise general supervision over all 
claims, giving personal attention to 
claims involving specific or serious loss. 

After a very careful and exhaustive 
examination of the company’s affairs, the 
examiners conclude as follows: 

“It is the opinion of your examiners 
that the affairs of this company are very 
ably and conservatively managed; that 
its funds are invested in securities of 
sound value and earning a good rate of 
interest; that its books of record are 
















ORGANIZED 1871 
Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1917 





BR are enamel Weabesuens - $ 16,560,439.04 
RMITNOR ic a oo anode sncuteeacnweses - 14,343,626.28 
Capital end Surplus... 5.2.5 2.00.6. 2.00s pe 2,216,812.76 


Ramee BO OOEOR oko oo 55s ovis es ds ohew So 131,790,562.00 
Payments to Policyholders since organization 19,612,616.08 


Is paying its Policyholders nearly $1,500,000.00 annualiy 





GOOD TERRITORY FOR LIVE AGENTS 





















Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Participating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 










































The Company OF the People, BY the People, FOR the People 
The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


In gain in assets in 1917................seseseeee eam aie ice | 95,927,881.14 

In increase in income in 1917....................0005 ais 40,648,505.67 

In amount of insurance in Nb ee uk Se ictal, bdcamhine -- $936,181 298.00 

In gain in insurance in force.............0. 20.200 a sbaaueial - 

In amount of insurance placed in ia api ain Ea pry eyscye4 
WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings Stamps between February first and September first, 1918, and ex- 
pects to sell a total of at least $100,000,000 during the year. 


carefully and properly kept; that ample 
reserves are maintained for unpaid 
losses, and that claim settlements are 
promptly and fairly made after due in- 
vestigation and determination, without 
taking advantage of technicalities.” 

* * * 

New World Life—‘‘Notwithstanding the 
unsettled conditions due to the war and 
the influenza, New World Life still con- 
tinues to make steady gains in the pro- 
duction of business,’ says John J. Cadi- 
gan, president. “Our business in Juné 
was the largest up to that date. July 
exceeds June. September was still better 
with $500,000 in applications and Octo- 
ber still better with $600,000 of business. 
Our business is well scattered, coming 
| from Iowa, Illinois, Montana, Idaho, Ore- 
gon, Washington and California. The in- 
| fluenza epidemic is bringing home forci- 
bly to a great many persons the advan- 
tages of life insurance because the in- 
surance companies are called upon daily 
to pay death losses to many of their 
friends ang relatives. Almost all the 
companies will be called upon this year 
to pay a larger amount in death losses 
than ever before. This only goes to 
demonstrate more forcibly the ability 
of ‘old line’ companies to meet any un- 
usual conditions.” 





Association Activities 











Chicago—At the annual meeting of the 
Chicago association this week, Edwin C. 
Platter, Massachusetts Mutual, was elect- 
ed president; J. F. Johantgen, New York 
Life, vice-president, and John R. McFee, 
Penn Mutual, secretary and treasurer. 

Retiring President E. C. Fowler re- 
viewed the year’s activities, showing 
how the administration was elected on 
a harmony program. The reform meas- 
ures were injected into the work and 
the association had to meet them. John 
R. McFee, of the Penn Mutual, was form- 
ally presented with the prize essay cup 
of the National association by H. C. 
Castor. 

* * * 


Indianapolis—At the monthly meeting 
of the Indiana association, the applica- 
tions of the following for membership 
were acted upon favorably: D. R. MciIn- 
tosh, Provident Life & Trust; M. M. Kie- 
fer, Pacific Mutual; R. M. Malpas, Indi- 
ana National; C. E. Ferrell, Indianapolis 
Life; L. C. Macy, New York Life; Percy 
H. Doyle and Thomas N. Miller, Equitable 
Life, New York. 


‘ 


yerard Nollen, secretary of the Bank- 
ers Life of Des Moines, did such effective 
work in the Liberty loan campaign that 
he has been made a captain in the forth- 
coming United War Work campaign and 
will assume a prominent place in that 











Provident agents 
find that Income Poli- 
cies sell best when 
they provide for the 
insured’s own old age 
as well as for the pro- 
tection of the family. 


Write for imformation 


THE PROVIDENT 
Life and Trust Company 
of Philadelphia 


Founded 1865 














“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 








15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
=e of the Fidelity “Income for 


. This Direct Lead Service 
helped to make 1917 the best year 
in Fidelity’s history. 
Agency a ed the right 
men, Write to da: 

FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurancein force Walter LeMar rate 
over $142,000,000 Presiden 


























work. 





NUON VATTATA THT TT A TE TTTT Pee  Ee 


FEDERAL UNION LIFE 
' Insurance Company 
‘‘Suggestions for Increasing 

Your Income” 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 








Ohio, Illinois and Kentucky | 
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offers good contracts to 
live agents in 


Oklahoma and 


Texas 


The Atlas Life organization 
was completed without 
criticism. It enjoys a clean 
record. 


For agency contracts 
address 


Stephenson & Walker 


General Agents 
Cate ottice LUlsa, Oklahoma 








SALESMEN WANTED—Sell Real Estate Mortgage 

Bonds. There can be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 pay have recently 
shown their interest in bond Le Let us give 
you facts about real estate bo: Write for par- 
ticulars to-day. The Guarantee oe and Trust 
Co., 70 W. Memeo 8t., Chicago, Ii 

















MICHIGAN MORTGAGES FOR SALE 


On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., Sivisxeis iris 
ACTUARIES 


— F. CAMPBELL 








CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 





_ J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 





LIAN C. HARVEY 
Consulting Actuary 





Chemical Building ST. LOUIS, MO. 
J. McCOMB 
e COUNSELOR AT LAW 


CONSULTING ACTUARY 
i eserves, Surrender Values, etc., calcu: 
lated. Valuations and Examinations roe 
Policies and all life Insurance forms somes gronmees, 
The Law of Insurance a Specialty. 
Colcord Bidg. 


OKLAHOMA CITY 





J H. NITCHIE 
e ACTUARY 


Telephone 1223 Association Buildin 
Central 3462 © 19 S. LaSalleSt., CHICAG 








PPeeDeric S.WITHINGTON,F.A. — 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 


With Industrial Men 











Public Savings Changes 


The Public Savings announces that 
Homer J. Kelsey is appointed super- 
intendent at Fort Wayne; J. E. Christy 
is promoted to superintendent at Clin- 
ton, Ind.; J. W. Rose is promoted to 
superintendent at Columbus. 





its allotment, Virginia went over the 
top with more than $70,000,000 sub- 
scribed. 


Will Enter Two More States 


The Northwestern National Life of 
Minneapolis intends entering Illinois 
and Michigan at an early date and will 
begin an active campaign for business 
in these states. As yet no state or dis- 
trict managers have been selected, al- 
though several applications for these 
desirable openings have been received. 


HOTEL 


ATL. LANTIC 


| See ARE? 


Prudential Activities 


After an absence of several months 
because of illness, Edward E. Breazeale 
has resumed work as an assistant super- 
intendent of the Prudential in Des 
Moines, Ia. 

Division P announces the recent pro- 
motion of William J. Kern, John E. Cor- 
nelius and Lee Roy Wright from agen- 
cies in Duluth, Minn., Galesburg, IIl., 
and Omaha, Neb., respectively, to assist- 
ancies in the places named. 

Assistant Superintendents P. Michel- 
son and H. A. Potter of Milwaukee 1, at 
No. 12 and No. 17 on the company’s list 
of actual industrial leaders for 1918, are 
second and third respectively of the as- 
sistancy force in Division P in this line 
of production. Assistant A. J. Schmidt 
of Milwaukee 2 is No. 20 on the com- 
pany’s list, and F. L. Shaver of St. Paul, 
Minn., No. 21. 

There is an interesting industrial race 
on in the St. Paul district between 
Agents J. J. Latendresse and P. D. Hind- 
marsh for local leadership. The first 
named is No. 26 and the latter No. 28 
of the company agency leaders for 1918 
in net industrial increase. 

Agent W. H. Dowd of Detroit 2 has 
rounded out 25 years of continuous serv- 
ice with the Prudential. Desiring to 
show their esteem in an acceptable man- 
ner, the district had an extra effort in 
Mr. Dowd’s honor and the tribute was 
an exceptionally fine writing of new 
business, Veteran Dow himself turning 
in fifty-six industrial applications. 

The agent in first place in amount of 
ordinary net new business in the West- 
ern Group is J. Maudlin of Oklahoma 
City. 


Actuaries’ Meeting Postponed 


The autumn meeting of the Ameri- 
can Institute of Actuaries, which was 
to have been held in St. Louis this 
week, has been postponed indefinitely 
on account of the influenza epidemic. 
Restrictions have been placed on all 
meetings by the authorities in St. 
Louis. 

The board of governors of the In- 
stitute is at present considering the 
advisability of holding the fall meet- 
ing at St. Louis a little later on or con- 
solidating it with the meeting next 
spring. 





Goes With Western States 


William Leslie, secretary and actu- 
ary for the California state compen- 
sation fund, and formerly in the actu- 
arial department of the Reliance Life, 
has been appointed consulting actuary 
for the Western States Life of San 
Francisco. 


Sutphen Organizing Indiana 


Howard S. Sutphen, vice-president 
and manager of agencies of the Cleve- 
land Life, was in Indianapolis last 
week, looking over the local field. The 
company will begin to develop Indiana 
now that it is brought into the state 
through the reinsurance of the Inter- 
mediate Life of Evansville. The latter 
company’s plant was rather localized 
about the home office and so the Cleve- 
land Life has some attractive territory 
in the best centers of the state to offer 
its prospective representatives, 


Button Pins One On Virginia 


RICHMOND, VA., Oct. 29.—No lit- 
tle credit for the fine showing made by 
Virginia in the fourth Liberty loan 
campaign is due Col. Joseph Button, 
insurance commissioner. Colonel But- 
ton served as executive secretary of 
the state central committee throughout 
the campaign and was tireless in his 
efforts to put the state over the crest 


visor for the Pan American Life of 
New Orleans, and for the past four 
months agent for the West Coast Life 


One Block 
at Los Angeles, has been appointed Se Stati 
general agent for the latter company ae 
at Fresno, Cal. Board “Trade 


Minneapolis was a pioneer company in 
free health service to its policyholders. 
During the present influenza and pneu- 
monia epidemic, it is giving free inocu- 
lations of Dr. 
anti-pneumonia vaccine. 
9,000 policyholders in Minneapolis and 
some from other cities and states take 
advantage of the company’s free health 


chance that the forthcoming tax bill now 
in Congress may do away with the in- 
come tax on business insurance, which 
has virtually killed that class of busi- 
ness since the present income and ex- 
cess profits tax law has been in force. 


simply killed the business entirely, since 


J. W. Bryan 
J. W. Bryan, formerly agency super- 


en eoeeseseere® 


Most 
Centrally Located 





Free Health Service 
The Northwestern National Life of 


jesesee 


Clark NS @ edaekson Bh vad. 


Chicago 








Larson’s prophylactic 





Many of its “THE COMPANY OF CO-OPERATION” 


service. 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


May Help Life Men 


It is reported that there is a very good 


Instead of increasing revenue, the law 


We will insure the whole family! 
Any plan, any age, either sex! 


as high as 80 percent of the proceeds 
of a business policy is now taken by 
the government. As the law now stands 
the government gets no revenue and 
business houses have to go without the 
insurance. Life insurance men will cer- 
tainly need all the sources of business 
that can be made available, and it is 
greatly to be hoped that the measure 
will be amended. 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


Opens Cleveland Office 


The Federal Union Life of Cincinnati 


HOME OFFICE 


is opening up a Cleveland office which DES MOINES (R-T Bldg.) IOWA 
will be in charge of O. L. Gessley, former 

general agent at Circleville. The office 

of the company will be at 910 Citizens 

building. Three men are already in the TERRITORY 


office assisting Mr. Gessley. They are M. 
O. Shindlebecker, William F. Power and 
arl Sweeney. 


SOUTH DAKOTA 




















The recently organized Atlas Life of 
Tulsa, Okla., has been admitted to Texas, 
and a branch office will be established 
at Dallas. 











OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J. FRAY MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 











We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPAN 


| Cash Capital $200,000.00 V. D. CLIFF, President 


ECRET OF OUR 
One Success 1S 
JERVICE 


DETROIT 
MICHIGAN 
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The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT *° MONTHLY INCOME INSURANC 
jaca LATEST POLICIES AND AGENCY CONTRACT -OnEARTE 








DES MOINES, IOWA 


with flying colors. With $63,893,000 as 





Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 
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Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in much | 
business today. a S 
2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- tion bi 
vantage in meeting competition. pl 
3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total cc 
Abstainers could you Insure if you could offer this advantage? How much would it so far 
help your organization? ape 
4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction meats 
— is a success—Every man must make good—He is our partner—His Success is " a 
our Success. 
5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. the Ui 
All promotions are made from the ranks of our own agents—Each man has an opportu- to the 
nity with us—Something to work for all the time. would 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- oe 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can workm 
make it. Special Policies for Total Abstainers. contrac 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends olla 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION Roven 
OF IT IN FORCE. purcha 
8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and then tl 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- oe 
tion to the family. 
9—WE GIVE SERVICE TO POLICYHOLDERS—Wher the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. | along" 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments men’s | 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. ; =. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- and co 
portunities for our agents—WE MAKE THE CHANCE FOR YOU. tractor 
TO MAKE GOOD. refunds 
12—We offer to good clean men a LIFETIME CONTRACT direct with | ce 
the Company, giving full advantage of all there is in the business and : 
in the best territory in the world. Many 
. ave cl: 
Made 


To Good Clean Men We Offer Success— ‘ ob the 


therefo 


May We Prove Our Offer? SD ov 


Price ig 
Itself ¢ 
of all | 
hot allc 

coul: 
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AGENTS’ POSITION ON 
GOVERNMENT BUSINESS 


National Workmen’s Compensa- 
tion Bureau Seeks Opinion of 
the National Association 


ISSUE OVER COMMISSIONS 


Fear if Concession Is Made to Ship 
Building Corporation it Will 
Be Universal 


NEW YORK, Nov. 5.—There is 
much interest throughout the country 
among agents who handle compensa- 
tion business as to the position of the 
government asking’ that the compensa- 
tion companies go on a cost plus basis 
so far as ship building contracting is 
concerned, and that the commission to 
agents be limited to 7%4 percent as it 
is in the cantonment work. 


_The National Workmen’s Compensa- 
tion Service Bureau recently addressed 
the United States Ship Building Board 
to the effect that if the government 
would arrange its fixed price or lump 
sum contracts to completely exclude 
the employers’ liability element of 
workmen’s compensation, and if the 
contractor should be reimbursed with- 
out profit to himself for the additional 
cost of workmen’s compensation or em- 
ployers’ liability insurance that he 
purchases on the operation in question, 
then the plan of 7% percent for field 
service would doubtless be adopted. 


uld Not Accept Plan 


d States Ship Building 

leet Corporation answered 
surmountable difficulties 

t it from binding itself 

} ath g" s that the National Work- 
men’s | pensation Service Bureau 
Suggested. It stated, however, that 
there was no difference in the lump sum 
and cost plus basis so far as the con- 
tractor is cUncerned. All profits or 
refunds go to the fleet corporation. The 


Snment pays the bills in either 
ase, 


Flat Price Basis 


ety of the casualty companies 
ave claimed that where a contract was 
made on a lump sum basis the profits 
of the contractor were indefinite and 
therefore the insurance companies 
should not be limited. However, the 
8overnment claims that before a flat 
Ptice is made the government satisfies 
itself thoroughly as to the cost price 
of all materials, labor, etc., and does 
fot allow the contractor any more than 
p could get if he were on the cost plus 
on: The corporation says it pays 
¢ bills in either case, either directly 

o indirectly. 
Manager Whitney’s Views 


seeneeer A. W. Whitney, of the com- 

omg lon bureau, seems to think that 

ureau should get on a uniform ba- 

S with the government so far as its 

tee Work is concerned. The government 

S that so far as materials and 
(CONTINUED ON PAGE 4) 





PANDEMIC LOSSES HEAVY 


dnfluenza Notices Flood Claim Departments of Health Companies—Possibilities 
of Such Losses Not Contemplated In Rates Charged 
for Sickness Insurance 


A CCIDENT and health companies 
are now passing through the great- 
est claim-paying period in their history. 
There have been times when accident 
companies have been hit for large 
amounts, such as when the Titanic was 
sunk and other great disasters oc- 
curred, but at no other time have so 
many claims been reported from such 
a wide area. One of the leading disa- 
bility companies paid 1,000 claims last 
week. While the crest probably has 
been passed, influenza claims will be 
paid for many weeks to come. 

_ It is observed that the period of disa- 
bility is longer now than when influ- 
enza claims were first submitted. Dur- 
ing the first weeks of the epidemic the 
claims did not, on the average, exceed 
five or six days. During the early 
stages, pneumonia did not follow an 
attack of influenza as regularly as now 
seems to be the case. The result is 
that the average influenza claim is now 
for a period of two weeks or at least 
ten days. 


Malingering Not Apparent 


Claim men feel that there has been 
little attempt on the part of policy- 
holders in general to “slip over” any- 
thing. Investigations have been made 
of all claims and there have been sur- 
prisingly few attempts to take advan- 
tage of the situation on the part of 
policyholders. 

Influenza often leaves its victim in a 
weakened condition. The disability 
companies have had many cases in 
which policyholders tried to resume 
their duties before they were in condi- 
tion. As a result, there was a relapse 
and an additional period of disability 
for which the company had to pay. 
Observing this, claim men familiar with 

e situation, are advising all policy- 
holders who have had influenza to not 
try to get back on the job until they 
are sure they are in proper condition, 
because a relapse often exceeds in days 
the original period of disability. 





While the epidemic theoretically at- 
tacked residents of the larger cities 
more generally than those living in the 
smaller centers, the claims paid show 
that the disease did as much damage 
in the small towns and farming com- 
munities proportionately as in the 
large cities. Companies have received 
claims from every quarter and from 
peor in all occupations and walks of 
ife. 

The claims on women were much 
lighter than on men. The records of 
the accident and health companies show 
that there were more recoveries among 
women than men. In other words, men 
who were attacked by influenza suc- 
cumbed in a proportionately larger 
number of cases than women did. 


Toll of Doctors and Nurses 


Death claims on doctors, nurses and 
others who were exposed to the disease 
were abnormally heavy. Influenza is a 
highly contagious disease and during the 
first few weeks proper preventive meas- 
ures were not taken. It was only re- 
cently that influenza masks have been 
generally worn by those attending the 
sick. Companies which have been spe- 
cializing on doctors, nurses, etc., have 
incurred heavy losses. 

Like the life companies, the casualty 
companies have found that claims come 
almost entirely from those between the 
ages of 20 and 40. With a life company 
there is only one claim—a death claim. 
However, the casualty companies’ claim 
records reflect more accurately the man- 
ner in which influenza did its work. It 
is found that the disease swept over 
the country from the east to the west. 
When it was at its worst in the east 
there were no claims being reported in 
the western states. Boston and Phila- 
delphia were hit the hardest. Chicago 
had a comparatively light record. 


Pandemic Not Contemplated 


Companies have always understood the 
possibilities of an epidemic—a disease 
that sweeps through a community or 
one section of the country. They have 
also underwritten business with a full 


(CONTINUED ON PAGE 2) 





“In all my experience in business, during part 
of which I placed all the insurance for a big 
Corporation, | have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 


—From a letter written by a satisfied policy holder. 


Industrial Insurance, written. 








An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 
Liability, Burglary, Accident, Health and a complete line of 


Uni 
General Building 


a 





General Accident 


Fire and Life 


Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
ited States Manager 


Philadelphia 





GENERAL COMMITTEE 
IS NOW RECOMMENDED 


Stanley L. Otis of New York In- 
surance Federation Suggests a 
Coordination of Effort 


NEED TO UNITE FORCES 


All Hands Should Cooperate in Com- 
batting Attempts to Change Pres- 
ent Insurance Plan 


NEW YORK, Nov. 5.—At the annual 
meeting of the National Council 
Insurance Federations to be held here 
Dec. 2-3, it is likely a general confer- 
ence committee will be appointed to 
consider legislation of broad applica- 
tion. Executive Secretary Stanley L. 
Otis of the New York 
recommends such a plan. 


of 


Federation 
He says: 
Wants a General Committee 


“Whether or not 
danger of federal government insur- 
ince in the near future a situation exists 
which requires the complete coopera- 
tion of all insurance interests. The 
need and value of organization must 
be recognized and pressed home on all 
‘nterested in the insurance business 
‘rom the smallest local agent to the 
‘ighest company official. To crystalize 
ind render effective the insurance 
hought respecting matters effecting 
he business of insurance in which the 
vdministration at Washington is or de- 
ires to become interested in the New 
York Insurance Federation has sug- 
sested to the National Council of In- 
surance Federations for consideration 
the desirability of the organization of a 
eeneral conference committee com- 
posed of a representative from every 
branch of the insurance business and 
the associations representing the insur- 
ance legislative interests—stock, fra- 
ternal, mutual, company and agency— 
which could be called upon by the 
Administration whenever it desired in- 
formation and cooperation. Its function 
would be to consider and approve pol- 
icies respecting Federal Government in- 
surance. It should be understood that 
any policy decided upci: by this general 
conference committee shall receive the 
united and loyal support of the insur- 
ance interests of the United States, 
thereby making certain unity of action 
and that degree of preparedness which 
prudence dictates in view of the strong 
demand of socialists and radicals for 
government ownership and operation otf 
private enterprise.” 

Have Done Efficient Work 


there is serious 


Mr. Otis, speaking further, says: 

Most efficient service has been ren- 
dered by insurance men everywhere re- 
specting the Liberty loan, Red Cross 
and other war fund campaigns and in 
all ways exhibiting a high degree of 
loyalty and patriotic spirit. They are 
heartily in favor of all war time govern- 
ment insurance activities which have a 
direct bearing on helping win the war 


CASUALTY AND SURETY SECTION 
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ES OINE. 
CAPITAL ONE MILLION DOLLARS 


Paid in Full and Deposited in Securities 
with Insurance Department of Iowa. 
Fidelity and Surety Bonds, 

Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public. Liability Lines. 
HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 


LAWTON-BYRNE-BRUNER AGENCY CO., General Agents 
Pierce Bldg., ST. LOUIS, MO 


BROWN, MANN & BARNUM, General Agents 
504 Waldheim Bldg, KANSAS CITY, MO- 


A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg., MINNEAPOLIS, MINN, 


JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE, WIS: 


The Provident 


Life & Accident Insurance Co. 
OF. 
CHATTANOOGA, TENNESSEE 
Established 1887 


100% INCREASE 


Monthly Premium Department 1917 


Liberal Contracts 
Complete Coverage 


POLICIES FOR 


Accident and Health 
Group—Life—Railroad 


INSURANCE 














Write for particulars of the 


BUSINESS MEN'S 
PENSION POLICY 





Home Office, Provident Building 
CHATTANOOGA, TENNESSEE 

















Are You a Mason? 





OUT eo 


The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. a 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








Cc. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mgr. 





and thoroughly approve the establish- 
ment of the War Risk Insurance Bureau 
which provides life insurance for sol- 
diers and sailors in substitution for the 
pension system, also the war risk ma- 
rine insurance carried by the govern- 
ment. It is not so clear, however, that 
the order not to renew fire insurance on 
railroad property, the decision not to 
cover with marine insurance the mer- 
chant ships under government control; 
the assumption of the coverage of work- 
men’s compensation and employers lia- 
bility insurance on construction work 
of the Emergency Fleet Corporation; 
the lapsing of the insurance on tele- 
graph and telephone properties; the con- 
sideration of an insurance plan to pro- 
vide life, health and old age insurance 
for all railroad employes are essential 
to the winning of the war. Rather might 
they not easily prove the forerunner of 
a plan for governmental insurance em- 
bracing all lines of the business. 


Should Continue Loyal Support 


The administration should be given, 
however, full measure of credit for not 
lending its support to the various pater- 
nalistic insurance proposals and it is to 
be commended for refusing to yield to 
the pressure exerted by socialistic re- 
formers. There should always be sym- 
pathetic cooperation with the adminis- 
tration to justify its position and insur- 
ance men and companies should continue 
their loyal support of all measures which 
will help in winning the war. 

Lack of proper knowledge of the Fed- 
eral Government life insurance plan and 
the reference to its cheapness in the pub- 
lic press without pointing out that it is 
term insurance and written less than 
cost with the expenses largely falling 
on the taxpayers is naturally creating a 
demand for government insurance after 
the war. 


Non-Partisan League 


Notwithstanding the temporary set- 
backs of the Non-Partisan Political 
League it is showing astonishing vigor 
and growth and must not be considered 
a fantasy but recognized as a serious 
substantial movement whose leaders are 
avowed socialists. It advocates govern- 
ment ownership and with the league 
and similar organizations as a_ base, 
paternalistic propaganda is_ rapidly 
spreading not only in the northwest and 
the southwest but in greater or less de- 
gree in every part of the country. War 
times are most opportune for the spread 
and growth of socialistic and radical 
ideas with their bureaucratic tendencies. 
One of the principal planks of the 
league’s platform is government insur- 
ance which it emphasizes in its alliance 
with labor. 


Labor League’s Appeal 


The Labor League, at a meeting in 
New York City, voted to ask congres- 
sional candidates to pledge themselves 
in favor of the establishment of a gen- 
eral life insurance by the federal gov- 
ernment as a requisite to giving them 
its support at the primaries. 

It is hard to believe that when the 
government officials and those in au- 
thority fully realize the magnitude and 
ramifications of the insurance business 
and the large amount of detail and in- 


for its successful operation that they 
will advocate the federal government 
embarking in the general insurance 
business as a competitor of the estab- 
lished insurance carriers much less to 
exclusively transact the business of in- 
surance. 


Reasons for Present Plan 


The Insurance Federation of New 
York recently pointed out why it would 
be unwise for the federal government 
to transact the business of insurance, 
viz.: 

1. Because the present agency system, 
composed of experienced men, would be 
largely disrupted, thereby practically 
wiping out the valuable service now 
rendered the assured by agents and bro- 
kers. 

2. Because the present insurance car- 
riers are finding it increasingly difficult 
to keep their organizations up to stand- 
ard by reason of war exigencies, and 
the government could not possibly ob- 
tain the trained men necessary to render 
efficient service which the business would 
require, 

3. Because, under our form of gov- 
ernment, with its fluctuation of party 
control the permanency, efficiency, busi- 
ness methods and service values of pri- 
vate enterprise would be seriously lack- 
ing. 

4. Because the present facilities for 


tricate knowledge of practices necessary | 


WITH ACCIDENT MEN 


WILL ENTER BROADER FIELD 


Western Surety of Sioux Falls, S. Dak., 
Decides to Open an Accident 
Department 


The Western Surety of Sioux Falls, 
S. Dak., will begin writing all forms of 
health and accident insurance Nov. 15. 
It has been doing a surety business 
only. It has $172,750 capital and $189,- 
847 assets. Joe Kirby is president, Joe 
H. Kirby, secretary, and J. L. Scanlan 
general manager. 


CLAIMS ARE UP 10 PERCENT 


Influenza Also Adds 5 Percent to 
Volume of Payments—New Ail- 
ment Not Well Understood 


NEW YORK, Nov. 5.—It is roughly 
estimated by managing underwriters 
that claims filed under health insurance 
policies have increased about 10 per- 
cent in number and 5 percent in 
amount, because of the influenza epi- 
demic. Unlike the old-time grippe, 
which it resembles in many other re- 
spects, present-day influenza is of 
shorter duration, its victims either re- 
covering completely or passing away 
within a short time. Whereas the aver- 
age disability period under grippe is 
from three to three and a half weeks, 
that caused by influenza is only two 
weeks. Medical men frankly confess 
their lack of knowledge of the new ail- 
ment, and are studying the germ 
closely. 

Casualty underwriters, as well as cit- 
izens generally, are excited over the 
fear of the doctors that while the epi- 
demic is fast decreasing, in the east at 
least, a return wave may be looked for 
next spring. What basis the medical 
men have for their thought does not 
appear. 


INDUSTRIAL COMPANIES HIT 


Combination Accident and Health Pol- 
icies Prove Very Prolific of 
Influenza Claims 


The industrial accident and health 
companies, those operating on both the 
monthly and weekly premium basis, 
have been hit hard by the influenza 
epidemic. They all issue combination 
health and accident policies, rather than 
separate accident contracts, and nearly 
every policyholder is a _ prospective 
claimant during an epidemic of this 
kind. 

Some of the monthly premium and 
nearly all of the weekly premium com- 
panies also give funeral benefits under 
their contracts so that they have suf- 
fered as life as well as disability in- 
surers. 

With respect to excessive and unrea- 
sonable “flu” claims one weekly pre- 
mium company addresses its superin- 
tendents as follows: 

“The outstanding feature on all reports 
is the unusually high loss ratio due to 
the epidemic Of influenza and pneumonia, 
affecting practically all districts. It is 
absolutely necessary that all claims be 
properly inspected before disposed of, as 
many cases do not cover more than a few 
days and others are taking advantage of 
the opportunity to present a claim for 
influenza because they are over-insured. 
A second inspection should be made on 
any case that appears suspicious, 

“We do not desire our policyholders to 








nies and mutual associations, with the 
influx of new capital when needed, are 
sufficient to furnish ample insurance 
protection. 

5. With the tremendous problems con- 
fronting the government now and those 
that will come with the industrial re- 
habilitation afterwards, it is unwise for 
our government to go outside its true 
functions of supervision and regulation 











MAS ato vo - 


insurance offered by the stock compa- 


unduly expose themselves to pneumonia 
in a case where they have had influenza, 
but we cannot authorize claims paid when 
the chief cause is fright or a disposition 
to remain indoors and draw claims for q 
disability that does not exist. Practically 
all influenza claims should be finaled with 
ene payment.” 


Increase in Claim Ratio 


The Inter-Ocean Casualty of Cincinnatj 
reports an increase in number of its 
usual loss ratio of 400 percent. The 
crest of claim numbers because of infiu- 
enza has not yet been reached. The 
number of such claims received this 
week was higher than for any preceding 
similar period. Two-thirds of the claims 
now being paid, which cover for a period 
before the epidemic had become ex. 
tremely serious, are influenza and pneu- 
monia claims. The Inter-Ocean also re- 
ports that its production has not t 
materially stimulated by the epidemic, 
but rather that it has suffered some be- 
cause of the large number of its agents 
who have themselves been afflicted. Ex- 
cept for the influenza claims, the loss 
rate would be below normal. 


ARE GETTING MANY CLAIMS 


Iowa Companies Find That the Infv.- 


enza Is Exacting Big Toll 
in Its Ravages 


DES MOINES, IA., Nov. 6.—Insur- 
ance companies carrying health insur- 
ance without an adequate fund are suf- 
fering heavily from the “flu” in the 
opinion of E. C. Budlong, vice-presi- 
dent of the Bankers Accident of Des 
Moines. On the other hand, a com- 
pany with an adequate surplus does 
not regard claims of $10,000 or so of 
serious import. ¥ 

“The Bankers Accident has had per- 
haps 400 claims,” says Mr. Budlong. 
“The total claims are probably about 
$12,000. 

“T anticipate that we will feel the ef- 
fects of the ‘flu’ for some months. Usu- 
ally, our heaviest claims come in Janu- 
ary, February and March. The ‘flu’ epi- 
demic has given us a big bunch this fall. 
These present claims, added to those of 
the winter and spring, will make the to- 
tal for the year unusually heavy.” 

Other Des Moines companies express 
similar views. The manager of the health 
department of the Great Western de- 
clared that no change has been made 
in the rule, and changes will not be 
made. “We are not looking for exposed 
cases, but are ready to write any healthy 
risk,” he said. Secretary Ernest Brown, 
of the Interstate, declared for “business 
as usual,’ with the usual policy forms 
in the future. W. W. Powell, manager 
of the Southern Surety, sav ‘ur regu- 
lar forms are all we nee ‘gikce care 
of the extra exposure. 
pect our claims to ru: 
general average.” 





PANDEMIC LOSSE 


(CONTINUED FROM 2}... 1) 


knowledge of what the endemic diseases 
(those that are always present) might 
do te the loss ratio. But they have never, 
as a whole, considered the widespread 
havoc that might be wrought by a pan- 
demic—an epidemic that sweeps an en- 
tire country or even a continent. 

It is too early to speculate as to what 
effect the influenza losses will have I 
tightening up on acceptances or other 
changes that might be felt necessary. 
However, it can be said to the credit of 
the great majority of disability com- 
panies that there has been no cancelling 
of policies held by those who have been 
victims of the influenza. Yet having been 
weakened by the disease, these policy- 
holders are much more subject to attacks 
of various kinds during the remaining 
winter months. They are from every 
standpoint undesirable business. The dis- 
ability companies have been standing by 
their guns and continuing the policies n 
force. Any other course at this — 
would have been decidedly detrimenta 
to the accident and health business as 4 
whole. 





George M. Martin, fice 
Pacific Mutual Life, at the head, ol” 
becomes executive special agent ‘acci- 
accident department of the Ocean 





and transact the business of insurance. 


dent with headquarters at Chicago. 
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mae MANY CHANGES URGED 
vhen ——_ 
ition 
or a AMENDMENTS BADLY NEEDED 
cally 
with 
Massachusetts Compensation Law to 
Be Revised in Conformity Witb 
P Changed Conditions in Labor Field 
nnati 
f its 
tie BOSTON, Nov. 2.—Chairman W. W. 
The Kennard of the Massachusetts Indus- 
this trial Accident Board recently outlined 
eding before the legislative recess committee 
laims on Workmen’s Compensation some of 
—: the changes in the Massachusetts Com- 
Mss pensation Act which the Board would 
0 re- like to have brought about. In response 
b apea request from the committee for in- 
lemic, formation, given some time ago, Chair- 
ie be- man Kennard presented his case in the 
sents form of 12 recommendations, suggest- 
: be ing changes in the existing law but 


making no attempt to formulate 
amendments, which the board feels is 
the work of the committee, or the legis- 
\IMS lature, as a purely legislative matter. 
Principal among the recommenda- 
tions is one to provide full medical at- 


Influ- tendance, sufficient to bring an injured 
employe back into industry, coupled 
with the repeal of the act passed last 
year which permitted injured employes 
to be treated by their own physicians. 

Insur- The board believes it best for all con- 

insur- cerned that the company physicians be 

e sut- employed. The board also recom- 

n the mended that medical attention should 

-presi- include such artificial limbs and appur- 

f Des tenances as might be necessarv to re- 

com- habilitate the employee, all the ex- 

- does pense to be borne by the companies. 

so of Benefit to Be Increased 

A horizontal increase in the maximum 
d_per- weekly benefit also was advised. At 
dlong. present it is placed at two-thirds of the 
about average weekly wage of injured em- 

ployes, Based on the experience of a 
the ef- few years ago, when the average wage 

. Usu- was $21 a week, and the maximum limit 

- Janu- was made $14. Massachusetts premiums 

lw’ epi- are based on the total wages and the 

1is fall. board believes that as premiums have 
hose of been considerably increased, due to 
the to- higher war wages, employes should have 

” some of the benefits in higher compen- 

express sation. The difficulty presented was in 

. health arriving at a fair average wage in view 

‘rn de- of the present unusual and inflated 

1 made wages paid. ¢ 

not be Representatives of several leading 

ex posed Massachusetts concerns described acci- 
healthy dent prevention work in their respective 

Brown, factories and unanimously urged that 

susiness employes be penalized for not wearing 

, forms safeguards and for removing safeguards 


from machines, 
wART |, | SG FOR THE MEETING 
nite 
ency F 
ite évtain ; ~uncil of Insurance Feder- 
won" prever J Casualty Agents Asso- 
+ le lim <ion Plan for Muster 


A 











diseases The National Council of Insurance 
) might Federations has arranged to hold its 
e a annual meeting in New York City, 
wwe ec. 2-3, i juncti ith the Na- 
+ Jec. 2-3, in conjunction wi e Na 
tional As ti £C Ity & Sure- 
an en- sociation of Casualty ¢ e 
ty Agents. The Federation will meet 
to what during the mornings of the two days 
have ~ and the agents’ association inethe after- 
a oir noons. There will be a joint session 
deers of the two organizations. 
sredit 0 - ae . 
ty colle It is likely that the International As- 
ncelling sociation of Casualty & Surety Under- 
uve been writers will meet in New York at that 
ing joes time. It is planned to have prominent 
» policy” s i 
attacks peakers from Washington present. 
»maining Seema at 
m every 
The dis- Cause of Burglary Losses 
nding pe Burglary agents say that many house- 
nage holders have been subjected to theft 
his ntal from servants lately, largely owing to 
sere : the class of people employed. The higher 
less o 


grade Servants are able to get employ- 
ment in munitions factories and other 
lines of work where their pay is much 







with the higher. This has made domestic servants 
ad office, in homes harder to get and hence a much 
t for the lower grade of labor has been employed. 
xan Acci- This has accounted for a number of bur- 
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114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 
Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 


WRITE US 
ELMER H. DEARTH i ; , 





e ‘ ‘ President 




















POLICY ( CO-OPERATION 


GUARANTY COMPANY age at 
SPLENDID OPPORTUNITY FOR A FEW SPECIAL AGENTS OF CHARACTER AND ENERGY 
SALARY AND COMMISSIONS TO PRODUCING AGENTS 
IN MICHIGAN AND INDIANA 


UNRESTRICTED POLICY TO BUSINESS AND PROFESSIONAL MEN, $9.00 QUARTERLY 
OUR NEW “INCOME ASSURANCE” POLICY— COVERING EVERYTHING, $6.25 QUARTERLY 


HOME OFFICE - - - - - - SOUTH BEND, INDIANA 

















A Progressive Surety and Casualty Company 











BANKERS & FARMERS LOAN & TRUST CO. 














Now Organizing for the Purpose of All the up-to-date forms of 
‘Forming the Mid-West Live Stock Live Stock, Automobile and Fire 
Insurance Company and Insurance 
The Mid-West Fire Insurance A strong organization of successful 
Company business men 








332-333 WELLS BUILDING, QUINCY, ILLINOIS 
Can Use Two Good Salesmen 














OKLAHOMA LIVE STOCK 


INSURANCE COMPANY =: :: OKLAHOMA CITY 


Licensed by the Oklahoma Insurance Department 


q We are now ready to receive applications for agencies. An Oklahoma Company owned and managed by Okla- 
homa people. You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 











ago. glary losses, 











A RARE OPPORTUNITY |@Niaienminileie 


For high-class big money men who expect to make $5,000 or more a year. COMPANY 

We have the most attractive, substantial ACCIDENT AND HEALTH SPECTALISTS tn MONTHLY PAYMENT 
PROPOSITION OPEN IN SEVERAL STATES. Accident atid Health Insurance 

Write me today and I will show you a real opportunity. AGENTS WANTED 






















[mri W. R. SANDERS, SECRETARY 
ERNEST W. BROWN, S tary and Tr PENNSYLY. er . bey cartenne aman, o. 
INTER-STATE BUSINESS MEN’S ACCIDENT CO. : = > 
Brown Building DES MOINES, IOWA || qe Rational Underwriter by 
First and Largest Organization writing business and men upon annual subscription. 
same plan as traveling men’s 
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BONDS ON CITY BANKS 





SEE DIFFERENCE OF OPINION 





Surety Underwriters Vary as to Mini- 
mum Rates on Depository 
Business in Chicago 





There is a difference of opinion 
among Chicago surety men as to 
whether minimum rate on city deposit- 
ory bonds should be reduced. Take for 
example a bank that bids for $100,000 
deposits. The rate is $5 per $1,000, 
which would make a premium of $500. 
Under the 2% percent rate, the mini- 
mum premium would be $250, regard- 
less of the deposit. Suppose that the 
average deposit in that bank is $25,000. 
The bank would be paying $250 for pro- 
tection of $25,000. Some surety men 
say this is too high and the minimum 
should be reduced to 1% percent. In 
this case, under the example mentioned, 
the bank would pay a minimum pre- 
mium of $125. 

The claim is made that if the mini- 
mum rate were lower there would be 
more depository bonds written in Chi- 
cago. Some doubt this. At present 
most of the big banks give personal 
bonds or will put up Liberty bonds. 
Some surety men say that when a loss 
comes it is a big one, as, for example, 
the La Salle Street Trust & Savings 
Bank, which cost the surety companies 
a large sum, one they will not be able 
to recover for many years. Those who 
favor the réduction say that a bank 
should not be called on to pay a high 
minimum premium when the deposits 
are small. In other words, they feel 
that the bank is entitled to credit just 
as the workmen’s compensation com- 
panies allow credit on estimated pay- 
rolls, where the payroll runs much less 
than originally estimated and on which 


AGENTS’ POSITION ON 
GOVERNMENT BUSINESS 


(CONTINUED FROM PAGE 1) 

supplies are concerned there is a limit 
to the profits to be made, the insurance 
companies should get on a similar basis. 
Mr, Whitney says New York, Massachu- 
setts, Pennsylvania and New Jersey have 
eliminated all distinctions between lump 
sum and cost plus contracts. This is 
the case not only so far as the Emer- 
gency Fleet Corporation is concerned, 
but all government work. He therefore 
feels that the National Bureau should 
square itself along similar lines. 


Position of the Agents 


Manager Whitney has asked officers of 
the National Casualty & Surety Agents’ 
Association for their views so that the 
agency side can be presented. Some of 
the agents feel that there is danger of 
this decrease in commissions applying 
clear down the line even to concerns in- 
directly getting out government orders. 
If this is the case the agents say that 
it is plain that it opens the way for a 
reduction of the acquisition cost all 
along the line and will mean much to 
them. A large amount of their business 
today is so-called war business. If they 
are forced down to 7% per cent, they 
can make nothing on handling it. 


Comment on Hughes’ Report 


Some of the insurance men say that 
the recent report of Judge Charles E. 
Hughes on the airplane operations of 
the government shows that contractors 
are making large sums of money in spite 
of any effort on the part of the govern- 
ment to curb them. It is the feeling 
among some of the insurance people that 
there is no great opportunity for insur- 
ance to profiteer during the war. It 
must be content with mederate profits. 
Casualty people in some quarters say 
that the rates can be revised so that the 
companies will get only a reasonable 
profit, but that it is unfair to the agents 
to cut their commissions in two where 
the reduction cuts off all profit for them. 


If you must spend your time in an office, 





the premium is based. 


spend it in the office of the man who needs 
insurance, 


IN THE SURETY FIELD 


LOOKING FOR BUSINESS BOOM 





Surety Underwriter Declares There 
Will Be a Big Demand from 
Contractors After the War 
Siege. 


A surety man the other day said that 
he looked for a great boom in business 
after the war. All lines of building 
are being held back because the gov- 
ernment will not permit materials to be 
used for constructing buildings or 
doing any other contract work unless it 
is absolutely necessary. One big archi- 
tect in Chicago, for example, says he 
has $11,000,000 worth of work to be 
started just as soon as peace is declared 
and the government will allow ma- 
terials to be used. 

In every direction, activities that are 
at present held up are ready to start. 
There will be much building, street re- 


pairing, general contracting work. 
Surety men, therefore, look for a big 
demand for contract bonds. This 
surety underwriter asserted it would 


call for a good brand of knowledge to 
pass on the business. 





Dodge With Chicago Bonding 


J. H. Dodge has been made superin- 
tendent of the fidelity and court depart- 
ment at the home office of the Chicago 
Bonding. He has had a number of years’ 
experience in the surety business, having 
been with the home office of the Massa- 
chusetts Bonding and later with the 
home office of the Illinois Surety. 





Work Has Been Curtailed 


Work on streets, pavements and roads 
will be greatly curtailed because the pri- 
ority commissioner at Washington sent 
out a ruling to the effect that contract- 
ors engaged in work are authorized to 
continue such construction, manufactur- 


BANKERS DROP PLAN 


EASTERN PROJECT ABANDONED 

Company Will Not Be Organized to 

Write Fidelity, Surety and 
Burglary Lines 





NEW YORK, Nov. 5.—Six months 
ago the formation of an insurance com- 
pany to handle exlusively the fidelity, 
surety and burglary business of New 
York bankers and brokers was talked 
of. The matter went so far as the ap- 
pointment of a committee of five men 
of prominence in financial circles to 
delve into the matter. 

Had their report been favorable 
money in ample volume would have 
been speedily forthcoming. Instead, 
the investigating committee was averse 
to the project; the conclusion being 
that the suggested field of operations 
was not sufficiently broad to secure a 
proper average of risk, and that the 
form of policy issued by the standard 
casualty companies was so liberal as to 
terms, and so reasonable as to charges 
as to offer littke hope for successful 
competition. 








tinue to furnish material for construc- 
tion work up to Nov. 1. After that appli- 
cation has to be made through the United 
States Highway Council for work that 
could not be completed after Nov, 1, and 
no new construction can be undertaken 
after that day without obtaining a per- 
mit. This will tend of course to reduce 
the number of contract bonds. 





Wait for Information 


Until the government defines its plan 
for store deliveries of goods carried by 
railways, surety companies are unable to 
draft a form of bond or fix rates to cover 





ers and dealers in materials might con- 





the hazard, 





boiler that blows up. 


A Bursting Bomb 


is no more dreadful and destructive than a 


For instance: 








Insurance. 


accidents by means 





FIVE MEN ARE KILLED 
WHEN BOILER EXPLODES 


DISASTER IN SAW MILL 
NEAR HOT SPRINGS 


BODIES TERRIBLY MANGLED 


Thousands of boilers now in operation are 
uninsured and uninspected— thousands of 
opportunities for insurance agents to save 
life, limb and money for other men and make 
money for themselves by selling the guar- 
anteed protection that goes with Good Boiler 
Boiler Insurance in the Maryland 
Casualty Company prevents a great many 


spections and pays for the unavoidable acci- 
dents under an exceptionally comprehensive 
contract of indemnity. 


Maryland Casualty Company 
THE TOWER 
BALTIMORE 





of frequent expert in- 





MANSFIELD,OHIO. 





Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 


PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 


AND 
HEALTH and ACCIDENT 
INSURANCE . 


H. R. ENDLY, Sec’y 














LIFE 


cial Policies. 
of Ohio. 


HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a 
Policy in addition to our regular lines of Business Men’s and Commer- 
Now is the time to secure good territory in the state 


Farmers’ Special 


ce) 
THE GEM CITY LIFE INSURANCE COMPANY 


A. 1, MORRISSETT, Vice-President and General Manager 


DAYTON, OHIO 
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J. R. JONES, Secretary and Manager 


HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage ; 
At Actual Cost—Participating—Three Year Policies 


Extra Low Rates to Rural and Small Town Auto Owners 


The Liberty Mutual Insurance 


Company 
DAYTON, OHIO 























HOOSIER 


HEALTH and ACCIDENT PROTECTION Monthly Payment Plan. Pays $100 Funeral Benefit 
with every policy. HELP AGENTSGETSTARTED. Write for full information if you desire territory. 


Casualty Company 
Indianapolis, Indiana 
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HOLD YOUR LIBERTY BONDS 
Tue owner of a Liberty bond is the 


bond creditor of an honest debtor, and 
one who is amply able to meet its obli- 
gations—the United States. 


It is poor business to exchange such 


a bond for stock of any sort of a specu- 


Hold your. Liberty bonds as 


a part of wisdom as well as a part of 


patriotism. 





STATUTORY HEALTH PLAN 


WE are gradually having the convic- 


tion driven in upon us that the fight 
against state compulsory social insur- 
ance in this country is really going to 
be won. 


Only two or three years ago 


we feared that it was a forlorn hope, 
that 
would see the fallacious principles up- 
on which it rests, there would at least 
be a period for which it would prevail. 


while eventually the country 


For we must admit that before this 


war many Americans had a very hazy 
idea of what it truly means to be an 
American citizen; 


what America stands 


for in the progress of the human race. 


In a country where everyone is “edu- 
and so much of our education 
is half-baked, where every novel idea 
has a merit because it is novel; where 
the general prosperity has made pos- 
sible the holding of false notions and 
beliefs for an indefinite period of time 
without the inevitable truth revealing 
itself; it seemed almost hopeless to ex- 
pect that such an apparently benevolent 
and wholesome project as government 
social insurance should receive a true 
analysis and measurement without 
actually being tried out. 

But the fortunate circumstance of 
our war with Germany has cast before 
us on the screen under the pitiless 
searchlight the whole fabric of a so- 
tialized and paternal state of society 
and the degrading influence which it 
has upon the individuals. It has shown 
that freedom and individual democracy 
must lay just as much stress upon the 
value of the sense of responsibility and 
obligation to the individual as upon his 
tights; that without this individual re- 
sponsibility we produce both a state 
and a people who recognize no moral 
Principles and who are at heart Huns 
and barbarians. The mere fact that 
Germany has a kaiser and military sys- 
tem is of little consequence beside the 
Seer fact of the system of society, 
nevitably produces both. Cen- 
; organization, the shifting of 
“Se burden of responsibility from the 

idt where only it can rest in 
¥. to “the state” will always, in 
~_ © Create the need for a “kaiser,” and 
“nm for a military organization with 
to give him the power to min- 
: Properly the duties of his state. 
cause of the war this deep and 
fundamental truth is penetrating the 
ig ican k 1 mind and its knowledge is 

"at makes—and nothing else will— 
2 Ameri ican. In other regards he dif- 





trali 


zed 




















fers not at all from the rest of the 
world. 

If the everlasting sense of the re- 
sponsibility of the individual as the 
cornerstone of all free institutions is 
driven into the very soul of Americans, 
this country’s participation in the great 
war will not have been in vain. We 
can then well afford to pay all that it 
will have cost. 





Personal Glimpses of 
Casualty Men 





Secretary Mark T. McKee of the Na- 
tional Council of Insurance Federa- 
tions has been granted leaye of ab- 
sence and been commissioned a first 
lieutenant in the gas and flame division 
of the army. He will go into intensive 
training immediately. 

J. P. Hutchinson, assistant to Mr. Mc- 
Kee, will have charge of the affairs of the 
federation during the latter’s absence. 


Miss Jessie Lee Willcox, daughter of 
W. V. Willcox of the Willcox-Howell- 
Hopkins agency in Des Moines (Ia.) 
has resigned from the head of the bond 
department of that agency to enter the 
fidelity and surety department of the 
National Surety at the home office in 
New York. She was with the Des 


Moines concern 12 years and prior to 
that time was in newspaper work. 


Sergt. James Cunningham died from 
pneumonia Oct. 13 at sea, en route to 
the front. Mr. Cunningham was until 
recently employed at the Detroit office 
of the Fidelity & Casualty, and was also 
a member of the Burns Society and 
secretary of St. Andrews Society. 
When Walter S. Gurd and Alexander 
Watson founded the Detroit Auxiliary 
to the Canadian Patriotic fund early in 
1915, Mr. Cunningham took the posi- 
tion of honorary secretary and faith- 
fully gave his service up to the time of 
joining the quartermaster’s division at 
Camp Wheeler last June. 


William R. Martin, supervisor of 
agencies, was honored by the executives 
of the Chicago Bonding by being ap- 
pointed editor-in-chief of the company’s 
monthly publication, the “Fieldman.” 
The selection was made by Oliver F. 
Roberts, vice-president and general 
manager, and Albert Sabath, vice-presi- 
dent and general counsel, in recogni- 
tion of his services. He has been with 
the company for some time, rising to 
his present position from that of spe- 
cial agent. He enjoys the friendship 
and confidence of all. 


Adolphus L. Simmons, Indiana state 
agent of the London & Lancashire In- 
demnity, has been commissioned as sec- 
ond lieutenant in the engineers corps. 
He is in France, where he went a year 
ago with the 515th Engineers. 


John S. Turn, secretary of the Aetna 
companies in charge of the New York 
branch office, has been notified of the 
death of his son, Lieutenant R. T. Turn, 
who was kllled while leading his pla- 
toon into action in France. ~ 


C. S. Hoag, formerly assistant secre- 
tary of the Federal Casualty of Detroit 
and later manager of the health and 
accident department of the Knights of 
the Maccabees, has resigned the latter 





position and will hereafter be located 





Fidelity and Deposit Company 


of Maryland 


PREEMINENT IN SURETYSHIP 











HOME OFFICE — BALTIMORE 


Edwin Warfield, President 








at Lakeland, Fla., where he will be en- 
gaged in the general insurance business 
and will have the state agency of a 
number of good companies. 


Many Entering New Jersey 


NEW YORK, Nov. 6—It is probable 
that the General Casualty & Surety of 
Detroit will seek entry into New Jersey 
after the first of the year, its president, 
Elmer H. Dearth, having recently secured 
blanks from Trenton for that purpose. 

Since Jan. 1, 1918, the companies listed 
below have entered New Jersey and are 
now actively seeking business in that 
state: 

American Equitable of New York; 
Northwestern Mutual Fire of Seattle; 
Thames & Mersey Marine; Home Fire & 
Marine; Christiania General; Iowa Na- 
tional Fire; United British of London; 
Tokio Marine & Fire; Prudential Reinsur- 
ance; Maryland Assurance; National Pro- 
tective of Boston; Mutual Boiler of Bos- 
ton; Employes’ Mutual of New York; 
United States Mutual Liability of Quincy, 
Mass.; Western Casualty of Chicago. 


Maryland Only One Left 


BOISE, IDAHO, Nov. 6—The Maryland 
Casualty now has the monopoly in writ- 
ing compensation guarantee contracts in 
Idaho, since the State Industrial Acci- 
dent Board has revoked the licenses of 
the Aetna Casualty & Surety and Asso- 
ciated Employers Reciprocal, the only 
other private carriers authorized to write 
this class of policies. The Aetna states 
that it will contest the action of the 
board in the courts, saying that it has 
complied with all the requirements of 
the state laws. 


Conger With Republic Casualty 

Nelson F. Conger, manager of the cas- 
ualty department of the Lion Bonding, 
has resigned to become manager of the 
Republic Casualty at Chicago and will 
also assume supervision of the agencies 
of the Republic in Illinois, Wisconsin 
and Minnesota. Ben F. Webb, manager 
of the Republic at Chicago, has resigned. 
Mr. Conger formerly was manager of the 
liability department at the home office of 
the Chicago Bonding, and prior to that 
was superintendent of the London & 
Lancashire Indemnity in its old western 
department. He is thoroughly versed in 
the business and has a wide acquaint- 
ance. 





Report on Continental Casualty 
The Continental Casualty has recently 
been examined by Illinois, Indiana, New 
York and California. The report of the 
examination shows the company’s condi- 
tion June 30, 1918. It is licensed in all 
the states of the Union and in Canada. 





It transacts an accident and health, lia- 





bility and automobile insurance in 32 
States. In the other 16 states and Canada 
it on health and accident business 
only. 

The company’s income for the six 
months ending June 30 was $3,074,437.98, 
while its disbursements were $2,453,- 
626.39. These figures show an exceed- 
ingly large volume of business trans- 
acted. 

The total admitted assets were $3,625,- 
439.46, consisting largely of mortgage 
loans, high-class bonds and stocks and 
cash deposits in trust companies and 
banks on interest. The company’s lia- 
bilities of the same date, except capital 
stock, amounted to $2,713,029.52. Its cap- 
ital stock was $300,000; its surplus over 
all liabilities $612,409.94; surplus as re- 
gards policyholders $912,409.94. 


Joins Compensation Bureau 


The Southern Surety has joined the 
National Workmen’s Compensation Serv- 
ice Bureau. 





Conducting Investigation 


An investigation into the effects of the 
prevailing high scale of wages on work- 
men’s compensation insurance claim ex- 
perience, with the view to determine the 
proper readjustment of premiums, is be- 
ing undertaken by the national reference 
committee on workmen’s compensation 
insurance. This survey has for its object 
the readjustment of premium rates to 
more exactly fit existing conditions, and 
thereby bring loss experience nearer to 
the expectancy at the time the rate 
schedule was formulated. 





Casualty Notes 


The Mutual Benefit Health & Accident 
of Omaha has been licensed by the Cali- 
fornia department. 

Cc. A. Kneedler & Co., Sioux City, Iowa, 
have been appointed general agents of 
the Chicago Bonding for all lines. C. A. 
Kneedler acted as agent in the old days 
of the Chicago Bonding & Surety Com- 
pany. 

The Employers Liability has established 
a branch office at Vancouver, to handle 
the business in British Columbia, with 
James Young as manager. McGregor, 
Johnston & Thomas will continue to act 
as general agents for the company at 
Vancouver. 


It is more than probable that Rich- 
mon (Va.) will not take out insurance 
against workmen’s compensation in- 
demnity. The city attorney has given 
an opinion to the city council holding 
that it would be inadvisable as well as 
unnecessary for the municipality to take 
that step. He suggested that satisfac- 
tory proof of its financial ability to pay 
compensation as fixed by the new law, 
which will become operative Jan. 1, be 
furnished to the commission which is 
to administer it. 
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LOOKS LIKE A DEFEAT 





VOTES DOWN HEALTH PLAN 





Early Returns Indicate That California | 


Has Thrown German Compulsory 
Scheme in Discard 





SAN FRANCISCO, CAL., Nov. 6.— 
The compulsory state health insurance 
scheme which was on the ballot at yes- 
terday’s election in the form of a con- 
stitutional amendment, has been over- 
whelmingly rejected by the voters of 
California, judging from early returns. 
Incomplete returns from 720 out of 
6,191 precincts in the state show that 
the health amendment is being voted 
down by the ratio of three to one. 


























aa28 2 BEES 
Federal Savings and Insurance Co. § 


FOUNDED 2889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
with non-classification of risks. 
Policy includes $100.00 funeral death benefit. 
Representatives Wanted in Indiana and Illinois. 


LIVE STOCK CIRCLES 


BLANKET FORM UNDESIRABLE 





Underwriters as Rule Find Policy of 
This Scope Creates Dissatisfaction 
and Friction 





Many live stock underwriters have 
come to the conclusion that the blanket 
live stock policy is an unsatisfactory 
and often dangerous contract to issue. 
It is seldom thoroughly understood by 
the assured. For example, an owner 
of 50 head of cattle buys live stock in- 
surance. Later he adds 10 animals to 
his herd. A loss occurs and the com- 
pany settles on the basis of the num- 
ber of animals in the herd at the time 
of death. The policy provides this. 














Benefits paid weekly. 
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Our Victory Policy Will Interest You. @ 
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Bring Home the Bacon 
By Selling : 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 
READING, PENNSYLVANIA 


WRITE FOR PARTICULARS 








IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 








WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR\ 


WM. CROWNOVER, President 


GEO. W. GUTH, Secretary 














The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: - = 





It is, of necessity, a prorating contract. 
No matter how much explaining the 
agent does in selling the policy, it is 
the exception, rather than the rule, to 
find a case where the assured will 
notify the company of additions to or 
reductions from his herd. Then there 
are disputes and misunderstandings 
when the loss is settled. 

In the majority of instances, a better 
and more satisfactory service is ren- 
dered the assured by covering the ani- 
mals specific under a schedule. If ad- 
ditions are made to the herd the exist- 
ing insurance is unaffected. If the 
owner sells some of his live stock he 
is very likely to notify the company, 
as he will seldom pay premiums on 
stock he does not own. Then, too, a 
blanket live stock policy is often an 
unfavorable selection against the com- 
pany. Blanket contracts are not very 
freely written by companies which have 
had much experience with this form. 


Hold-Up Losses Heavy 


NEW YORK, Nov. 5—Messenger hold- 
up is apparently a well organized busi- 
ness in New York City and insurance 
companies assuming such risks have 
paid a number of heavy losses of late. 


is generasly slight. 


The National Travelers Benefit of Des 
Moines has gotten out a women’s policy 


an income under $50 a month. The pre- 
mium is $16 a year. 


BURGLARY MEN PLAN 


On claims of this character the salvage : 


and will not sell it to any woman with ; 





THE 
JIFFY 
PEN 


The word ‘“‘Jiffy’’ de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 






CHICAGO’S SALVATION 






































Theft Insurance Situation Is Very 


Bad, But Committee Is De- 
vising Betterment 





AGENCIES TOO NUMEROUS 





Multiple Representation and Go-as. 


You-Please Commissions Cause 
of the Trouble 





NEW YORK, Nov. 5.—Soon or late 
the special committee of the Burglary 
Insurance Underwriters’ Association, 
appointed months ago to deal with the 
troublesome “Chicago situation,” will 
tackle the problem in real earnest, and 
suggest a plan the adoption of which 
should lift the western city from the 
unenviable position it has occupied in 
burglary underwriting circles for many 
years and place it where it belongs, 
namely, among the desirable business- 
getting centers of the country. 

The volume of premium is there, but 
for a great majority of companies the 
combination of excessive claims and 
high commissions has precluded all 
hope of profit. That such a condition 
be allowed to continue indefinitely is 
unthinkable, and that it has been per- 
mitted to exist as long as it has is any- 


BOOKKEEPER WANTED 


in the office of a large Casualty Insur- 
ance General Agency located in Cincin- 
nati. Excellent opportunity. State age, 
experience and salary expected. Address 
58-V, care The National Underwriter. 











Casualty and Surety Expert 


Man in prime of life with Home Office, agency 
and field experience wishes to become allied with 
aggressive agency or brokerage firm. Is pecu- 
liarly adapted not only to render expert service 
but to increase and develop present accounts. 
Prefer city in middle west. Address in confidence 
56 T, care The National Underwriter. 








A COMPENSATION and L’ ABILITY 
UNDERWRITER, experience of twenty- 
three years and familiar with Accident Prevertion 
work, desire a connection with a Casualty Com- 
pany. Best of references. Address 55-S, care 
THE NATIONAL UNDERWRITER, 95 Wil- 
liam Street, New York City. 
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SOUND 
ENTERPRISING 
LIBERAL 
PROMPT 











THE 


METROPOLITAN CASUALT 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 





RE-INSURANCE 





- Shelbyville, Illinois 


DEE A. STOKER 
EXCESS RE-INSURANCE 


CATASTROPHE HAZARD 


Accident, Compensation, Liability and Excess Auto Fire Covers 


RE-INSURANCE UNDERWRITER 
11 SO. LA SALLE ST. 


CHICAGO 








PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia. North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin. Iowa, Kansas, Texas. Missouri, Tennessee 
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BERT BUCKLEY, Secretary 


CY 





UNDERWRITING OFFICE 
1611 Insurance Exchange 
CHICAGO 


GAIUS W. HUBBARD, 
Underwriting Manager 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


TOPEKA, 
THE BIG 


KANSAS _R. G. REYNOLDS, Secretary 
by Any Company and Sevef@ 
COMPANY Forms Written by No Other 
Company. 


STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


Writes Every Form of LIVE 
STOCK INSURANCE I 
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AX 


Ou Facilities are 
at the Disposal 
of Responsible 
Casualty Inter- 
ests Seeking 





Reinsurance 


W e write— 

: Compensation, 
Public and Gen- 
eral Liability, 
Accident and 
Health, Auto- 
mobile and 
Burglary Lines. 





and invite correspond- 
ence as to our finan- 
cial standing and busi- 
ness practice. 


om 





American 


Reinsurance Co. 
Hanover Bank Bldg, New York City 































Hotel Dyckman | 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL | 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig. | 
nity with a fa- 

miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
gentlemen, al- 


2 ;' soa Club Gail) 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 











STRICTLY FIREPROOF 


NEW HOTEL. 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle, 


-One minute from the 
Insurance District 


The Patronage of ing 
surance Men is 











Solicited 
R. Adams, Sec’y and Mgo! 
HOTEL WISCONSIN 
Big Hotel of Milwaukee \ 
HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 
A.E. COPELAND, - Manager 


thing but creditable to the responsible 
men. 

Multiple-Agency Evil 
The crux of the evil is held to lie 
with the multiple agencies maintained 
by several companies, and their inabil- 
ity or unwillingness to go on a sole 
representation basis, such as is had by 
the great majority of offices. Slowly 
this condition is being corrected. The 
Royal Indemnity, which at one time 
had three agencies in Chicago, now has 
only one. The Globe Indemnity has 
reduced its representation from five to 
three. 
Because of multiple agencies, managers 
generally have been unable to deal with 
the highly important commission ques- 
tion, each company being law unto itself 
in this direction. It is understood that 
an attempt will be made to induce mem- 
bers of the Burglary Insurance Associa- 
tion to consent to the retention of their 
present agencies at Chicago by the Globe 
Indemnity and the Massachusetts Bonding, 
if these offices in turn will obligate them- 
selves to reduce to single representation 
as opportunity offers and join in a com- 
mission regulation pledge. 
A schedule of commissions to general 
agents, with a graded scale for the va- 
rious classes of brokers in the city, prob- 
ably will be proposed, and if this be ac- 
cepted, the troubles that have so long af- 
flicted Chicago will largely be at an end. 


32 COMPANIES USE THE FORM 
Thirty-two insurance companies in va- 
rious parts of the country have been li- 
censed to write the copyrighted form of 
bank burglary policy devised by the Amer- 
ican Bankers’ Association, and have obli- 
gated themselves to issue no other form 
of contract to banks, members of the as- 
sociation, once present stocks of policies 
on hand shall have been entirely used. 
The most notable change in the copy- 
righted policy is that, unlike the old 
standard form, it indemnifies for loss 
through “snatch-theft” as well as -hold-up 
or forcible entry. Another important 
clause is the coverage granted the as- 
sured’s property for the entire 24 hours, 
instead of the ‘usual working hours.” 

It has been the constant aim of the 

committee of the bankers’ association, 
handling bank burglary insurance, to de- 
vise a policy form that would supply the 
membership banks with the form of cov- 
erage they desired, and which they sup- 
posed they had. To that end changes in 
the standard contract have been prepared 
from time to time, as circumstances de- 
manded, with the result that the present 
policy of the association—in the prepa- 
ration of which the burglary insurance 
underwriters ably assisted—is about what 
is required, and should prove fair to both 
the bankers and the insurance men. 
No effort to reduce rates has been made 
by the financial men, who have maintained 
that “protection” was what they sought, 
and that indemnity worth having was 
worth paying for. With the steady im- 
provement in bank burglary contract there 
has been a notable decrease in the number 
of contested losses, to the chagrin of 
lawyers, but to the satisfaction cf insur- 
ers and insured. 4 


Working on Tax Plan 

Fire, casualty and surety companies 
have been working on a plan for a more 
simple and uniform system of federal 
taxation. Under the present plan there 
is much burdensome detail that compa- 
nies desire to have eliminated, allowing 
the annual revenue to continue as the 
government desires. The companies are 
now taxed 1 percent on their premiums 
and there are additional taxes on capi- 
tal stock, income and excess profits. The 
companies are proposing that in lieu of 
all other taxes, a tax of 1% percent on 
the premiums be substituted. Last year 
the government received about $6,000,000 
in taxes from all kinds of insurance 
companies and wants $20,000,000 this 
year. Last year the life companies con- 
tributed less than $2,000,000. This year 
they have agreed to a plan whereby they 
will contribute about $7,000,000 by a tax 
on their investment income. This will 
leave $13,000,000 for the other insurance 
interests. It is provided that the pre- 
mium income taxes shall be paid monthly 
and that credit shall be given for the 
taxes already paid this year. 


Walter Farady Resigns 


Walter Farady, well known in Chicago 
surety circles, has resigned as manager 
of the surety department of the Lion 
Bonding of Omaha. 


Long & ‘Stowell, Kansas City, Mo., 
have been appointed general agents of 














the Chicago Bonding for its liability 





AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. G. O. MORSE, President 
“Conservative but Aggressive’’ WICHITA, KANSAS 





















The Strongest, Best Equi and most 
Intensive organization in ois, Indiana, 


Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 

Address the 


HOME OFFICE: JACKSONVILLE, ILLINOIS 








AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 
OSCAR R. WITTE & CC., General Agents - - - ST. LOUIS, MO. 
GARNER & MANN, General Agents - . . KANSAS CITY, MO. 
E. J. MILLER, General Agent - . : DENVER, COL. 


For Other States write the Main Office 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With UN-MEANS REAL SERVICE 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — Assets $1,211,054 

















The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnormal loss on 
all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 























The Republic Casualty Co. 


' PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


_ Local and General Agents Wanted in Ohio and Pennsylvania 


— 











lines. 


AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 


Under Supervision United States Treasury Department 
Assets: Over $1,500,000.00. :: Surplus as to Policy Holders: Over $900,000. 
(At the close of business June 30th, 1918) 


OFFICERS: 


L. A. ADOUE, Vice-President. 
Jj. F. SEINSHEIMER, General Manager. 


SEALY HUTCHINGS, President. 
GEO. SEALY, Secretary. 
We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
and Collisicn. Public, General and Elevator Liability. Plate Glass, Burglary and 
Fidelity and Surety Bonds. Licensed in thirty-one States. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. 
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THE TRAVELERS 
INSURANCE INDEMNITY 


COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 














The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





o a 
ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


Poets, PRICE & WEBB...Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, owes 
FR L. GRAY COMPANY.. Northwestern Managers, 328-336 Security Bank Bldg., Minneapolis 


RAYMOND B® RAYMOND. .5 00502000: General Agents, Southern Michigan, Journal Bldg., Detroit 
ALFRED PAULL & SON........ General Agents, West Virginia, Board of Trade Bldg., Wheelin 
FRIER & HUGGINS....... Gen. Agts., Northeastern Ohio, 387 Superior Avenue, N. » Clevelan 


C. C. ROTHIER & COMPANY...Gen, Agts., So. Ohio, 1217-18 First Nat. Bank Bldg., ” Cincinnati 
HANSEN & ROWLAND, Inc. ,Gen. Agts., Wash. "214 Tacoma Bldg.,Tacoma;1708 L.C.Smith Bldg. Seattle 
THE os en) a & JACKSON Co., Gen. Agts., Lucas Co., Produce Exch. Bldg., Toledo, Ohio 
eget jo Bey ere McCune Agency, Dist. ’Agts., Savings Bldg., Lima, Ohio 


eos) io 


Capital $ 500,000.00 CASUAL: <a eS Management 












Deposited in Securities with a 


onservative Underwriting 
lowa [nsurance Department |EAUUaAsicii tial Onsistent Serviee 
BONDS |INSURANCE 
— 


Siow City), Sowa 
Write For Agency to A. G. OGLE, Vice President and General Manager. 


EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $14,776,570.58 SURPLUS, $2,490,252.03 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va.,. Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STO NE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, _ 
Exchange Bldg., en tl.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg, 

Detroit ; LOYAL URAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. 

HIRSCHBERG & CON Gen. "Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 
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Chicago Bonding & Insurance Co. 


LINES OF INSURANCE WRITTEN 























Bonds Insurance 
Fidelity Accident 
Official H e alt h 
Judicial A Yitatac a 
Contract INCERITY — 
CHICAGO Automobile 
Depository and Plate Gi 
Miscel- ate Glass 
laneous Burglary 
Admitted Assets Capital Net Surplus 
$1,801,040.80 $500,000.00 $296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 


























Capital Assets 
$500,000.00 $1,000,000.00 
— reese — 

Fidelity & Surety Bonds — 
Plate Glass, Burglary Helena 
Health & Accident Dallas 
Automobile Liability St. Louis | 
Property Damage and i. 
Collision Insurance in: Pinbidinn 




















AUTOMOBILE AGENTS WANTED—Licensed in Nebr., Iowa, 
Kansas, Mo., Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak. 


LION BONDING & SURETY CO. 








HOME OFFICE: OMAHA, NEBRASKA 














GEORGIA CASUALTY COMPANY 


Macon = Georgia 


ADMITTED ASSETS............ $1,874,232.97 
SURPLUS & RESERVES TO 
POLICY HOLDERS. ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 
Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 
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